








Thirty-seventh Year, No. 11 





Rlevator Strike In 
N. Y. Hits Only Few 
Insurance Buildings 


Operators in Aetna Life, Royal and 
Corroon & Reynolds Build- 
ings Walk Out 


EFFECT IS NOT SERIOUS 


New Riot Insurance Written Is Not 
Extensive; Explanation of 
This Coverage Given 











New York’s insurance district got a 
taste of labor troubles early this week 
when the strike of elevator operators 
and other service employes in apartment, 
cfice and loft buildings was extended 
from the upper part of Manhattan to the 
district below Brooklyn bridge. With 
the insurance area, as well as other sec- 
tions downtown, protected by regular 
and motor cycle policemen on foot duty, 
carrying nightsticks, who were posted at 
the entrances of many buildings, strikes 
were called in three strictly insurance 
buildings Monday afternoon. They were 
the Royal Building at 150 William Street, 
the Aetna Life Building at 100 William 
Street and the Corroon & Reynolds 
Buildings centering around 92 William 
Street. Strikes were in effect Monday 
afternoon also at 68 William Street and 
) Wall Street, buildings in which sev- 
eral insurance firms are located. 


Strike Ended Soon at 100 William St. 


Only at 100 William Strect was the tic- 
ip complete and there only for twenty- 
four hours. The employes walked out 
around noon Monday and during the af- 
ternoon and Tuesday morning those who 
had business above the grade floor in this 
teen story building had to walk up and 
down stairs. Monday afternoon nine 
students climbed thirteen flights to the 
library of the Insurance Society of New 
York on the fourteenth floor, a tribute to 
the desire of young men and women in 
the business for further knowledge of in- 
surance. Tuesday morning negotiations 
Were held with representatives of the 
Building Service Employes Union and 
luring the noon hour signs were posted 
on the doors of the building announcing 
that the owners had signed up. Imme- 
iiately the strikers went back to their 
bosts and complete elevator service was 
resumed, 

Although 100 William Street is com- 
monly referred to as the Aetna Life 
Building, the Aetna Life is not the own- 

(Continued on Page 28) 
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A Marching Month 


All of us will be happy when this wild wottawinter has 
blown itself and frozen itself out to a finish! Business of 
almost every kind has slowed down, necessarily, and life un- 
derwriters have shared the common disadvantage. Yet they 
have doggedly plugged and tramped in their work of solicit- 
ing, and they deserve congratulations for their courage in 
the face of the heartbreaking weather conditions. 


March 1, which will not be many days away from 
“official Spring,” should have brought us to easier working 
conditions. Some of February's slack, inclemency created, 
we should be able to take up. Cases we wanted to close, 
but couldn't, because prospects were inaccessible, should 
come to the dotted line; and prospects we had planned to 
see, but for the same reason we couldn't, we shall doubtless 
be able to get at. Groundhog or no groundhog, and catching 
normal weather conditions on the rebound, and whether it 
ke lion or lamb, March should be a marching month! 


THE PENN MUTUAL LIFE INSURANCE CO. 
PHILADELPHIA 


Independence Squere 








Social Security Act 
Focuses Attention On 
Cost Of Compliance 


Tremendous Amount of Detail in 
Order to Compile Necessary 
Records for Government 


SERIOUS FOR INSURED, TOO 


F. L. Rowland Sees High Invisible 
Tax Added to Actual Money 
Tax Paid 


Insurance companies are just beginning 
to study the effects of compliance with 
the Federal Social Security legislation 
which imposes, either directly or through 





conforming state enactments, a gradu- 
ated tax on payrolls. As is now well- 
known, under the New York State law 
which follows the terms of the Federal 
act there will be a tax of 1% on pay- 
rolls for 1936, increasing to 3% in 1938. 

As the insurance business is one of 
ereat detail requiring many operations 
and large numbers of employes it is rec- 
ognized that a payroll tax will fall quite 
heavily, especially on the life insurance 
companies. What is receiving the atten- 
tion of companies just now is the addi- 
tional cost of keeping voluminous rec- 
ords required to comply with this tax. 

An Invisible Tax Burden 

Home office managements of life com- 
panies have long realized that the cost 
of compliance with the seemingly end- 
less taxes which they are required to 
pay amounts to a large sum in actual 
money paid out. To this already large 
burden they must now add the costs of 
setting up a whole new system of rec- 
ords. All this is an invisible tax in addi- 
tion to the payment of the taxes them- 
selves. This cost of compliance is just 
beginning to get the attention it de- 
serves having been put up to compa- 
nies forcibly by Frank L. Rowland, ex- 
ecutive secretary of the Life Office Man- 
agement Association. Mr. Rowland is 
especially qualified to understand the im- 
portance of these hidden costs involved 
in record keeping because his organiza- 
tion has for some years been conducting 
research in this field. It is Mr. Row 
land’s belief that each company, and, 
likewise, the business as a whole, should 
know what its “cost of compliance” with 
tax requirements really is. He is con 
vinced that this invisible tax foots up t 
a surprising total of the amount of the 
tax collected. He points out that be- 
cause of the mutual character of life in- 
surance this is ultimately paid by the 
policyholders in the necessary increased 
cost of insurance. 

Found Compliance Costs 40% 

In a recent bulletin to the members 
of the Life Office Management Associa 
tion Mr. Rowland said: “The passage 
of the Federal and State Social Security 
legislation, adding to the numerous other 

(Continued on Page 8) 
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“A drive for business, Mr. Smooch! A policy I must beg! 
The reason’s surely serious sir!—Our manager broke his leg!” 


HOW DO YOU MOTIVATE? Must you have a drive?—a prize?—a gold star?— 
a blue ribbon? Do you work better on a team? OR is life insurance a real business 
in which you have for your own individuality all the confidence and assurance of— 


THE NEW “COMPRESENTATION’ 


AVAILABLE ONLY AT 


The NEW Pershing Square AGENCY 


100 E 42d St 


Massachusetts Mutual Life Insurance Company 
LLOYD PATTERSON 


GENERAL AGENT 
ASHLAND 4-8610 
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From Vienna comes the news that Dr. 
Wilhelm Berliner, best known, 
widely traveled, most picturesque insur- 


most 


ance man on the European continent, is 
dead. No one knew more about the de- 
tails of life insurance than he did, had 
ereater familiarity with the insurance life 
of every European city, more frequently 
appeared on the rostrum to interpret in- 
surance, or could talk so clearly and in- 
telligibly in several different languages. 
His job was being one of the general 
managers of the Phenix of Vienna, one 


of the largest companies of the conti- 


nent. 

Some American Friends 
Among his American friends wer 
Leroy A. Lincoln, vice-president of the 


Metropolitan who spent sometime with 
Mr. Berliner when that company was ar- 
ranging to have its European business, 
(group insurance) taken over by foreign 
companies; Robert Henderson,  vice- 
president and actuary of the Equitable 
committee- 


Society, who was American 


the International 
Actuaries, held in 
years ago; Henry Moir, president of the 
United States Life; Arthur Hunter, vice- 
president and actuary, New York Life; 

\. C. Campbell, third vice-president 
Metropolitan Life, and R. A. Hohaus, 
one of the Metropolitan’s actuaries; L. H. 
Howe, actuary of the John Hancock; 
John S. Thompson, vice-president and 
mathematician, Mutual Benefit. 

No gathering of an international con- 
gress of actuaries was complete without 
Dr. Berliner. He knew everybody. Fur- 
thermore, he sat on the platform ready 
to do any difficult job of interpretation 
of addresses. He didn’t care how tech- 
nical they were or what the language 
(Japanese an exception). It is the cus- 
tom at the great international congresses 
for addresses to be delivered in several 
languages, one of which is English. At 
the Rome congress of the actuaries 
many of the talks were originally deliv- 
ered in Italian. Whatever the language 
Berliner could follow the speaker with 
an intelligent interpretation. Sometimes 
the talk he made was better than the 
original. 


Knew About What Speakers 
Were Thinking 

\t Rome Berliner was approached by 
the writer of this article and asked how 
he could interpret one of the speeches 
so capably in English when it was called 
to his attention that he had been en- 
gaged in conversation on one side of the 
‘tage and, therefore, could not have been 
listening, 
“I knew what he had in his mind and 
what he should have said,” he answered, 
“and that’s what I said.” 
Not only as an actuary was Berliner 
Irequently consulted by the Central 
“ropean Governments, but they wanted 
his advice on other insurance and on 


man at Congress of 


Rome a couple of 





financial problems. His company, the 
Phenix, has tie-ups in England with the 
Prudential Assurance and the Legal & 
General. It took over Metropolitan group 
writings in quite a large central Euro- 
pean territory. Two years ago he ad- 
dressed the London Insurance Institute 
on European insurance problems, giving 
a vivid description of life insurance in 
continental Europe, especially in the cen- 
tral European states, since the war. He 
was a familiar figure at the International 
Marine Insurance Union gatherings. 
His Personality 

Dr. Berliner was 54 years old. His 
personal manner was charming. He was 
six feet tall, bald and when about 19 
years old was a teacher. His personality 
attracted the attention of an executive of 
the Phenix of Vienna who asked him to 
join that organization. That was thirty- 
six years ago. From then on his entire 
life was wrapped up in his activities with 


the Phenix and he became one of the 
hardest working insurance men in the 
world. 


He traveled so extensively that he fre- 
quently spent night after night on sleep- 
ers. Sometimes he would make up his 
mind just before train time and would 
dash to the station catching the train 


A Berliner Tribute 


Leroy A. Lincoln, vice-president of the 
Metropolitan Life, who with Mrs. Lincoln 
saw considerable of the late Wilhelm 
Berliner during a visit to Europe in 1930, 
was asked by The Eastern Underwriter 
if he would not give readers of this paper 
some comments upon the personality and 
reputation of Mr. Berliner as well as a 


reminiscence or two about their com- 
panionship in Europe. Mr. Lincoln ans- 
wered as follows: 

Of all the prominent figures in the 


world of insurance during the past cen- 
tury the late Dr. Wilhelm 
certainly one of the most extraordinary. 


Berliner was 


His versatility, his industry, his capacity 
and keen 
were recognized and admired throughout 
American 


his and thorough knowledge 


Europe and by his many 


friends in the business of insurance. 
Representative of an Austrian multiple 

line insurance company, Dr. Berliner was 

an international figure. He was at home 


in insurance circles in every capital in 


Europe. Much of his time was spent in 
travel to and activity in the many coun- 
Austria where his com- 
pany transacted business. The 
difference in language, difference in laws, 
and difference in currencies made _ his 
work extraordinarily complex. 


Never Visited U. S. A. 


It was my pleasure to have some ac- 
quaintance with Dr. Berliner and to have 
traveled with him through several dif- 


tries other than 
very 


Photo by Mrs. Leroy Lincoln 


DR. WILHELM BERLINER 


From L. A. Lincoln 


ferent countries of Europe and to have 
visited his company’s home office in 
Vienna. His versatility was not confined 
to the business of insurance. He was 
widely and soundly informed on prac- 
tically every subject of current public 
interest. While he had never visited 
the United States, he was a subscriber 
to several of our magazines and had 
read much concerning the history and 
the economic structure of this country. 
He had given his promise to me and to 
my associate, A. C. Campbell, that he 
would some time visit us in America. 
We had looked forward to the oppor- 
tunity of entertaining him here and are 
keenly disappointed that we shall never 
have this pleasure. 

Dr. Berliner was a remarkable linguist. 
His services as interpreter were in con- 
stant demand at international conven- 
tions, actuarial congresses, etc. Many 
interesting and sometimes amusing stor- 
ies are told of incidents of this sort. I, 
personally, had opportunity to witness 
his voracious desire for perfection in 
the languages. On one occasion Mrs. 
Lincoln and I were driving from Prague 
to Marienbad in the same car with Dr. 
Berliner. He sat in front with the 
chauffeur. From time to time he in- 
formed us of interesting characteristics 
of the country through which we were 
passing. The rest of the time he was 
busily engaged with a book which he 
had had his secretary extract from one 
of the fourteen brief cases which were 
carried with him. 


On inquiry we found as we sped 
through Czechoslovakia that the book 
he was studying so intently and with 





Vienna Insurance Genius Dies 


Dr. Wilhelm Berliner, Manager Phenix of Austria, Famed Figure At International 
Insurance Conferences, Interpreter at Actuarial Congresses, Had Many 
American Friends Among Company Executives 


just as it was about to pull out. He did 
not play golf, tennis or go to horse races; 
saw little of the theatre or night life. 

He had an extraordinary secretary, 
Fraulein Schlein, who accompanied him 
everywhere. She had traveling clothes 
in the office within handy reach as Dr. 
Berliner frequently did not give her ad- 
vance notice that she was to go on a trip. 

At the International Congress of Actu- 
aries in Rome, Dr. Berliner was asked 
by the writer if Fraulein Schlein was 
attending the Congress or whether she 


was in Vienna. He seemed surprised 
about such a question. “There's the 
Fraulein,” he said. The faithful secre- 


tary was standing in the back of the 
theatre, her eyes on her employer ready 
to go on any errand which he would 
signify when he called her to come to the 
platform where he was seated. 
Knew Ten Languages 
When Dr Berliner and Fraulein 
Schlein boarded a train he would either 
start working on a problem of business, 
or she would hand him some literatur« 
which he wanted to read on the train 
Fraulein Schlein was Dr. Berliner’s sec- 
retary for more than twenty years 


When Mr. and Mrs. Lincoln were 
traveling with Dr. Berliner he was mas- 
tering his tenth language, Polish. 


Dr. Berliner read many _ insurance: 
newspapers in numerous languages, some 
of which were published in the United 
States. He subscribed to the National 
Geographical Magazine, read internation- 
a! financial journals, British publications 
of the tyne of The Spectator and the 
literary reviews, and was familiar with 
\merican fiction. 


concentration, indifferent to road 
conditions and other travel incidents 
which may make reading difficult, was 
none other than a Polish grammar. 


A Charming Host; a Helpful Adviser 


To visitors from other countries Dr. 
Berliner was always a most gracious 
host, and unselfish adviser and coun- 
sellor. From his vast store of knowl- 
edge of European conditions he was al- 
ways equipped and willing to give the 
foreigner helpful and illuminating infor- 
mation. Whether the subject under dis- 
cussion was insurance, finance, econom- 
ics, politics, history, or merely geogra- 
phy, an hour spent with Dr. Berliner 
was a never-to-be-forgotten experience. 

Dr. Berliner’s many friends in Europe 
and those of us here in America who 
had the pleasure of his acquaintance are 
bound to feel a deep sense of personal 
loss in the news of his passing. 


such 


Dr. Berliner’s Photo 


Dr. Wilhelm Berliner, 


The picture of 
page, was snapped by 


shown on this 


Mrs. Leroy A. Lincoln when she and 
Mr. Lincoln were traveling with Dr 
Berlincr and his secretary in Czecho 


the time the photograph 
visiting the castle 


slovakia \t 
was taken they 
at Prague. 


were 
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Brooklyn Managers 
Adopt L. I. W. Plans 


WILLIAM H. KEE IS CHAIRMAN 








Makes Comprehensive Report Which 
Receives Unanimous Approval; 
Chairmen Appointed 





Definite plans for Life Insurance Weck 
were adopted by the Life Managers As- 
Brooklyn at a_ luncheon 
William H. 
Life of 


3rooklyn, 


sociation of 
meeting held Wednesday. 
Mutual 
chairman in 


Kee, manager for the 
New York, as 
outlined the program, gave functions of 
committee and recommended the 

His report was unanimously 
Last year Mr. Kee directed a 
cooperative effort of Brooklyn agencies 
during life insurance week which met 
with tremendous response. Serving with 
him on the committee this year are Jack 
Warshauer, Guardian Life, and George 
Kederich, New York Life. 

Melvin J. Sackerman, Massachusetts 
Mutual, is president of the Brooklyn 
Managers Association and presided over 
the meeting attended by more than 
thirty men. Also at the head table were 
John Scott, Jr., Home Life, secretary of 
the association, and Theodore M. Riehle, 
who is chairman of the Life Insurance 
Week committee, Life Underwriters As- 
sociation of New York City. Mr. Riehle 
gave some of the general plans contem- 
plated by the New York Association as 
their part in the national movement. 

Mr. Kee made the following report 
which will be the basis for Life Insur- 
ance Week plans in Brooklyn: Publicity 
committee headed by Clinton Hoard, 
Austin agency, Aetna Life, will handle 
window displays, newspaper publicity, 
conduct a tea and fashion show for 
women, bring to the attention of the 
public as a whole company advertising 
and radio broadcasts. A feature this 
vear will be a contest for the best win- 
dow display. Brooklyn newspapers will 
invite readers to register their votes on 
this subject. The committee will also 
secure a letter from Governor Lehman 
endorsing life insurance. It will also se- 
cure cooperation of the clergy in their 
services on Sunday, May 10. 

Mr. Sackerman will be chairman of 
the poster committee which will secure 
supplies of every kind from the National 
Association of Life Underwriters. It 
will see that posters are placed in public 
schools, stores and local banks. 

The speakers’ committee will be head- 
ed by Harold Letcher, Equitable Society, 
with Mortimer Weinberg as_ co-chair- 
man. They will secure a list of twenty 
speakers and arrange dates before clubs, 
public schools and other associations. 

Life Insurance Week will be launched 
with a breakfast in Brooklyn. Alfred 
Correll, New England Mutual, is chair- 
man. An outstanding speaker will ad- 
dress the meeting to which prominent 
business men and bankers of Brooklyn 
will be invited. It is planned to have the 
talk broadcast. 

Another new feature will be an essay 
contest in the high schools and women’s 
clubs of Brooklyn. Paul Alexander, 
Guardian Life, is chairman of the essay 
committee. Newark has found this plan 
to work successfully in the past three 
consecutive years and last year the 
Georgia Association reported outstand- 
ing results. 

Walter McGeorge, Prudential, is chair- 
man of the financial committee and Lee 
Colin, independent broker, will act as 
secretary to the general committee. Mr 
Colin did a fine job in this capacity last 
year. 

To bring the agents into the plan a 
meeting will be held in the Kee agency 
auditorium, 16 Court Street, Brooklyn, 
on Monday, March 23, at 4:30 p. m., for 
general discussion. The individual com- 
mittees will meet in the Kee agency on 
March 30 , 


each 
chairmen 
adopted. 


Dr. Ruth Lewinson Speaks 
Before New York C. L. U.’s 


Dr. Ruth Lewinson, a member of the 
Surrogate Court committee of the New 
York County Lawyers Association and 
treasurer of that association, addressed 
the New York chapter of Chartered Life 
Underwriters on Thursday of last week. 
Dr. Lewinson is the first woman to be 
an officer of the association. She is a 
sister of Miss Sara Lewinson, C. L. U., 
of the Simon agency, Massachusetts 
Mutual. 

Dr. Lewinson, who specializes in tax 
matters and estates, discussed the prac- 
tical problems present in administration 
of estates and gave some advice in han- 
dling of life insurance estates so as to 
avoid future difficulties. She discussed 
at some length the Frank Scott case, 
decision in which gives the Federal Gov- 
ernment the right to collect taxes from 
insurance income payable to the benefi- 
ciary. The case, which was briefly re- 
viewed in The Eastern Underwriter of 
February 21, is being appealed. 





MRS. HOWARD GOODWIN DIES 





Wife of Phoenix Mutual Vice-President 
and Daughter of Dr. Charles 
D. Alton 

Mrs. Charlotte A. Goodwin, wife of 
Howard Goodwin, vice-president, Phoe- 
nix Mutual, died March 3 in Hartford 
following six weeks of illness. Mrs. 
Goodwin was the daughter of Dr. Charles 
D. Alton, 91 years old, who retired this 
week after sixty years as medical director 
of the Connecticut Mutual Life. 

Active in many social and charitable 
movements, she was an organizer of the 
Salvage Shop, chairman of the finance 
committee of the Hartford Girl Scout 
Council, member of the finance commit- 
tee of the Visiting Nurse Association 
and chairman of the budget committee of 
the Hartford Community Chest. She was 
a director of the Union for Home Work, 
member of the Central Council of Social 
Agencies and chairman of the Neigh- 
borhood House, at Keene Valley, N. H. 





LACKEY ILL; CANCEL MEETING 
The Chicago Chapter of C.L.U. can- 


celed its luncheon meeting this week due 
to illness of George E. Lackey, Detroit 
general agent Massachusetts Mutual, 
who was to have spoken. 


HIGHER MAXIMUM LIMIT 
The General American Life has in- 
creased the maximum limit of issue of 
double indemnity to $25,000. The total 
indemnity already carried and being ap- 
plied for is limited to $50,000. 


“Roses and Drums” To End; 
Plan New Program Next Year 


Although “Roses and Drums,” the pop- 
ular radio broadcast of the Union Cen- 
tral Life, will go off the air after March 
29 because it will have completed its 
dramatization of the Civil War, the com- 
pany expects to resume broadcasts next 
fall with a program the nature of which 
is not yet certain. 

“Roses and Drums” has been one of 
the ranking radio features for several 
years. In a poll taken among the na- 
tion’s newspaper radio editors by the 
New York World-Telegram “Roses and 
Drums” was voted among the ten best 
dramatic features. 

The program was first broadcast May 
8, 1932, with Cecilia Loftus, famous ac- 
tress, as guest star. The story was a 
dramatic sketch based on Bacon’s Re- 
bellion in Virginia in 1678. Every Sun- 
day afternoon for months thereafter 
some famous star or stars of the legiti- 
mate theatre broadcast some episode of 
early American history. Wide attention 
was attracted by a broadcast in October 
of that year from the grounds of the 
Century of Progress in Chicago, which 
was not yet open. 

Great popularity came to the program 
when the War Between the States was 
reached. Particularly in the South was 
the accuracy of the dramatization 
praised. During the first eight weeks 
one whole year of the war was used up. 
\s great public interest became evident 
the rate at which incidents of the con- 
flict were dramatized was changed. 

Many of the most important players 
of stage and screen have broadcast on 
this program and some who were not 
known when they broadcast have since 
reached fame. Elizabeth Love, who first 
came to public notice as the heroine of 
the serial, is now leading lady for Wil- 
liam Gillette in his nation-wide tour. 





JOSEPH P. DEVINE DEAD 
Joseph P. Devine, manager for the 
Union Central Life at Cincinnati, who 
has been connected with the company 
for twenty-two years, died at Santa Rosa 
Hospital at San Antonio Wednesday 
morning after several months’ illness. He 
was 55 years old. Mr. Devine began as 
an agent at San Antonio in 1914, was 
appointed general agent there in 1916 
and became manager of the Cincinnati 
agency in 1930, succeeding John L. Shuff, 
who retired. Increasing the San An- 
tonio agency business in force tenfold, 
he built the Cincinnati agency to a point 
where it produced twelve millions in one 
year. Mr. Devine is survived by his 

widow, two sons and one daughter. 








“How Long Has This 














Been Going On?” 


Said a salesman in another line when he was shown our 
plans for selling Life Insurance. It can be the most diffi- 
cult or the most fascinating career, depending on the 
salesman's equipment and knoweldge. 


We have launched many men on successful careers 
as Life Underwriters because we have a definite training 
plan, plus the friendly, sincere desire to make bigger, 
better Life Underwriters of all in our organization. 


William H. Kee, Manager 
The Mutual Life Insurance 
Co. of N. Y. 

16 Court Street, Brooklyn, N. Y. 
MAin 4-1525 
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Looking 
Forward 


During the year 1935 the Company 
consolidated much of its territory— 
standardized its agency contracts— 
issued new policy forms and various 
sales aids—secured 28% more paid 
for business and at less cost. 


Much always remains to be done. 
We want with us the type of men 
who enjoy creative work and the op. 
portunity and satisfaction that goes 
with it—a fine old company with brand 
new opportunities for good men. 


Haft Lj 
>.< 
INSURANCE COMPANY 


Founded 1850 


654 Madison Avenue 
at 60th Street 
New York, N. Y. 














A STRIKE INTERVIEW 





Donald Keane, Marooned on Nineteenth 
Floor, Says Elevator Trouble 
Kept Agents Going 

Life insurance men marooned in the 
225 West Thirty-fourth Street Building, 
New York, when it was tied up by the 
elevator strike early this week were 
philosophical. Agencies there are Riehle 
Life Agency, Equitable Society; Abra- 
ham Joseph, Home Life, and Donald 
Keane, Massachusetts Mutual. At the 
height of the strike when not a car was 
running Mr. Keane on the nineteenth 
floor was interviewed by a_ reporter 
phoning from the lobby. He said: “The 
strike has not interfered with business. 
Our supervisors are out on the street, 
we are handling what comes in by tele- 
phone, and the agents are not able to 
come back early and hang around the 
office, as a few are sometimes tempted 
to do.” ; 

Two of the city’s highest agencies— 
S. R. Whitten, Home Life, on the six- 
tieth floor, and G. A. Eubank, Pruden- 
tial, on the fortieth floor of Forty Wall 
Street—were inconvenienced by the 
strike in the building, but service was 
not completely suspended, some cars be- 
ing in operation all the time. A thir 
high agency, Ralph G. Engelsman of the 
Penn Mutual at 500 Fifth Avenue, had 
no trouble as the strike did not affect 
that building. In the previous strike 
there had been trouble at that structure. 

Although the Aetna Life office at ! 
William Street was without service. for 
twenty-four hours it was not a serious 
situation, for the Luther-Keffer agen 
is on the second floor and half the vis 
itors walk up anyway. 


KNIGHT’S FEBRUARY PAID-FOR 

The C. B. Knight agency of the Union 
Central Life in New York paid for 
$2,003,554 during February. 
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LF. Lawrence To Head 
New Detroit Life Co. 


MICHIGAN GRANTS AUTHORITY 
president of Company That Will Take 
Over Old Detroit Life Long Prom- 


inent In Insurance 





The newly formed Life Insurance Co. 
of Detroit, has been given a certificate of 
authority by Commissioner J. C. Ket- 
cham of Michigan and will proceed to 
take over the business of the Detroit 
Life now in receivership. The statutory 
deposit of $200,000 in bonds has been 
turned over to the state treasurer and 


$100,000 has been deposited in a Detroit 
bank. 

Policyholders of the old company have 
the choice of transferring their policies 
to the new company under the terms of 
an agreement between the companies; 
remain in the old company and pay 
premiums plus interest on a mortgage 
necessary to continue operations; or al- 
low their policies to continue as extended 
term insurance. In the case of trans- 
ferred policies the initial lien will prob- 
ably be 60%. Death claims would be met 
up ‘to December 31, 1945 but the policies 
would be without loan value for five 
years. , 
“Thomas F. Lawrence, long nationally 
prominent in the life insurance field, and 
siven principal credit for building the 
business of the Missouri State Life from 
$71,000,000 to almost $700,000,000 in 
twelve years, will be president of the 
new company. 

Robert B. Locke, former president of 
the American Institute of Banking and 
prominent in Detroit and Michigan bank- 
ing affairs since 1916, is treasurer of the 
new institution. Other officers are Theo- 
dore Levin, Detroit, vice-president and 
seneral counsel; Fred A. Ossanna, Min- 
neapolis, vice-president and _ associate 
general counsel; Estel Scott, Kansas 
City, vice-president; and L. C. Cortright, 
Detroit, secretary and actuary. Directors 
are the officers and George E. Allen, 
commissioner of the District of Colum- 
bia; William B. Edwards, Chicago, prin- 
cipal land appraiser of the Housing Divi- 
sion, PWA, and J. Earle Brown, Lansing, 
attorney and director of the former 
Detroit Life. 

President Lawrence was born into the 
life insurance field, as his father, Charles 
H. Lawrence, long was secretary of the 
Phoenix Mutual Life. The son was vice- 
president of the Hartford Life, then 
served twelve years as vice-president of 
the Missouri State Life and for seven 
years has been manager of the Illinois 
department of the Reliance Life of Pitts- 
burgh, with his headquarters at Chicago. 
He was 1935 president of the Chicago 
Association of Life Underwriters and 
served two years as chairman of the gen- 
eral agents and managers’ division of the 
Chicago body. He is a graduate of Yale. 





HAS 200 IN CIVIC GROUP 

James E. Davis, chief of police of Los 
Angeles, was guest speaker at the lun- 
cheon-meeting of the Life Insurance 
Managers’ Association of Los Angeles at 
the Athletic Club. His talk was devoted 
to a general discussion in detail of plans 
which are now being developed by him 
lor reduction of traffic accidents, with 
their heavy toll of human life, in this city. 
These plans, he said, will be completed 
within the next two weeks and a meeting 
will then be called to enlist the active 
Co-operation and support of every civic 
roup in the city. In connection with 
this H. G. Saul, president o. the Life 
Underwriters’ Ass’n of Los Angeles, has 
appointed Fred C. Hathawav, Mutual of 
New York, as general chairman of a 
committee to co-operate with public of- 
ficials of city and county in the efforts to 
further reduction of traffic accidents. 
The association has contacted over 200 
“vic groups for representation at the 
meeting to be called by Chief Davis. 
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“YOU, Incorporated” — 


The Agent 


A life underwriter can logically consider himself 
as a business concern—“YOU, Incorporated.” In 
order to make profitable use of all his major 
“assets”, the underwriter’s working plan should be 
well organized and efficiently operated. Successful 
production results from a well-balanced job of Find- 
ing and Qualifying prospects, Organizing, Culti- 
vating and Interviewing. 


A 1936 Sales Builder, a new Daily Work Card 
which utilizes a hitherto unemphasized organizing 
and recording principle, and two new series of 
direct mail letters—one covering needs in advance 
of calls, the other for regular monthly cultivation— 
have been made available to Northwestern Mutual 
agents as a part of their exclusive kit of selling and 
confidence building tools. 


Because “YOU, Incorporated”, the agent, is 
operating efhiciently—“YOU, Incorporated”, the 
prospect as pictured in The Northwestern’s na- 
tional advertising, is more likely to appreciate the 
need of adequate life insurance. 





The assets of the Northwestern Mutual, as reported to state insurance departments, now 


total a billion dollars—a great estate administered for the mutual welfare and protection 


of more than 600,000 policyholders with ¢ 


ver three and a half billions of insurance in force. 








Page 5 


Ladue-Beardslee Join 


in N. Y. General Agency 


FOR COLUMBIAN NATIONAL LIFE 
Were Previously Associated in Brook- 
lyn National Some Years Ago; F. R. 
Sexton Agency Supervisor 
Frederick W. Ladue and Lester R. 
Seardslee, Jr., have joined forces to 


form the Ladue-Beardslee agency of the 
Columbian National Life, 45 John Street, 
New York City. 

Mr. Ladue has been general agent for 
the company in New York for nearly 





Blank & Stoller 
FREDERICK W. LADUE 


two years and is now joined by Mr. 
Beardslee, who has been general agent 
for the United States Life. The two 
men were previously associated as offi- 
cers of the Brooklyn National Life sev- 
eral years ago. The new combination 
got under way last week. 





LESTER E. 


BEARDSLEE, JR. 


Francis R. Sexton, who for several 
years has been agency supervisor for the 
Beardslee agency, will hold a_ similar 
position in the Laduc-Beardslee office. 

Both the heads of the new agency are 
well known and popular in New York. 

Mr. Beardslee is a graduate of Will- 
iams College and for some time was as- 
sistant treasurer in the home office of 
the Brooklyn National Life. He iook 
over the Brooklyn National agency 
headed by his father after the latter’s 
death in April, 1935. He continued to 
hold this position after the Brooklyn 
National Life had merged with the Uni- 

(Continued on Page 20) 
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Sir Wm. Schooling, 
Famed Writer, Dead 


JOURNALISTIC WRITERS’ DEAN 
Wrote Book Explaining Life Insurance; 
Was on War Savings Committee and 
Other Bodies; His Personality 





The death of Sir William Schooling in 
the 
insurance 


London at of 75 is a blow to 
British life Sir 
William having for years been the most 
widely known writer on life insurance 
topics in the United Kingdom. 

Born in 1860, Schooling had to wait 


age 


journalism. 


until the outbreak of war before his ex- 
ceptional talents in the sphere of finance 
and economics received their due recog- 
1914 had, of 
course, established a sound reputation as 


nition, Long before he 


a journalistic expert on insurance mat- 
ters and as an exponent of statistical 
problems. 

These gifts and attainments he placed 
at the disposal of the government when 
the War Savings Committee was formed, 
and for many years he was one of the 
ablest assistants, first of Sir Robert 
Kindersley, and afterwards of Lord Mot- 
tistone, the chairmen of it and its suc- 
cessor, the National Savings Committee. 
Schooling’s profound technical knowledge 
enabled him to give valuable assistance 
in devising the uniquely simple security, 
now imitated in many countries, known 
as the Savings Certificate. He worked 
with unsparing effort for this cause, and 
expounded on platforms all over the 
country the benefits of saving, both to 
the saver and to the community, and the 
attractions of compound interest, espec- 
ially when earned by self-denial imposed 
to secure a national benefit. Fired by 
his subject, his eloquence assumed an al- 
most fanatical intensity, and his tall, 
slim figure, crowned by a haggard face 
and lofty, impressive brow, invariably 
arrested an audience’s attention. To Sir 
William perhaps more than to any other 
individual is due the spread of thrift in 
Britain and the habit of investment 
among classes to which they were to a 
great extent a novelty. For his services 
in this field he was made a C. B. E, in 
1918 and promoted to K. B. E. in 1920. 


Interest in Astronomy 


Apart from his prolific journalistic 
work Sir William published books on 
“Life Assurance Explained” and techni- 
cal expositions of interest tables. He 
also wrote the centenary record of the 
Alliance Insurance Co., 1824-1924, and a 
similar volume for the Standard Life, 
1825-1925. Another historical work was 
the very interesting and romantic his- 
tory of the Hudson’s Bay Company, 
published after the company had com- 
pleted 250 years’ operation. 

Sir William was keenly interested in 
astronomy and other forms of scientific 
research, being a Fellow of the Royal 
Astronomical Society. His interest in 
the practical application of science led 
him late in life into an unhappy effort 
as a company director. In 1918 he be- 
came chairman of a safety glass con- 
cern, 


Enthusiastic as ever, Schooling was 
convinced that cheap safety glass was 


a necessity that should be placed at the 
disposal of all road users, that his com- 
pany’s patents would help to provide it, 
and would incidentally bring well earned 
profits to those who backed it. These 
hopes were doomed to disappointment, 
and during the three anxious years be- 
fore the company went into the hands 
of a receiver Sir William threw himself 
into the task of trying, without any ma- 
terial reward, to pull the company 
through. 

Sir William married in 1886, his wife 
dying in 1930. A devoted disciple of 
Herbert Spencer, he was a fine example 
of the economic theorist, working with 
all his soul for the benefit, as he saw it, 
of the community. 
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Wooldridges, Father and Son, 


78 Years in Life Insurance 
Norman Wooldridge of the Edward A. 
Woods Co., for 
of the Equitable Society’s leading pro- 


Pittsburgh, years one 


ducers and an active life insurance man 
for a little short of half a century, has 
decided to take a long vacation. He has 
always taken his own advice and as a 
result is now able to enjoy leisure when 
he wants it. For many years his produc- 
tion was in excess of half a million dol- 
lars with cases averaging $20,000 during 
that time. 

Mr. Wooldridge’s father, William P. 
Wooldridge, was general agent for the 
Mutual Life of New York for thirty-one 
years. Norman Wooldridge was associ- 
ated with him for fourteen years before 
he affiliated with the Equitable Society 
thirty-three vears ago. Together the two 
Wooldridges have been in the life insur- 
ance business for seventy-eight years 
and Norman Wooldridge’s son James is 
also connected with the Equitable So- 
ciety at Trenton, N. J. The family will 
undoubtedly round out a century of life 
insurance representation. 





TAGGART SUBS FOR L. G. SIMON 

Grant Taggart, million dollar producer 
from Cowley, Wyoming, has taken over 
the speaking dates of Leon Gilbert Si- 
mon, who was touring through the West 
with L. O. Schriver, president of the 
National Association of Life Underwrit- 
ers. Mr. Simon had to return east and 
Mr. Taggart is fulfilling engagements in 
Salt Lake City, Portland, Seattle, San 
Francisco and Los Angeles. 


MYRICK FEBRUARY FIGURES 

The Julian S. Myrick agency, Mutual 
Life in New York, in February paid for 
$1,591,439, as compared with $2,268,516 
for 1935. For the year the total paid-for 
business amounted to $4,300,057, as com- 
pared with $9,295,244 for 1935. 
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HUTTINGER’S 11TH TAX MANUAL 
Penn Mutual Issues 1936 Edition of 
Standard Annual Work by Its Tax 
Counsel; Questions and Answers 
The Penn Mutual Life is now issuing 
the eleventh edition of its Tax Manual, 
which summarizes the Federal Revenue 
Act of 1935 and illustrates its effect on 
life insurance, endowments and annu- 
ities, The author is E. Paul Huttinger, 
the company’s agency secretary, who for 
many years has also been the company’s 
tax counsel and who is often called upon 
by banks and other financial institutions 
for his interpretations of featyres of 
Federal and other tax measures. The 
Tax Manual is looked upon as a stand- 

ard work on taxation. 

The contents include a survey of the 
income tax, gift tax, estate tax, effective 
dates of Revenue Acts, rates, Table A, 
and Table B. The main body of the 
information is given in the form of 
questions and answers. This is ampli- 
fied by calculations of tax under the 
1935 schedule and under the 1936 sched- 
ule, and further by tables of tax rates 
applicable to gifts, and tables for com- 
puting the Federal cstate tax under the 
Act of 1926 and 1935, together with two 
“present worth” tables. 

Mr. Huttinger’s endeavor is to answer 
clearly virtually every question that the 
life agent could need to ask. 

TO PHONE SCHRIVER TALK 
Will Address Little Rock Sales Congress 
From Platform of Miami Meeting 
March 12 

Finding himself requested to address 
two sales congresses on the same day 
a thousand miles apart Lester O. Schri- 
ver, president of the National Associa- 
tion of Life Underwriters, will have his 
address to the sales meeting in the Mi- 
ami Biltmore, Florida, carried by tele- 
phone wire to the similar meeting in 
the Alfred Pike Hotel, Little Rock, Ark., 


on Friday, March 12. 
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Travels from Shanghai 
To Study Life Insurance 


MISS FANNY BROWN RETURNING 





Agent of United States Life in Far East 
Has Been Selling in New 
York City 

Miss Fanny P. Brown, who last fall 
traveled 9,530 miles from Shanghai to 
New York to study life insurance sell- 
in the United 
States, will start back to the Orient jn 
a few weeks and will establish herself 
as one of the agents of the United States 
Life in Shanghai. Since November she 
has been with the O. E. Ball ageney of 
the company at 84 William Street, Ney 
York, studying life insurance and _ also 
turning in considerable new_ insurance 
production. 

Miss Brown was born in New York 
and educated in New Rochelle. She was 
in business in this country for a while 
selling gingham goods but decided to 
find a broader field of activity and went 
to the Orient. That was fourteen years 
ago. She settled in Shanghai and be- 
came an employment agent for silk man- 
ufacturers. She has seen the city grow 
tremendously, especially the Internation- 
al Settlement; seen the erection of sky- 
scraper buildings and apartment houses. 
Fortunately at the time of the Chape 
bombardment when much of the native 
city was destroyed she was traveling in 
Italy. . 

\ while ago Miss Brown joined the 
Underwriters Savings Bank of Shanghai 
a C. V. Starr institution, as a solicitor 
of new accounts. She would go to cot- 
ton mills and lecture to the workers in 
Chinese (the dialect being Shanghai- 
nese), telling them the virtues of thrift 
From the savings bank it was a natural 
step to life insurance and the Starr- 
controlled United States Life which 
completes the savings picture. After sell- 
ing insurance there a short time she re- 
turned to this country to visit her fam- 
ily in Massachusetts and_ study the 
American insurance picture; also to visit 
the company’s head office. 


ing as it is practiced 


GEORGE D. CAMP DEAD 





Father-in-Law of Vice-President Jaeger 
of Bankers Life Co. Was 87 
Years Old 
George D. Camp, father-in-law of 
Vice-President W. W. Jaeger of the 
Bankers Life Co. and a representative 
of the company for nearly forty years, 
passed away at his home in Mt. Ver- 
non, Ia., on Wednesday, February 2 
Mr, Camp was 87 years of age and had 

been in poor health for some time. 

While serving as a district manager 
for the Bankers Life, in Illinois, more 
than thirty years ago, Mr. Camp pet- 
suaded his son-in-law to enter the life 
insurance business. Mr. Jaeger’s rise 
from a salesman to head of the Bank 
ers Life sales organization, is well known 
in life insurance circles. 

In addition to his daughter, Mrs. Jae 
ger, Mr. Camp is survived by his widow 
and another daughter, Mrs. E. E. Nich 
olson, wife of the Dean of Student AF 
fairs of the University of Minnesota 





FARMERS & TRADERS GAINS 

The report of the Farmers & Traders 
Life of Syracuse for the year end 
December 31, 1935, shows policyholders 
surplus of $731,927 compared with $70 
373 at the end of 1934. The report shows 
total admitted assets of $6,942,597 al 
insurance in force of $36,725,610, an ir 
crease in both instances over 1935. 





“SUDDEN DEATH” TYPOGRAPHY 

An unusual reprint of “—and Sudden 
Death” has been made by the Natio 
Association of Life Underwriters for 
auto accident prevention campaign. il 
entire article is printed in bold face typ 
on one side of a sheet of paper 
heavy mourning rules between the 
umns. 
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T. Metropolitan’s message in March 
magazines* —“You won't have to worry about 
money matters’— is of special interest to the 
husband who wants to plan a long-range 


family budget. 


The home with a Family Protection Plan 
Policy can set up a budget that reaches well 
into the future. Field-Men in studying their 
clients’ needs may find many cases in which 


this Policy will settle future uncertainties. 


*k Business Week, Collier's, Cosmopolitan, Forbes, 


Nation's Business, Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 


ONE MADISON AVENUE, NEW YORK, N. Y. 








Shaffer Goes to Home Office 
As Union Central Supervisor 


Harry J. Shaffer, district manager at 
Akron for the Union Central Life, has 
been appointed to the staff of the home 
office agency department as district su- 
pervisor. Mr. Shaffer enters home office 
work after nine years of successful work 
in the field, both in personal production 
and in agency building. During the last 
five years of this period he has been 
manager of the Akron area under the 
W. L. McPheeters agency in Cleveland. 

A native of Akron, Mr. Shaffer was 
educated in its public school and the mu- 
nicipal university. Upon leaving college 
he took a position in Cleveland as an 
investigator for the Retail Credit Co. for 
whom he had worked while in college. 
With the Retail Credit Co. he advanced 
to the position of chief inspector. In 
1927 he returned to Akron to join the 
Union Central as an agent. 

Active in the civic affairs of Akron 
for several years, Mr. Shaffer was last 
year vice-president of both the Junior 
Chamber of Commerce and the Life Un- 
derwriters Association. He is a Mason, 
a member of Phi Delta Theta, and of the 
Akron City Club. 





Merriam General Agent For 
Union Central, Springfield 


The Union Central Life has made its 
Springfield, Mass., district office a gen- 
eral agency and has appointed Charles 
S. Merriam as general agent. Mr. Mer- 
riam has been district manager there for 
the Boston agency of the company. He 
is now in full charge of Union Central 
development in western Massachusetts. 

Well-known to Springfield life agents, 
Mr. Merriam has been active in life in- 
surance there since joining the Connecti- 
cut General in 1923. He remained with 
that company for twelve years becoming 
unit manager two years before he joined 
the Union Central in the fall of 1935. 

Mr. Merriam and his wife are active in 
Springfield music circles where both en- 
joy reputations as singers. In addition, 
Mr. Merriam is a violinist, treastrer of 
the Springfield Symphony Orchestra and 
a member of its board of directors. He 
is vice-president of the Western Massa- 
chusetts Syracuse Alumni Association, 
president of the Mt. Hermon Alumni As- 
sociation, a member of the Exchange 
Club and of Sigma Phi Epsilon frater- 
nity. 


WOFFORD AGENCY MEETING 

George H. Chace, second vice-presi- 
dent, Prudential, in charge of Ordinary 
agencies, addressed the Harris L. Wof- 
ford agency, New York, following a 
luncheon at the Columbia University 
Club this week. He called attention to 
the company’s current advertisement of 
the Modified Five contract appearing in 
newspapers. Mr. Wofford reported that 
the average applied for business of the 
agency for January and February is 
106% ahead of the average for the first 
three months in 1935. Thirty men were 
present. 


DRIGGS, CERF IN TOURNAMENT 
Eddie Driggs, Jr., general agent for 
the Provident Mutual in Brooklyn, and 
L. A. Cerf, Jr., general agent for the 
Fidelity Mutual in New York, were 
among the players in the annual men’s 
invitation golf tournament in Bermuda. 
Both won prizes in their respective class- 
ihications. 


LEYENDECKER-SCHNUR GAINS 

In February the Leyendecker-Schnur 
agency, Guardian Life, had the second 
best month in its history. The gain over 
February, 1935, was 48%. 


Stratford Lee Morton, general agent, 
Connecticut Mutual Life, St. Louis, and 
Mrs. Morton have sailed from New Or- 
leans for Yucatan. Thev plan to visit 
various ports along the Gulf of Mexico. 
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$131,327 TAXES 





Oklahoma Jury Gives Judgment Against 
Woodmen of the World in Suit 
Over Fraternal Levies 
The State of Oklahoma obtained a 
judgment of $131,327 in the district court 
of Tulsa County, Saturday, against the 
Woodmen of the World in a suit filed 
for the purpose of collecting $215,000, 
alleged due as back taxes and penalties 
on insurance policies sold in the state 
during the last twenty-six years. This 
is one of more than fifty similar cases 
involving a total of more than $2,000,- 
000, instituted by the State against fra- 
ternal insurance companies upon the con- 
tention that the defendents were issuing 
other than strictly beneficiary certificates 
and were operating on a basis similar 
to that of old line companies, and were 

subject to the same regulations. 

The Woodmen of the World was the 
first to be tried by jury although judg- 
ments had been rendered by district 
judges of Muskogee and Oklahoma City, 
against the Royal Neighbors, for $116,000 
and against the Women’s Benefit Asso- 
ciation for $33,000, respectively. 

Attorneys for the Woodmen of the 
World said they would appeal the recent 
jury decision to a higher court. 





WINS NATIONAL VT. ANNUITY 


Mrs. Inez Bloomer, housewife of Tor- 
rington, Wyoming, who won a nation- 
wide soap slogan contest put on by Proc- 
ter & Gamble, is the recipient of an an- 
nuity which will pay her $1,000 a year 
for life. The payments will be made 
every December 20. The contract was 
written by the National Life of Vermont 
and the agent in the case, who dealt with 
the Procter & Gamble Co., was Harry 
W. Hutchins of the John W. Dalzell 
general agency at Cincinnati. 





ARTICLE ON INTEREST RATES 

The February 1 issue of The Econo- 
mist, leading London financial paper, has 
an interesting article on “Interest Rates 
and Life Insurance.” Name of author is 
not given. The author is unable to 
prophesy whether we are merely at the 
low point of a “cyclical” interest rate 
movement, or whether reduced interest 
rates are here to stay. 





HOME LIFE MAKES GAIN 
Twenty-six of the fifty agencies of the 
Home Life of New York showed produc- 
tion gains last month compared with 
February, 1935. The companies’ business 
showed gains for both January and Feb- 
ruary compared with last year. 


National Ass’n Bulletin 
On Gift Tax Regulations 


The National Association of Life Un- 
derwriters is sending out a bulletin this 
week describing the new Federal gift tax 
regulations as they relate to life insur- 
ance and annuities. The regulations are 
this week promulgated by the Bureau 
of Internal Revenue. The bulletin goes 
to all local officers and to general agents, 


managers and superintendents among 
the association’s members. 
The new regulations make these 


changes: The requirement that the as- 
signment of a life insurance policy or 
the naming of a beneficiary must be ir- 
revocable in order to create a taxable 
gift is emphasized by a change in the 
wording of the subdivision. The method 
of valuing gifts is placed on the replace- 
ment cost in the case of single premi- 
um policies and in the case of policies 
in force for some time from cash value 
to a reserve basis. Another paragraph 
provides: 

“If there is an irrevocable gift of a 
policy of life insurance and the insured 
thereafter pays premiums thereon, each 
premium payment is a gift in the amount 
thereof.” 

Baker, Selby & Ravenal, attorneys, 
were retained to aid T. M. Riehle, chair- 
man of the National Association’s com- 
mittee on law and legislation, and other 
members of the committee in describing 
these regulations with a minimum of 
confusion and misunderstanding. 





S. D. LOVE STILL LECTURES 

The part which life insurance is play- 
ing in recovery was discussed by Samuel 
B. Love, retired manager for the Mu- 
tual Life of New York at Richmond, in 
a lecture before the class in the Mar- 
shall-Wythe school of government and 
citizenship at the College of William 
and Mary last week. Mr. Love has been 
delivering lectures at Virginia colleges 
and universities on insurance subjects 
for many years, Since he was retired 
as manager for the Mutual Life on Jan- 
uary 1 last, he has been selling insur- 
ance for the company under the new 
manager, Eldon D. Wilson. 


VAN WINKLE’S ASSISTANT 
Kellogg Van Winkle, agency manager 
of the Equitable Life of New York for 
southern California, has announced the 
appointment of T. Ogden Chapple as as- 
sistant agency manager, effective on 
March 1. 








The Thunder Bay Life Underwriters 
Association held a one-day sales con- 
gress at Fort William, western Ontario. 
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KENTUCKY 


HOME REPORT 





Convention of Agency Force, First Sin 
Mutualization, Hears Regenstein » 
Give Figures 
Forty-three men were at the first Con 
vention of the agency force that i. 
been held by the Kentucky Home Mu. 
tual Life since its mutualization, The 
conference was held at the Kentucky 
Hotel, Louisville, February 27-28 F 
Ellsworth Regenstein, president re. 
ported a rapid gain in business and oye; 
$47,000,000 of insurance in force, 
During the past year the field fore, 
of the company was reorganized and 
wrote new business of $1,085,796. Rein. 
statements of lapsed policies amounted 
to $1,831,770. Old Inter-Southern pol 
icyholders had $5,000,000 of insurance tp. 
written, such rewriting being presumably 
to their advantage. Total assets are $14. 
491,692. 
The program for the two-day meeting 
included an address of welcome by for. 
mer Federal Judge Charles I. Dawson 
now chairman of the company’s board 
of directors and general counsel for the 
company ; a talk on the company by Elks. 
worth Regenstein, president; and a talk 
by James B. Williams, secretary-tregs. 
urer, on the company’s financial statys 
At the afternoon session discussion re- 
volved around conservation of business, 
with representatives of the Otis Hany 
Co. conducting sessions. 


MADISON SEMINAR 

The Madison (Wis.) Association of 
Life Underwriters held its second annual 
seminar on February 27, timing it to 
meet the schedule of DeLoss Walker, 
associate editor of Liberty, who is en- 
gaged in a nation-wide tour under the 
auspices of the National Association of 
Life Underwriters and_ speaking on 
“Let’s Have Recovery Now.” Mr. 
Walker spoke at the banquet concluding 
the seminar. Earlier in the day the 
speakers and their topics were: E. L. 
Carson, Milwaukee manager, Equitable 
Life of New York, “Opportunities in Life 
Underwriting”; Abner A. Heald, Mil- 
waukee general agent, Provident Mutual 
Life, “Oh, Why Belong to the Under- 
writers’ Association?” and Bert C. Nel- 
son, a Milwaukee special agent of the 
Northwestern Mutual Life, “My Plan of 
Prospecting.” 








Social Security Cost 


(Continued from Page 1) 


taxes to which life companies are sub- 
ject, will or should focus attention upon 
that ever-increasing invisible tax, the 
‘cost of compliance.’ Dr. R. M. Haig, 
Professor of Political Economy at Co- 
lumbia University, recently reported on 
the experience of a group of representa- 
tive industrial companies relative to their 
1934 costs of compiling and reporting tax 
information. One representative group 
of seventy-six companies report a cost 
of 9.5% of the total taxes paid, and 
eleven of the group reported a cost m 
excess of 40%. 

“There are few industries subject to 
wider variety of taxes than life compa 
nies due to the number of their activities 
subject to taxes and the extensive tert 
tory in which most companies operate 
It seems highly probable that a detailed 
study of the cost of compliance for all 
tax requirements in our business would 
indicate a very substantial percentage 0! 
the total tax paid. Legislatures and other 
taxing agencies should be, but rarely at, 
conscious of or concerned with the at 
ministrative costs of compliance; how: 
ever, the fault can, at least in part, 
charged to the taxpayer for not being 
able to report his actual costs to suppor 
his objections to unnecessarily involved 
and complicated schedules.” 


AGENT BREAKS LEG 

Albert B. Weeks, veteran member 

the staff of the Hornell, N. Y., office 

the Prudential, suffered a fracture of the 

left leg near the hip in a fall on an 
pavement in that city recently. 
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December 31, 1935 
ASSETS 


CASH . : 
U. S. GOVERNMENT BONDS*. . 
STATE AND MUNICIPAL BONDS* 


OTHER BONDS :* Railroads $13,964,228.36 
Public Utilities . 14,800,970.91 


Miscellaneous 1,066,286.84 
STOCKS:* Preferred $ 1,216,979.01 

Bank and Insurance 72,243.00 

Miscellaneous 19,950.00 
MORTGAGES ON REAL ESTATE: 

Farms ; . $ 610,614.71 


Other Real! Estate . 19,422,152.74 
LOANS ON POLICIES OF THE COMPANY: 


Advances on account of policy liabilities . 
REAL ESTATE: Including Head Office and adjacent properties 
NET DEFERRED AND UNREPORTED PREMIUMS 
INTEREST AND RENTS DUE AND ACCRUED: 


Mortgages $391,252.70 
Bonds 526,436.89 
Policy Loans 527,003.32 
Rents , 100,027.63 
TOTAL 


"Valued according 


INSURANCE IN FORCE . 
PAYMENTS TO POLICYHOLDERS AND 
BENEFICIARIES SINCE ORGANIZATION 


AMOUNT PAID TO AND HELD IN 
TRUST FOR POLICYHOLDERS. . ; 





4,921,993.91 
3,897,579.56 


Py Pe) 


29,831,486.11 


1,309,172.01 


20,032,767.45 
18,363,925.75 
18,778,504.71 

2,743,912.64 


1,544,720.54 


. $106, 647,672.81 


to State laws or on basis furnished by Insurance Commissioners. 


$356,720,129.00 


196,290,453.95 


The FIDELITY MUTUAL LIFE 


FIDELITY 
PROGRESS 


@ HERE you see more than a dry table of facts and 


figures. More than a statement of financial stability, 


progress and growth. Behind these figures you see a 
picture of the confidence of more than a hundred thou- 
sand men and women all over the United States pro- 
tected by Fidelity Mutual Insurance. 


The figures reflect a gain in strength during 1935 in 
every important particular. The assets show a gain of 
more than five million dollars and an investment con- 
tingency fund of $750,000, established in 1933, was not 
only maintained but the General Surplus was increased 
to $6,013,449. 


The actual market value of the total holdings of 
Bonds and Stocks, exceeded by $1,200,000 the value for 
which credit was taken in the statement. If added to 
the Surplus and Contingency Reserve, these funds would 
be increased to $7,963,449. 


December 31, 1935 


LIABILITIES 
POLICY RESERVES: Required by law to mature policy 


contracts and computed by the Insurance Department of n 
Pennsylvania . . . $ 86,390,107.46 
RESERVES FOR SUPPLEMENTARY C ONTRAC TS: 
Present value of amounts not yet due on matured installment 
policies and disability claims and wane, of policies left 
at interest. . 
POLICY CLAIMS IN PROCESS OF SETTLEMENT 
This includes an amount set aside for unreported claims wt 
claims for which completed — have not yet been sub- 
mitted . . ae ae ae 
DISCOUNTED PREMIUMS AND PREPAID IN 
___PEREST ON POLICY LOANS . , 
RESERVE FOR TAXES: Estimated amount of Federal and 
State Taxes which will be payable in 1936 
MISCELLANEOUS LIABILITIES: Accrued commissions, 
Medical Fees, office expenses, etc. 
DIVIDENDS: 
Estimated for distribution in 1936 
Left with Company to accumulate at interest 


6,476,343.24 


447,706.65 


182,956.39 
126,232.44 


2.001,084.53 
2.895.488. 64 


Under deferred dividend policies, payable during 1936 29,359.42 

Accumulations under deferred dividend policies 111,661 43 
SPECIAL CONTINGENCY RESERVE: Set apart from 

general surplus to offset any losses of principal or interest 

on mortgage loans, and as a margin of safety against possible 

real estate fluctuations . 7 ee 750,000.00 
SURPLUS: For asset or mortality fluctuations. This is in , 

addition to Special Contingency Reserve of $750,000.00 6.013,449.39 


$1 6.647.672 81 


TOTAL 


PHILADELPHIA 
WALTER LEMAR TALBOT, President 
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J. A. Diefenbach Made 
St. Louis Manager 


MUTUAL LIFE APPOINTMENT 





Succeeds Late J. Frank Hathaway; 
Manager for Fourteen Years; 
Gettys Goes to Davenport 





Joseph A. Diefenbach has been ap- 
pointed manager for the Mutual Life of 
New York at St. Louis, succeeding J. 
Frank Hathaway, who died last week 
after fourteen years of service there. 
Mr. Diefenbach has been manager for 
the company at Davenport, Iowa, for 
the past five years. His place at Daven- 
port will be filled by Lloyd B. Gettys, 
who has been manager at Sioux City. 

Mr. Diefenbach joined the Mutual 
Life as an agency representative in 1911, 
connected with its then Central Illinois 
agency at Chicago. In 1916 he was 
transferred to the Milwaukee agency 
and was a district manager at Green 
Bay, Wisconsin. 

Because of an outstanding record as 
a personal producer, during which he 
qualified for The Mutual Life Field 
Club, and also because of his develop- 
ment of managerial qualities, Mr. Die- 
fenbach was made manager of the Mu- 
tual Life’s Davenport agency in 1931. 
His appointment to be manager at St. 
Louis will be effective at once. 

Mr. Gettys joined The Mutual Life 
in 1915 as an agency representative at 
Omaha, where he later became district 
manager. He was appointed manager 
at Sioux City in 1925, eleven years ago. 


Hathaway Was Member of Famous 


Insurance Family 


Mr. Hathaway was born in Roseburg, 
Oregon, in 1874. He became a soliciting 
agent for the Mutual Life in 1906, and 
joined the Salt Lake City agency three 
years later. After an outstanding field 
record, Mr. Hathaway was made mana- 
ger of the Mutual Life’s Fargo, North 
Dakota, agency in 1920, and in 1921 its 
manager at St. Louis. ‘ 

Under his direction the St. Louis 
agency prospered. Mr. Hathaway occu- 
pied a prominent place in life insurance 
circles in St. Louis. He leaves a widow, 
Mrs. L. M. Hathaway, two brothers, 
W. L. Hathaway, Mutual Life manager 
at San Francisco, and Fred C. Hath- 
away, its manager at Los Angeles, and 
a sister. Also surviving are three sons. 
The burial was at Glendale, Cal. 


Reich Court Rules U. S. 
Policies Can Be Revalued 


In July, 1934, the German Supreme 
Court refused further revaluation of pol- 
icies issued by the New York Life. The 
Association of American Insured in Ber- 
lin brought suit in Stuttgart before the 
Landgericht for a revaluation of 30% and 
this suit has now been decided in favor 
of plaintiffs 





RETIRES, LEADS AGENCY 

John C. Stevenson, who retired Feb- 
ruary 1 as agency organizer for the 
Richmond agency of the Mutual Life of 
New York to join the field forces of the 
agency, topped all other producers of 
that agency during the month. Mr. 
Stevenson served as agency organizer 
for five years. His successor is Andrew 
L. Jeter, formerly with the Huntington, 
W. Va., agency of the company. 


GET RICHMOND POLICE GROUP 
The insurance planning committee of 
the Richmond police department has se- 
lected a policy offered by the Life In- 
surance Co. of Virginia to take the place 
of a group policy recently canceled by 
the Shenandoah Life. It was necessary 
for 75% of the members to agree to 
go in on the plan before it could be ob- 
tained without medical examination. The 
policy has a fixed premium rate and a 
loan value. Altogether seventeen com- 
panies submitted proposals to the de- 
partment 

















Strength of 


Canada Life assets were in- 
creased in 1935 by over 
$6,500,000 and the total as 
at December 31, 1935 ex- 
ceeded $248,000,000. 


Total income from all sources 
during 1935 was over 
$42,000,000. 


More than $26,000,000 was 
paid to policy owners, annuit- 
ants and beneficiaries in 
1935, of which living policy 
owners and annuitants re- 
ceived over $19,000,000 
apart from loans made to 
them. 


During the past six years, the 
Canada Life has paid to pol- 
icy owners, annuitants and 
beneficiaries over 158 million 
dollars. During the same 
period, the Company's assets 
were increased by 
$75,360,937. 


Annual premium ordinary in- 
surance in the United States, 
Canada and the British Isles 
in 1935 exceeded the previ- 
ous year by two and one 
quarter million dollars. 


In line with its established pol- 
icy, the Canada Life has in- 








cluded only interest actually 








Resources 


Features 1936 Report 
of Canada Life 


collected in 1935 in arriving 
at its gross earned interest 
rate of 4.74% and its net 
rate (after deducting invest- 
ment expenses) of 4.29%. 


In addition to rigid examina- 
tion by the Canadian Govern- 
ment, the Canada Life oper- 
ates under the strict insurance 
laws and supervision of the 
various States in which it is 
licensed to operate, including 


New York. 


In accordance with the laws 
of the various States, the 
Canada Life has on deposit 
with State authorities and 
with Trust Companies within 
the United States, for the 
protection of American pol- 
icy owners, United States as- 
sets in excess of its policy 
reserves and other liabilities 
to them. 


Upwards of $50,000,000 is 
invested in the United States 
by the Canada Life. Several 
millions additional are in the 
form of policy loans to United 
States policy owners. 


These United States invest- 
ments are safeguarded by di- 
versification in the following 
types of United States secur- 
ities: 





Diversification of 


Ledger Assets: 





Public Utility Bonds 
Railroad Bonds 

Other Corporation Bonds 
Preferred Stocks 
Mortgages 

Policy Loans 

Real Estate _..... 


As at Dec. 31, 1935 


Cash, Government and Municipal Bonds 


Canada Lite 


%, of total 
ledger assets 
30.94 


5.24 
12.15 
2.25 


100.00 


Assurance 


Company 





Established 1847; 47 years in the United States 





Leighton McCarthy, K.C., President 
E. R. Wood, LL.D., Vice-President 








Herbert C. Cox, Chairman of the Board 
A. N. Mitchell, Vice-President and General Manager 
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Women to Have One 
Day at Convention 


PLAN FOR NAT’L ASS’N MEETIing 





Sophia Bliven Sends Bulletin to 2,300 
Women Agents Throughout Coun. 
try; That Many Known 


Two thousand three hundred women 
life insurance agents throughout the 
country this week received a bulletin 
from Sophia Bliven, women’s program 
chairman for the National Association 
of Life Underwriters, informing them 
that there will be an entire day’s con. 
ference for women only during the Na- 
tional Association’s annual convention in 
Boston next fall. The day will be Tuyes- 
day, September 22. Miss Bliven heads 
the women’s division of the John A. 
Stevenson agency in Philadelphia. 

The bulletin was sent out to all wo- 
men agents the association could locate, 
not only to members. 

The proposed outline is as follows: 

Monday evening, September 21—In- 
formal Dutch dinner to get acquainted, 

Tuesday morning, September 22—Top- 
ics of general interest to be discussed 
by prominent speakers, either men or 
women. 

Tuesday afternoon, Group A—Meeting 
for all those not included in Quarter 
Million Round Table. Our thought was 
to make this a forum or conference sort 
of meeting with a short talk by chair- 
man and a sales demonstration to start 
it off; then discussion of your problems, 
with sales helps and suggestions to be 
contributed by the group. 

Group B—Quarter of a Million Round 
Table. (Modelled after the Million Dol- 
lar Round Table). Requirements: $250,- 
000 paid business, including annuity 
credits, between September 1, 1935, and 
August 31, 1936, or for any “club” year, 
or for any twelve month period, begin- 
ning not earlier than January 1, 1935, 
ending not later than June 3, 1936, or 
for any two consecutive years prior to 
1935. Corinne Loomis, Women’s De- 
partment Paul Clark Agency, John Han- 
cock, Boston, to be leader. Subjects to 
be discussed will be announced later. 

Those desiring to “qualify” should 
communicate with Miss Loomis. 

Ralph G. Engelsman, New York gen- 
eral agent for the Penn Mutual and pro- 
gram chairman for the managers’ section 
of the Boston convention, expects to 
have the program for that section gen- 
erally shaped out by the beginning of 
next month. 


Lauer Heads Insurance 
Division Brooklyn Drive 


Matthew J. Lauer, general agent Con- 
tinental American Life in midtown Man- 
hattan, has Accepted chairmanship of the 


life insurance division, Brooklyn Fed- 
eration of Jewish Charities drive for 
funds. Judge Algernon I. Nova, presi- 


dent of the Federation, paid high praise 
to Mr. Lauer in announcing his accept- 
ance. 

Besides Mr. Lauer those serving on 
the executive committee of the division 
are Abraham E. Anixter, New York 
Life; Samuel J. Aronson, Berkshire 
Life; Max A. Gilberg, Milton Goldstein, 
Travelers; Max Cooper, New York Life; 
Arthur Dorman, Massachusetts Mutual ; 
Max J. Hancel, Continental American; 
David Hersch, Security Mutual; Philip 
Hodes, National Life of Vermont; Ben 


Hyde, Penn Mutual; Robert Kaplan; 
Selig J. Katzman, Prudential; Robert 
Kruh, Continental American. 


Also Lester Lester, Prudential; Tgnace 
Levinson, Continental American; Arthur 
Levy, Equitable Society; Maurice Lin- 
der; Sigmund Reiss, Security Mutual; 
Jacob Rosen, Travelers; David Rudberg. 
Metropolitan; Samucl B. Sapirsteim, 
Continental American; Morris Schwartz- 
berg, Travelers; Paul Waldman, Equita- 
ble Society; Jack Warshauer, Guardian 
Life; and Harry Yarin, Security Mutual. 
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Banquet 





Colorful Brooklyn Affair 


The banquet held at the Hotel Bos- 
sert last week in honor of Daniel J. 
Quinn's twenty-fifth anniversary with 
the Prudential will long be remembered 
by those present as one of the most 
colorful insurance affairs that has been 
held in Brooklyn. The date was Febru- 
ary 27. Mr. Quinn is manager of the 
Borough Hall Ordinary Agency, Brook- 
lyn, with offices at 185 Montague Street. 
"Fables in the ballroom were decorated 
with flowers and dinner music was play- 
ed during the meal. Favors at every- 
one’s place were heavy, silver cigarette 
cases. A dramatic point in the evening 
was arranged by the management of the 
hotel as a tribute to Mr. Quinn, one of 
their patrons, when the lights were dark- 
ened and a parade of waiters entered 
carrying lighted birthday cakes. The 
largest was placed at the head table. 

As is the custom in the Prudential the 
euest of honor opened the meeting but 
iirned its direction over to George H. 
Chace, second vice-president, who acted 
as chairman. Mr. Chace paid tribute to 
Mr. Quinn for his knowledge of the busi- 
ness, his achievement in the insurance 
world and his ability to make friends and 
to hold them. 

H. B. Sutphen Makes Presentation 


Henry B. Sutphen, vice-president of 
the company, followed Mr. Chace with 
another fine tribute to Mr. Quinn’s busi- 
ness ability and his character. He pre- 
sented him with the diamond locket of 
the Prudential symbolizing twenty-five 
years of service. The locket carries the 
figure of a lion with a ruby for its eye 
and its front paws resting on a large dia- 
mond. The jewel was accompanied with 
a scroll which will be framed and hung 
in the agency office. 

Replying, Mr. Quinn attributed his 
success to the loyalty and faithfulness of 
his office staff, to the cooperation of his 
assistant managers and to the hard work 
of the agents who are the backbone of 
his organization. He gave thanks to the 
home office for their cooperation, their 
sympathy and understanding in time of 
stress and returned some of the fine 
commendation that Mr. Chace and Mr. 
Sutphen had paid to him. “Vice-Presi- 
dent Sutphen,” he said, “is in his heart 


a fieldman. He is of the ranks. He is 
not one who has left the ranks to go 
higher but rather one who has gone 


higher without leaving the ranks.” 
Albert E. N. Gray, assistant secretary. 
Prudential, paid tribute to the guest of 
honor for his salesmanship and executive 
ability. Robert E. Wilkins, assistant 
supervisor in metropolitan area, review- 
ed events which have taken place since 
Mr. Quinn entered the company. Other 
home office men present were George 





J.L. WATTS GENERAL AGENT 





Heads Chicago Office of Pacific Mutual; 
Succeeded as Railroad Department 
Manager by Charles H. Davis 
John L. Watts, who has served the 
Pacific Mutual Life for more than twen- 
ty-three years, has been appointed gen- 
eral agent at Chicago effective March 1. 
He succeeds Miller & Miller, whose 
contract terminated recently with the 
Passing. of Mr. Miller senior. The new 
general agent also takes over the busi- 
ness previously handled by the Cum- 
mings General Agency and will represent 
the cofhpany in all departments—his 
operations, however, being entirely apart 
from the company’s other existing rep- 
resentations in Chicago. Mr. Watts’ 
son, Rdébert E. Watts, will be associated 
with his father in the capacity of agency 
Supervisor. John L. Watts was former- 
ly sales manager of the company’s East- 
ern Railroad Department, having been 

appointed in 1932. 
Charles H. Davis has been appointed 





Kaiden Studios, Inc. 


DANIEL J. QUINN 


Larry and Walter D. Lemon of the Or- 
dinary agencies department. 
Tribute from Agency Force 

\. J. Lynch, assistant manager of the 
agency, spoke from the floor in behalf of 
the field force and presented the man- 
ager with 120 applications for $650,000 of 
new business which he said was “from 
the fieldmen in appreciation to their 
manager and friend who has always been 
interested in the men of the organiza- 
tion.” 

Managers of the metropolitan area of 
the Prudential who were present were 
John A. McNulty, Gerald A. Eubank, 
George W. Will, Harris Wofford, Walter 
McGeorge and P. R. Garrison. Mr. 
Garrison was spokesman for the man- 
agers and reviewed many intimate asso- 
ciations and experiences with Mr. Quinn. 
Assistant managers in the Quinn agency 
are Mr. Lynch, W. A. Alexander and 
Clarence R. Salisbury. 

In his association with the Prudential, 
Mr. Quinn has acquired a wide expcri- 
ence in life insurance. -He was first an 
Industrial agent in one of the Brook- 
lyn districts. Later he became a special 
agent in the New York Ordinary agency 
and continued to be a leading producer 
In 1928 he was transferred to the West 
Coast as special agent in Los Angeles 
where he became an assistant manager. 
His appointment as manager of the Bor- 
ough Hall agency on July 1, 1930, was 
made in recognition of his successful ef- 
forts. That organization has continued 
to grow under his direction. 


partment of the Pacific Mutual Life with 
headquarters at Chicago effective March 
1, succceding Mr, Watts. Mr. Davis has 
been accident agency supervisor for two 
years, prior to which he was manager 
of the accident and health department 
of the former Chicago branch. 


PLAN 1937 BERMUDA TRIP 
The Postal National Life of New York 
is planning for a four day convention 
cruise to Bermuda in January, 1937, of 
its recently formed Presidents Club. The 
qualifications will be $60,000 paid-for 
business on ten or more lives and at 
least thirty agents are expected to qual- 
ify. President A. B. Jordan will be offi- 
cial in charge while Vice-President M. 

J. Denda is handling arrangements. 


SPANISH MORTALITY TABLES 

The Spanish commission appointed to 
work out new mortality tables has re- 
ported its success to the companies. It 
will submit three classes of tables. 





$6,700,000 To Teachers 


STOCK OWNERSHIP RELEASED 





Insurance and Annuity Association Able 
to Service Next Policies More 
Satisfactorily 





In its seventeenth annual report to 
its policyholders the Teachers Insurance 
& Annuity Association of New York 
tells of its new arrangement with Car- 
negie Corporation—an endowment grant. 
It sought this grant from the Carnegie 
Corporation to capitalize or endow the 
current subventions for operating ex- 
pense and to get an 
lease its ownership of the stock of the 
company; also to be able to revise its 
premium rates for new policies. 


agreement to re- 


The Carnegie Agreement 


In discussing the agreement the report 
says: 

“To summarize briefly, (1) The asso- 
ciation will receive from the Carnegie 
Corporation an endowment grant of $6,- 
700,000 (and has alreadw received there- 
of a first instalment of $2,700,000). This 
grant, made without imposing any re- 
striction upon the association’s freedom 
to apply the money, principal and in- 
come, to any of its corporate needs, re- 
places the prior understanding, which 
was non-contractual in nature and in 
some ways indefinite. (2) The Carnegie 
Corporation has agreed to release its 
stock ownership. The procedure involves 
legal and other questions that merit 
careful consideration, and the execution 
of this part of the agreement is for the 
present deferred. (3) A charge sufficient 
to cover the expense of servicing new 
policies has been introduced into the pre- 
mium schedule to apply on policies here- 
after written (no change being made 
with respect to premiums on any policies 
in force prior to January 1, 1936). This 
service charge will amount to 4% of the 
premiums collected under annuity con- 
tracts; and, with respect to most life 
insurance policies; it will amount to 
a rate of $1 on each $1,000 of life in- 
surance and 5% of the premium collected. 
(Modifications of this formula necessary 
for certain forms of policy that are in- 
frequently issued are slight.) Any one 
conversant with insurance rates will rec- 
ognize that the expenses thus. provided 
for are small compared with the expenses 
of the regular commercial and mutual 
companies. 

“It would be ungracious to the Car- 
negie Corporation not to express, at this 
time and in this place, grateful recog- 
nition of the fact that this grant of $6,- 
700,000 makes effective a very liberal, 
and for the policyholders of the associa- 
tion a very advantageous arrangement.” 


Reduce Mortality Table 


The Teachers Insurance and Annuity 
Association of New York trustees have 
directed a reconsideration of interest 
rates and mortality tables. The follow- 
ing decisions were made: 

“(a) The table hitherto used for life 
insurance policies which was based on 
mortality studies made over seventy 
years ago was replaced by the more 
modern American Men’s Ultimate Table. 
This table, reflecting as it does, the re- 
sult of better health conditions, shows 
lower mortality rates, especially at early 
ages, and so justifies lower premium rates 
for those who take out policies while 
they are young. The company is glad 
to encourage the writing of life insur- 
ance at early ages. (b) The mortality 
table hitherto used in calculating annuity 
benefits has been modified for new con- 
tracts by ‘reducing’ the table one year; 
—that is, a man who contracts for an 
annuity at 40 years of age will be treated 
as if his age were 39. Many other com- 
panies that issue annuity contracts have 
used this method of taking account of 
improvement in longevity. (c) The in- 
terest rate guaranteed in accumulating 


Page 11 








ANC. 
> f4, 





wm’ 


pvr oa 





> 


Lewis C. Sprague | 
Agency 


Provident Mutual Life 
Insurance Co. 
101 Park Avenue 
New York City 
Phone LExington 2-8020 


“An Organization of Selected 
Men All Earning a Living” 























reserves for life insurance policies and 
annuity contracts has been reduced, with 
respect to policies written after January 
1, 1936, from 34% to 3%. This is in 
line with measures adopted by many 
leading insurance companies. It is a con- 
servative and precautionary step; but, if 
and when interest rates improve, policy- 
holders will receive the benefit of extra 
earnings in the form of increased sur- 
plus or enlarged dividends or both.” 

The association has $50,536,067 insur- 
ance in force and total funds of $57,943,- 
905. On the board of eighteen trustees 
are Samuel S. Hall, retired associate ac- 
tuary of the Mutual Life and Robert 
Henderson, vice-president and actuary of 
the Equitable Life Assurance Socicty 
FF. P. Keppel is president of the Carnegie 
Corporation. 


TWO JOIN DUNNE STAFF 





Leo E. Thieman and B. R. Nueske Now 
With Index Publications in 
Chicago 
The Insurance Index has made Leo 
E. Thieman, insurance newspaperman 
and former actuary of the fire rates di- 
vision, Kentucky Insurance Department, 
editor, and B. R. Nueske, long in life 
and actuarial circles, consulting actuary. 
Mr. Nueske will also serve in similar 
capacity for Dunne’s Insurance Reports. 
Mr. Thieman was formerly connected 
with the old Casualty Information Clear- 
ine Bureau of Chicago. The Insurance 
Field, the insurance department of the 
Chicago Journal of Commerce; was ex 
ecutive secretarv of the Louisville Board 
of Fire Underwriters and the Kentucky 


\ssociation of Insurance Agents; and 
with the Kentucky Insurance Depart- 
ment. 

Born in Germany, Mr. Nueske stud- 


ied jurisprudence and political economy 
at the University of Berlin. He has a 
life insurance experience embracing for- 
ty-three years as actuary and executive 
in all its departments, and starting in 


3erlin. In 1893 he came here with the 
Guardian Life’s actuarial division. In 
1903 Mr. Nueske became actuary for 


the Franklin Fire; from 1905 to 1910 
he was actuary and secretarv of the Mis- 
souri State Life and subsequent to that 
connection was a consulting actuary in 
Chicago for several years. Mr. Nueske 
then became president, general manager 
and actuary of the Old Colony Life of 
Chicago; Mr. Nueske pioneered in this 
country in insurance for children on the 
ordinary plan which today accounts for 
20% of the annual new business of the 
life companies now issuing Ordinary in- 
surance for children similar to that plan 
introduced by him. 
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NEW YORK LIFE INSURANCE COMPANY 


Board of Directors 


An active Board of Directors manages the New 
York Life Insurance Company. Each Director 
serves on at least one of five general Commit- 
tees, which meet regularly to consider every 
phase of the Company’s business. Two of these 
Committees meet as often as twice a week. 
Through their. work on Committees, as 
well as at the regular monthly meetings of 
the Board, the Directors keep in close touch 





with the personnel and conduct of the Com- 
pany. Directors receive no salaries, their only 
compensation being modest fees for attending 
meetings. 

Outstanding leaders in widely diversified 
fields of activity, the Members of the Board 
gladly contribute their time, experience and 
advice in the service of the policyholders of 
this mutual company. 


THOMAS A. BUCKNER 


President 
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HENRY BRUERE 
President, Bowery Savings Bank 


NATHANIEL F. AYER 


Treasurer, Cabot Manufacturing 
Jompany (Textiles) 


ARTHUR A. BALLANTINE 
Lawyer, Root, Clark, 
Buckner & Ballantine 


JAMES ROWLAND ANGELL 
President, Yale University 


CORNELIUS N. BLISS 


Member of Board, 
Bliss, Fabyan & Co. 





CHARLES A. CANNON 
President, Cannon Mills Co. 


GEORGE B. CORTELYOU 


Former Secretary of the Treasury 
of the United States 


ROBERT E. DOWLING 
President, City Investing Co. 


WILLIAM H. DANFORTH 
Chairman of Board, 
Ralston-Purina Co. 


NICHOLAS M. BUTLER 
President, Columbia University 
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GERRISH H. MILLIKEN Indus’ 


President, Deering, Milliken 
Company Canad 









PERCY H. JOHNSTON WILLARD V. KING 


Chairman of Board, Retired 
Chemical Bank & Trust Co. 


HERBERT HOOVER 


Former President of the 
United States 


HALE HOLDEN 


Chairman, Southern Pacific 
sompany 


CHARLES D. HILLES 


Resident Manager, 
New York State, Employers’ 
Liability Assurance Corp. 
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PERCY S. STRAUS RIDLEY WATTS 
President, R. H. Macy & Co., Inc. Director, Chemical Bank 
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J. BARSTOW SMULL 


Former Governor of the Vice-President, J. H. Winchester 
State of New York 0., Inc. 


FRANK PRESBREY EDWARD L. RYERSON, Jr. 


Vice-Chairman, 
Inland Stee] Company 


ALFRED E. SMITH 


Chairman of Board, 
Frank Presbrey Co., Advertising 
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NEW YORK LIFE INSURANCE COMPANY 
91° Annual Statement 


DECEMBER 31, 


A MUTUAL COMPANY 


FOUNDED IN 1845 








To the Policyholders 
and the Public:— 


During the year 1935 the New York 
Life Insurance Company paid or 
credited $141,602,272 to living policy- 
holders and $67,991,240 to the bene- 
ficiaries of those who died. These huge 
disbursements reflect the great social 
service rendered by this mutual Com- 
pany through the cooperative effort 
of its policyholders. 

The Company’s assets were $2,243,587,752 at the close of 
1935, an increase of $134,082,528 over the previous year. Bonds 
eligible for amortization are carried at their amortized value 
determined in accordance with the laws of the State of New 
York. All other bonds, including bonds in default, and all stocks 
(guaranteed and preferred), are carried at market value as of 
December 31, 1935. The following table shows the diversifica- 
tion of the Company’s assets at the end of 1935. 


Per Cent of 
ssets each item to 
mek 31, 1935 Total Assets 


Cash on Hand or in Bank........ oceccceeeeSeccccccccces $57,207,273.47 | 2.55 
United States Government, direct, 

NUNN 5 2cc. 25 bbs do Swinseaeiiaee adenine 321,276,844.71 | 14.32 
State, County and Municipal Bonds...................-. 218,461,034.63 | 9.74 
EN on. acc «ea aa oadiand ealeneeek ead nees 326,116,485.74 | 14.54 
CT EE RTE ee ee 165,657,871.33 7.38 
Memmeerinl are Gitece Bande. «é.o6cccsiecc cs civccwecscesencs 25,607 ,657.58 1.14 
EERE Le PON OT LRT AE EET 53,235,381.24 2.37 
SN aE Sea ts i a a ata an tea orsraravas gli 1,500,627.37 07 
Preferred and Guaranteed Stocks................eeeee00 80,880,743.00 3.60 
Real Estate Owned (Including Home Office)............. 115,335,505.83 | 5.14 


Foreclosed Real Estate Subject to Redemption........... 4,106,665.78 18 
First Mortgages on City Properties...................04. 425,058,944.91 | 18.95 


on ccc dadnncctesssnneeeecece 9,493,652.22 42 








CMMI 5 655s dvicnssesdsvasrsvereornsssvnvpecensses 379,961,059.47 | 16.93 
Interest & Rents Due & Accrued..............0ceeeeeeeee 29,544,227.37 | 1.32 
Net Amount of Uncollected and Deferred Premiums...... 29,997,474.44 1.34 
TEE OLE ENTE TEE ELE ETT PT 146,303.28 01 

NN, ac cnercccivieivetebeiuns $2,243,587,752.37 | 100% 


Securities amounting to $35,722,134.15 included above are deposited as required by law 


1935 








INCORPORATED UNDER THE LAWS 


OF THE STATE OF NEW YORK 

















The liabilities, including policy re- 
serves calculated on the most con- 
servative basis used by American 
life insurance companies, were 
$2,126,880,881 on December 31, 
1935. A Special Investment Re- 
serve of $40,000,000 not required 
by law, and reserves of $40,073,472 
for dividends payable to policy- 
holders in 1936 are included in the 
liabilities. 

Surplus funds reserved for gen- 
eral contingencies amounted to $116,706,8 

Mortality was favorably low. Expenses were slightly higher, 
due chiefly to increased taxation. 

The interest yield on securities obtainable in 1935 of the high 
quality and type demanded by the Company for the investment 
of its policyholders’ funds declined throughout the year. In view 
of the general financial situation and in adherence to the Com- 
pany’s principle that safety is the first requisite in life insurance 
and must always be the first consideration, the Company 
deemed it prudent to strengthen its reserves. 

At the close of 1935 the Company had 2,672,636 policies in 
force giving insurance protection of more than $6,620,800,000 
to homes, families and business interests. The amount of new 
insurance issued by the Company during the year was 
$466,356,000. In addition, men and women paid $40,428,582 to 
the Company for annuities to provide a guaranteed life income. 

During 1 its history of 91 years, throughout every financial and 
economic crisis, the New York Life has met ev ery obligation it 
assumed. Today, as in the past, it is sound and safe. Policy- 
holders may be assured as to their wisdom in making provision 
for their dependents in event of death and for themselves in 
old age through their insurance in this Company. 

A more complete report listing the securities owned by the 
Company, as well as detailed information on any of our policy 
contracts, will gladly be sent upon request to the Company’s 
Home Office, 51 Madison Avenue, New York, or to any of its 
Branch Offices throughout the United States and Canada. 


Dros... Auneamer_ 


President 
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Parkinson Says Agents Must Combat 
Public’s “Get Rich Quick” Trend 


Not All Our Social Welfare Le gislation nor SEC’s in Christendom Can Control 
Human Nature, But Producers Can Prove Wisdom of Investments in Insurance; 
Warns Against Further Tinkering With Currency 


The entire agency force of the Equita- 
ble Life Assurance Society in Greater 
New York—or at least as many as could 
crowd into the large ballroom of the 
Hotel New Yorker gathered on Monday 
morning at 9:30 o’clock to hear President 
Thomas I. Parkinson review the annual 
financial statement of the company. He 
took occasion to discuss the investment 
situation and trends and also to sound a 
warning about the speculative Wall 
Street market. There was a previous 
boom which resulted in a collapse, and 
from which the country is now recover- 
ing. Those who bought insurance dur- 
ing the boom instead of stocks showed 
wisdom. The only thing a life insurance 
man regrets is that he did not sell more 
life insurance; that he did not use a 
little more persuasion to induce people 
to put funds into insurance instead of 
in other investment avenues. Insurance 
agents never had a better opportunity 
than that before them now. Insurance 
has won the deserved confidence of the 
public. To capitalize the opportunity 
there must be hard work. 


Wave Applications in the Air 

Chairman of the meeting was A. Ros- 
enstein, president of the board of man- 
agers and general agents of the Equita- 
ble in Greater New York. As a gesture 
of good will and the admiration they 
have for the president the agents came 
to the meeting with at least one appli- 
cation in their pockets. At a signal from 
Mr. Rosenstein these were taken out and 
waved in the air. A photograph of part 
of the crowd is on this page. 

The “Inflation” Debaters 

Major Parkinson had something to say 
about the inflation scare. Along that 
line he said in part: 

“You have the benefit of the recent 
performance of your business to a de- 
eree that you did not have then; but 
vou have the same human factors to deal 


with. Indeed, in some ways that human 
factor is a little more difficult today 
than it was in the past, but the same 


idea that took the smart ones away from 
you in 1928 is tempting them away from 
you today. It is the same old idea about 
sound equities and riding with the mar- 
ket. They rode once with the market 
but so foolish are all of us human beings 
the glamour of a speculative atmosphere 
tempts us to ride once more. You know 
and I am here to emphasize your knowl- 
edge that for the average man it is dif- 
ficult to select a sound equity and for 
the average man it results that the 
soundest equity is a life insurance policy. 
Those debaters whom you meet in your 
daily work and who used to be repre- 
sented peculiarly by my old friends, the 
lawyers, now include every one who has 
an idea about a course in fiscal and 
financial policies in this country which 
he chooses to describe by the magic 
word ‘inflation.’ 

“Everybody it seems has a 
idea when he uses the word. 
those who write to me, some of 
Page ‘16) 
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Greet President Parkinson With Apps—Portion of Great Crowd in Hotel New 
Yorker Ballroom Monday Morning 


Parkinson On III-Considered Legislation 


Equitable President Tells Members of Advertising Club of 
Dangers of Rushing Measures Through Legislative Halls; 
Thinks There Are Too Many Lawyers in Congress 


Thomas I. Parkinson. president of the 
Equitable Life Assurance Society—also 
of the Chamber of Commerce, State of 
New York, is talking to some pretty di- 
versified audiences these days. The posi- 
tion he takes is that persons with trus- 
teeship responsibilities should speak out 
in meeting and at least point out trends 
and give warnings if they think that the 
rights and trusts of the persons under 
trustee protection are in danger. Fur- 
thermore, that persons who think their 
financial programs are being endangered 
by governmental trends, or their other 
accumulated interests are being damaged, 
should let their views be known. 

In a talk before the Advertising Club 
of New York last week he discussed leg- 
islation and those who pass it and de- 
clared that too little attention has been 
paid to the types of persons who make 
our laws; to their intelligence and under- 
standing of the interests of their con- 
stituents (or lack of it); to the manner 
in which such laws are drafted and rush- 
ed through; and to what is in the minds 
of law makers. 

Does Not Criticize Individuals 

These talks by Mr. Parkinson are not 
attacks on individuals—he does not name 


individuals—but they go into the broad- 
er field of driftine America, noting the 
direction of the tides and prophesying in 
some instances what the destination of 
the ship of state may be if rules of 
sound, safe navigation are not adopted. 
In commenting upon “government” ten- 
dencies he has all governmental tenden- 
cies in mind—nation, state, county, muni- 
cipal—and, likewise, the representatives 
of the voters who enact legislation 
whether it be a city council or the halls 
of Congress. 

The Advertising Club of New York is 
one of the most successful luncheon 
clubs in this city. The club is a sounding 
board which has projected more ad- 
dresses than has any club in the city. It 
is not an easy club to address because its 
membership averages a pretty elevated 
standard. It is not a club receptive to 
radical or crackpot speakers as nearly all 
the members have a tie-up of some kind 
with business and the chief interest of 
the men is in the success of business. 
Many members consult and sometimes 
control the policy of business outfits, big 
as well as small businesses; and Major 
Parkinson’s position against “negative” 
reception of legislation damaging to the 


world of business and trusteeship me 
with a sympathetic response. 


Four Send Talk Over Air 


On the speakers’ dais at the Parkinson 
luncheon were such well known figures 
as Frank Presbrey, one of the country’s 
most distinguished advertising men; F, 
M. McCarty, president R. Hoe & Co, 
who makes great printing presses; John 
A. Zellern, general manager of Reming- 
ton-Rand, Ine. 

President Parkinson was on the air 
four stations: WOR, WMCA, WHN, 
WINS. Chairman of the meeting was 
E. D. Gibbs, vice-president of the Ad- 
vertising Club of New York. 

In his talk Major Parkinson had con- 
siderable to say as to loosely drawn, ill- 
considered legislation. As an example he 
cited the revenue act of 1935, which he 
said was “hurriedly prepared, outside of 
Congress; was submitted to the Con- 
gress; was immediately referred to the 
House of Ways and Means Committee,” 
and before that committee very brief 
hearings were held. There wasn’t time 
to have presented points of view of vari- 
ous elements throughout the country 
With an apologetic report it was referred 
back to the House with recommendation 
that it be passed. It then went to the 
Senate and to its committee on banking 
and finance where there were hurried 
hearings. It was recommended for pass- 
age without adequate defense of these 
recommendations. 

Public Too Indifferent as to Its 
Representatives 

Major Parkinson thinks the public in- 
different, and, therefore, is in part. re- 
sponsible for the type of legislation and 
how it is prepared and put through. He 
asked how many present knew the men- 
ber of Congress in the district in which 
they resided; who knew how the great 
powers entrusted to them are exercised; 
of the intelligence and capacity of the 
representatives to handle matters “about 
which you have great concern.” 

Major Parkinson continued: “It is to 
the glory of the American people that 
they have developed and contributed to 
the parliamentary system what is known 
as the committee system. It is the com- 
mittee consisting of a small number of 
the membership of the legislative body 
which sits in regular session to hear 
those interested in parliamentary activ- 
ities. It hears and does not act before 
considering carefully. That is the tradi- 
tional American procedure for intelligent 
forming and exercise of power in legisla- 
tive bodies. 

“We have been’ departing from that 
procedure during the past few years. In- 
stead of the committee hearing, consid- 
ering and evolving the proposals which 
are to become the statute those proposals 
have been prepared outside the legisla 
ture; even outside the governing family 
— and sometimes by irresponsible and 
not sufficiently experienced young get 
tlemen who have borne an academic title, 
and it usually has been a title, not o 


(Continued on Page 20) 
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C EQUITABLE life income SETTLEMENTS 


FOR FAMILY PROTECTION 


Example No. 1 


The first life income settlement under an Equitable policy was made in 
1899. Since then, beneficiaries of many thousands of policies have received the 
proceeds in the form of a life income, and in some instances the income (guar- 
anteed for a minimum period of 20 years) has continued to the beneficiary for 
25, 30 years or more. The beneficiaries under some of these settlements are 
still comparatively young and the incomes may, therefore, be paid over a total 


ship met 


ir 


arkinson 

he period of half a century or longer. Here is a typical case: 

men; F. 

> & Co, ° ° — 

os; Jobs In 1901, a lumber dealer took out nine Equitable policies for $110,000 
eming naming his wife and eight children as beneficiaries. He died in 1912 after pay- 

he air : my : 

'WHN, ing annual premiums for a total of $48,607.20. The policies provided that in 

ling was . . . . . . 

the Ad the event of his death, his wife would receive a life income of $1,000 a year and 

had con- each of his eight children a life income of $500 a year, the incomes to be paid 

‘awn, ill- 

bee quarterly. 

vhich he 

itside of . ° . ia 

he Con To date, the Equitable has paid the nine beneficiaries $114,000 under the 

d to the c ne 

imittee” income settlement provisions. 

ry brief 

n’t time 

fk The payments were in each case guaranteed for a minimum period of 20 
untry, 

referred 

one ata 

t to the 

— His widow survived him for 14 years, drawing a total of $14,000, and guar- 

. a anteed installments totaling $6,000 for the remaining six years were paid to 
: the eight children. 

> Its 

coven The income of $500 a year has been paid to each of the eight children for 

wh He 23 years, 6 months for an aggregate of $94,000. As the youngest of the eight 

a surviving beneficiaries is but 36 years of age, and the oldest 50 years, many 

wh additional thousands of dollars will undoubtedly be paid under the terms of 
of the Cl 

oe the policies. 

In This guaranteed income settlement relieved the wife and eight children of 

we the responsibility of investing the proceeds of the policies safely and profitably. 

—— Today, 24 years after the death of their father, these eight children are each 

- = enjoying an income guaranteed to continue for life. 
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Parkinson Says Companies Play Fair 


(Continued from Page 14) 


policyholders, some of them mere de- 
baters, use the word in constantly dif- 
fering ways. I have from these debating 
specialists the same temptation that you 
have; I could fill the library shelves with 
books on political science, financial the- 
ory, and all the subjects that range 
around a common discussion of the word 
‘inflation.’ To them all I say there is no 
sound basis for the present conclusion 
that there is ahead of us any condition 
which makes a life insurance policy any 
other than it has been proved during 
the past few years to be,. namely, the 
safest investment for the savings of an 
average man. 

Best 


“I met the same atmosphere and so 
did you in the spring of 1933. I saw the 
fright of the moment. I responded to 
the inquiries of the worried, and the 
threats of the prophets of that time. 
How many of your clients made a mis- 
take then by remaining sound and sane 
and buying the protection which you of- 
fered them? Who can say now any 
more than then that the man who lets 
go the chance to provide himself with 
life insurance protection and _ instead 
risks his money in the low priced stocks 
is thereby going to better the position 
of himself and that of his family par- 
ticularly if death should overtake him in 
the near future? I am saying to you 
offhand what I say over my signature 
two or three times a day to various types 
of people and it is summed up in this: 
that with improving business conditions 
in this country, with the foundation of 
public confidence which insurance now 
enjoys, the prospects ahead of our busi- 
ness from every point of view we should 
with great self confidence and with un- 
qualified enthusiasm pursue the magnifi- 
cent service which you and all the other 
apostles of life insurance have been ren- 
dering to the people of this community 
and this country for several years past. 
With optimism and enthusiasm our ser- 
vice of protection should and must be 
applied. If you do not feel optimistic 
about your opportunity and if you do not 
feel enthusiastic about grasping that op- 
portunity then, much as I would hate to 
see any face in this room removed from 
our group, in all sincerity and with every 
kindness I suggests that you drop your 
contract with the Equitable.” 


Splendid Collection of Interest 
Percentages 


Insurance Protection the 


In discussing affairs of the Equitable 
Major Parkinson briefly sketched some 
of the high points in the annual state- 
ment, including the increase in assets 
from $1,657,000,000 to $1,816,000,000; and 
increase of over $11,000,000 in the con- 
tingency surplus. 

The Society finished the year having 
collected 94% of bonded interest due 
during the year, 96% of the mortgage 
interest due during the year, 87% of 
dividends on preferred and guaranteed 
stocks due during the year. It finished 
the year with still only one default in its 
public utility bondings,—$100,000 of Seat- 
tle Lighting Co. Not another dollar out 
of $230,000 of public utility bonds held 
by the Equitable was in default as to 
principal or interest. 

“On the 


new defaults,” 


railroad list we have some 
said Major Parkinson. 
“The Chicago, Milwaukee and St. Paul, 
Chicago and Northwestern, the New 
Haven and one or two similar lines went 
into receivership or under the protective 
wings of Section 77 during the year and 
they ceased to pay their interest. In 
every instance, however, with very minor 
qualifications the Equitable’s holdings 
are underlying first mortgage bonds and 
that is true of the Equitable holdings 
with very minor qualifications of the 
whole $46,000,000 of railroad bonds in de- 
fault. For purposes of our statement as 
of the end of the vear all of these de- 
faulted bonds are marked down to actual 
market on December 3lst. We are suf- 


fering a temporary loss of interest but 
they are practically all of them bonds 
which in any reorganization of those 
roads in trouble will be restored to full 
position of priority and they constitute 
therefore at this moment nothing more 
than hidden surplus. 

“In the mortgage field foreclosures 
have gone on but not so fast as in the 
past. The total amount of foreclosed 
property as of the end of the year was 
$127,000,000. That is one of our great 
administrative problems. It is difficult 
to take that property over, make the 
necessary repairs after a period of dis- 
gruntled occupancy, get it into new 
hands of management and get a return; 
but we are now getting a constantly 
growing net return out of this foreclosed 
property. 


Mortgage Investments 


“T always told you that we did not have 
unusual properties in our mortgage in- 
vestment. We had only two mortgages 
of more than a million and a quarter on 
a single piece of property. We only had 
a few properties of as much as a million 
on a single mortgage investment. We did 
not have hotels, we did not have theatres, 
we did not have golf clubs, garages, 
churches, or like unusual property. 

“Three years ago you, a little more 
than I, were a bit concerned about our 
farm loan investments. I had told you 
as often as you would listen to me that 


we did not have farm loans in the mar- 
ginal lands of the extreme west and the 
extreme northwest. We did not have 
farm loans scattered around the country 
here and there where there were pieces 
of the earth’s surface that were called 
farms. We had confined our farm mort- 
gage investment to the best agricultural 
territory in the country. The result is 
that though we have had to foreclose a 
large volume of farm mortgages and had 
to take over the management of farm 
land, we had a net return of 1.35% on 
the book value of our foreclosed farms 
as of the end of December last year and 
that did not include more than a million 
dollars worth of crops held for future 
sale which represented our share of the 
crop where the rental was payable in 
crops. 

“Don’t let anybody put his finger on 
the Equitable’s farm investment without 
taking advantage of the opportunity to 
say to him that that is one of the sound- 
est and safest and the best assets of the 
Society or of any other insurance institu- 
tion. Investment was made in the best 
farm territories on selected farms and 
while there are a few exceptions where 
we have some trouble, by and large there 
is a profit ultimately as well as a fair net 
return now in that investment. I could 
go on with a lot of detail but I hope that 
such is your state of mind that just a 
little lubrication is what you want—not 
information. 


Fair Dealing 


“We have dealt fairly with those who 
have borrowed our policyholders’ funds 
and used them to acquire homes and 





say. 
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farms or other real estate for their own 
purposes. We have not turned the farm. 
er off the farm because we need a farm. 
cr on the farm whether we are mort- 
gagees or owners; but it happened with 
« very large number of the farm mort. 
gage imvestments in this country and 
particularly in the corn belt were op 
property owned by non-residents, not 
farmers but bankers, lawyers, dentists 
doctors, school teachers. These town 
residents owned the farm and rented jt 
to a farmer. A good deal of the howl 
that was raised about the insurance com- 
panies driving the farmers off the farm 
by foreclosure was raised by non-resj. 
dent landlords whose other financial dis. 
tress not the farm made it impossible for 
them to meet their obligations under 
their mortgages to us and with owners 
of that type we did not hesitate upon 
continued default to substitute ourselves 
for them as landlords of the farm. 

“We are accused currently in this very 
territory of dealing cruelly with the 
home owner. We have expended an enor- 
mous amount of time, money and nery- 
ous energy in the home office to ayoid 
just that thing. The circumstances of 
each particular home owner have been 
handled sympathetically, individually and 
helpfully because we know of no better 
investment for the Society’s funds than 
a mortgage on a home. But there are 
some folks who classify themselves as 
home owners who cannot be helped by 
that kind of treatment. Over here in 
Sunnyside we have had a few like that, 
Now a typical case in Sunnyside is that 
of a man who bought a two-family house, 
one part of it he occupied and the other 
part he rented. Against that house the 
Society had a $7,500 mortgage and there 
was behind the Society’s mortgage a 
second mortgage of about $2,500. 

“About a year and a half ago some- 
body believed that the combination was 
too large a burden for that twin house 
to carry, and some of these owners and 
landlords decided that though they would 
continue to collect rent from the other 
side of their two-family house they 
would cease to make any payment of in- 
terest on their mortgages and they did 
very effectively cease for more than a 
year to pay interest on their mortgage, 
to pay taxes to the city, or even to pay 
water rents to the city. We endured that 
until it seemed there could be no further 
justification for allowing any man to 
occupy commodious living quarters and 
pay nothing for more than a year and to 
do it with the funds of the widows and 
orphans of this institution who them- 
selves in most instances were not enjoy- 
ing such commodious living quarters as 
were these folks in default. You need 
have no fear of cruelty practiced by the 
Equitable in the administration of its 
mortgage investments. While there might 
be other reasons that I would be willing 
to assign, the chief one being that it 
would not be good business for the 
Equitable.” 


Government Securities 


Major Parkinson next took up the ques- 
tion of Government securities and cash 
on hand. As to cash he said: “We are 
going to administer its investment care- 
fully.” On the subject of Government 
obligations and farm mortgages he said 
in part: 

“Of the large amount of Government 
obligations shown in our December 31, 
1935, statement about $100,000,000 were 
Treasury bills due within three months, 
about $70,000,000 were Treasury notes 
due within five years. There are about 
$25,000,000 of farm mortgage and home 
owners loan bonds taken in the refinanc- 
ing by farm owners and home owners of 
our mortgages against their property. 
They preferred for the moment to deal 
with a government agency. I make no 
prophesies, I make no threats, but I do 
not believe it is possible for any govern- 
ment agency or any semi-government 
agency to deal as fairly, as leniently, as 
patiently with delinquent home owners 
and farmers in the mortgage matters as 

(Continued on Next Text Page) 
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Parkinson Says Companies Play Fair 


(Continued from Preceding Page) 
g 


a life insurance company and particu- 
larly the Equitable has dealt with them 
over the past five years. But we are not 
quarreling over that refinancing because 
we are regretfully willing to admit that 
there were a few of those mortgages we 
are glad to be rid of. The balance of 
that government holding of about $100,- 
000,000 was in three very carefully se- 
lected issues of not too long term and 
especially suited to our needs under a 
formula devised by an ingenious and con- 
structive actuary.” 


U. S. Must Put Its Financial 
House In Order 


Of the new Treasury offering an- 
nounced in morning papers Monday 
Major Parkinson said he would go back 
to the office to make an important de- 
cision: how much to purchase. 

“We shall subscribe for substantial 
amounts of some of these securities. We 
would subscribe for larger amounts and 
with more enthusiasm if the Government 
of this nation would put its financial 
house in order. Even a great country 
cannot go on indefinitelv building up its 
debt, spending beyond its income. You 
cannot do it; I cannot do it; the city 
cannot do it, the state cannot do it, and 
the nation cannot do it. The longer it is 
done the more difficult it is to stop it. As 
the deficits increase, as the bonded in- 
debtedness increases, as the interest and 
the sinking fund requirements for the 
bonded indebtedness increase it becomes 
daily harder to put on the volume of 
taxes necessary to reverse the course. 
You cannot kid yourself in these finan- 
cial matters and we in the insurance 
business know that the mathematics of 
the situation will get you if you do not 
look out. It is just unfortunate for the 
country and difficult for our political 
leaders that this process of spending 
more than we have, of borrowing more 
and more, reaches a high point eight 
months before a national election when 
proposals of taxation are likely to be 
mere gestures because of the political 
difficulty of making them realities. 


Taxes 


“More than 20% of all the taxes col- 
lected by the Federal government this 
year went to the payment of interest or 
sinking fund charges for existing public 
debt and yet government not only con- 
tinues to borrow large sums of money 
but continues to make use of a borrow- 
ing device which has (I do not mean to 
say consciously) misleading effects upon 
public opinion. Of the $30,000,000,000 of 
existing Federal debt $12,000,000,000 is in 
the form of short term tax exempt notes. 
This morning the Treasury offers an- 
other large batch of 14% tax exempt 
5-yeag@ notes. Well, if you happen to be 
paying 40% or 50% or 60% income 
taxes, I would advise you to subscribe 
for them heavily and enthusiastically. 
14% free of all taxation is better than 
3% or 344% or even 4% subject to the 
higher brackets of income tax and when 
the treasury boasts of the low rate at 
which it borrows money, do not forget 
that it is paying a price in this exemp- 
tion from taxes. 


Government’s Pressure In Bringing 
Down Interest Rates 


“Moreover, the Treasury is using pres- 
sure to bring down interest rates to an 
unreasonably low level in the private 
financial field. What do T mean? Only 
a short time ago one of the Federal agen- 
cies stepped forward and offered the 
funds of the Treasury, obtained by taxa- 
tion or borrowing, to a great railroad 
company at 4% for a third lien. This 
artificial emphasis on low interest rates 
is unjustified by any consideration of 
public policy that is apparent to me. Per- 
haps I would not be complaining of it if 
it were not for the fact that it affects so 


seriously the power of your representa- 
tives and your policyholders’ representa- 
tives to invest at a fair rate of interest 
for a long pull the funds of a life insur- 
ance company. Let me illustrate to you 
how it works: There is very little new 
financing—very little new money being 
borrowed by business corporations. The 
only refinancing at these low rates that 
you see in the newspapers is by an occa- 
sional railroad which has the good luck 
to have a maturity at this particular time 
—and there are only a few of them—or 
a railroad that goes into receivership and 
is reorganized, before this extraordinary 
low rate is over. The chief benefactors 
of this policy of pressing down interest 
rates in the field of private finance are 
the public utility holding companics. 
Why? First, because many public util- 
ity bonds have been issued in recent 
years and they contain a callable clause. 
Older industrial mortgages and railroad 
mortgages generally do not contain a 
callable clause. 


Public Utilities 


“Therefore, public utilities can antici- 
pate maturities and refinance at current 
lower interest rates. That they have done 
it is pretty well indicated by one figure 
that I have here. During the year 1935 
$21,000,000 of par value of securities held 
by the Equitable were called for refin- 
ancing. Most of them were public util- 
ities. As the result of that call we took 
a profit of just $1,000,000, being the dif- 
ference between our book price and the 
call price but the average rate of interest 
on the new bonds which came out in 
their place is 314% and the current pres- 
sure tends down below 3%. 

“The mortgages are on the underlying 


operating public utility plants for the 
generation and distribution of electric 
a ro — 


power and gas and it is that type of 
mortgage bond that we and other in- 
vestors own. When such bonds bearing 
5% coupons and 414% coupons are called 
and replaced with 3%, 344% and 34% 
coupon bonds, who gets the benefit? The 
stock of these underlying public utility 
generating and distributing plants is gen- 
erally held by none other than the pub- 
lic utility holding companies, against 
which the whole power of the govern- 
ment a year ago was marshalled to re- 
press. At this moment without any other 
apparent public policy we have govern- 
mental pressure on interest rates to an 
unreasonable point to the detriment of 
the policyholders of life insurance com- 
panies, depositors in savings banks, the 
beneficiaries of trusts, and for the im- 
mediate benefit of the holders of the 
stocks of these underlying companies 
who in so many instances are the holding 
companies. Now I submit that those of 
us who have to do our thinking under 
the white light of the actuaries figures 
must not be too severely criticized if we 
cannot stomach that kind of public policy. 

“And another effect which you men 
will meet with every day and against 
which I invite you with all your energy 
to combat is that as the average man 
sees the interest return on his sound 
bond investment going down to the van- 
ishing point he is tempted to take his 
money into the stock market, and that, 
I submit, is one of the reasons for the 
interest in and the strength of the stock 
market during recent months. 


Legislation No Complete Protection 
Against Human Nature 


“Not all our social welfare legislation, 
not all the SECs in Christendom, can 
control human nature. And human na- 
ture is in danger of leading many indi- 
viduals despite your efforts to their own 
financial detriment. Normally, an insur- 
ance man has no interest in the specula- 
tive market. We do not own stocks ex- 
cept a few of the investment guaranteed 
and preferred stocks. Normally, I should 
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not think it necessary for me to have 
any ideas about the stock market, but 
when the stock market is allowed either 
through foreign manipulation or domes. 
tic gambling to get itself in a position 
where it affects the general financial sit. 
vation in the country, then we all haye 
an interest in it because of its possible 
economic effects. Normally, I should not 
look at the stock market or its gyrations 
as indicative of economic conditions jp 
this country, but that is just exactly 
what the country is doing today and un- 
fortunately that it what political leaders 
are doing today. ‘Look at the market! 
say public officials and political leaders 
‘for proof that we have recovery and 
improved economic conditions.’ But does 
that mean that if the market is not sus- 
tained the converse will be true. If so 
then the opposition will be emphasizing 
the distress of the market and we shall 
find ourselves in a position where the 
terrible temptation is held out to govern- 
ment to use any power that it possesses 
to sustain the market for its political ef- 
fect. I hope that the leaders of our 
government will not fall for that tempta- 
tion, but if the market is to be indicative 
of business conditions and is to be ac- 
cepted as an economic test for political 
purposes then it is a grave menace to all 
of us. There is only one way that an 
over-high stock market can be sustained 
in the next six or eight months and that 
is by further tinkering with our money, 
I do not expect that to happen, but one 
of the reasons it is not going to happen 
is that more and more men and women 
in this country are going to be informed 
about the facts, are going to do their 
own thinking, and they are not going to 
let it happen. 


Against Tinkering With Currency 


“Nearly a year ago I took the liberty 
of saying publicly that anybody who 
made an issue of the Constitution of the 
United States and our Supreme Court 
would take the worst political licking 
that had ever been handed out in this 
country, and I was not forgetting 1932. 
That issue has happily passed. Every- 
body knows now that an attack on the 
Constitution is not politically advisable. 
And I undertake to say now that from 
the point of view of the present disposi- 
tion of the very large majority of people 
of this country further tinkering with 
our money is not politically advisable. 

“The time has come when even from 
a political point of view the wisest thing 
for those of us who conduct the govern- 
ment for the rest of us is to put an end 
to experiments in currency whether with 
gold or silver or paper—put an end to it 
in such a way that there can be no fur- 
ther question about it—and put the cur- 
rency upon which we all live and depend 
on a definite stable basis where it will 
no longer be a matter of concern. Hav- 
ing done that, the same group which 
constitutes the government and who I 
repeat are but a few of us performing 
public functions for all of us, should then 
by the only practical methods available 
bring the government’s expenditures 
within its reasonable income. Now that 
is not easy to do. I have tried in the 
Equitable to reduce expenses. There is 
only one formula that will accomplish 
any substantial result and that is to dis- 
continue functions that you can no long- 
er afford—to cease expansion and restrict 
your operations. That is what govern- 
ment must do in this country — restrict 
its operations to the absolutely necessary 
and then, not rashly and_ overnight 
but thoughtfully under the advice of ex 
perts and by the decision of the people’s 
representatives after careful considera- 
tion, formulate a tax program that is fair 
to all and that provides the income which 
the government will need under its new 
plans for expenditures. There is a polit- 
ical program devised by one who knows 
nothing about politics, but I submit that 
the people:of this country are rapidly 
vetting in a frame of mind where that 
which is sound and honest and clean of 
thought is going to make a better polit- 
ical platform than that which is devised 
by the professional politician.” 
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Sprague Agency Shows 
Gain in Year Period 

ANNIVERSARY ON MARCH 1 

Volume Up 80%; Agents’ Average 


Production Increases; New Men 


Doing Good Job 








Lewis C. Sprague was appointed man- 
acer for the Provident Mutual Life in 
New York City just one year ago March 
1. In that period his agency has made 
several directions 


marked progress in 





Bachrach 


LEWIS C. SPRAGUE 


and chalked up twelve consecutive plus 
signs for the year. A special meeting 
of the agency force on Monday marked 
the anniversary. 

Volume of new business during the 
year increased 80% over the previous 
twelve months period. During the last 
six months the increase was 130% over 
the corresponding period. The five men 
of the organization who were with the 
agency when Mr. Sprague became man- 
ager had an average production in the 
past twelve months of $202,805 as com- 
pared with $98,776 the year before, an 
average gain of $104,029. 

Of the seventeen new men recruited 
during the year fourteen have been tak- 
en in since October 1 when active re- 
cruiting began. Thirteen of the last 
group in their first three months of pro- 
duction fell within the top 6% of the 
most productive group of new men in 
the company for that period. 

_ Shortly after becoming manager Mr 
Sprague moved the offices to 101 Park 
Avenue, where they are now located. Th 
office space has just been increased by 
600 square feet. This new section holds 
a small conference room and nine desks 
which will be for leading producers. 

Assisting in the training of new men 
are George P. Shoemaker, appointed sup- 
(tvisor a year ago, and Edward T. 
Smith, who became a supervisor last fall. 
Mr. Sprague has been in insurance sell- 
Ing since 1928. Before going with the 
Provident Mutual he was assistant to the 
general agent in the J. Elliott Hall agen- 
cy, Penn Mutual. 





ENGELSMAN ON WHN RADIO 
Ralph G. Engelsman, Penn Mutual 
Life general agent at the corner of Fifth 
Avenue and Forty-Second Street, New 
York, will broadcast Sunday at 5:30 as 
suest star on the “Murray Hill” hour 
over station WHN, which station is the 
one that started the amateur hours with 
Major Bowes. 

BUYS TEXAS COMPANY 

The South Texas Life of Pearsall has 
een acquired by Fritz Palm of Carrizo 
Springs, Texas. 


Engelsman Talks On 
Favorable Approach 


STRESSES RETIREMENT INCOME 





Addresses Life Underwriters Association 
of New York; Says Many Live to 
Age Sixty 





The real secret of the approach is get- 
ting before the prospect under favorable 
circumstances, Ralph G. Engelsman, gen- 
eral agent, Penn Mutual, New York, told 
members of the Life Underwriters Asso- 
ciation of New York City last week. He 
was a speaker on the course in the Tech- 
nique of Selling and was introduced by 
Glenn B. Dorr, president. 

“The best approach to a successful in- 
terview is to get before the prospect not 
as an ordinary life insurance man but as 
somebody who is already recognized as 
one who can solve the prospect’s prob- 
lem,” Mr. Engelsman said. “The way to 
do this,” he continued, “is to determine 
the person we wish to see and then get 
an introduction from some one who has 
prestige with that person. Because you 
have no right to believe that he will give 
you that entree unless he knows what 
you are going to say to the prospect, tell 
him your sales talk. This method has 
an added advantage in that your plan 
vets the endorsement of the man who 
gives you the name and it makes you 
prepare what you are going to say in 
advance. 

“The general approach for today,” Mr. 
Engelsman continued, “is to consider not 
only the hazards of dying but to contem- 
plate the more pleasant prospect of liv- 
ing. People are more interested today 
in retirement plans than ever before. Our 
own mortality tables at age 30 show that 
seven out of ten men will reach age 60. 
The companies are making 70% of their 
payments to living persons not to bene- 
ficiaries of dead ones. 

“Il believe we should talk about life 
with death as the incident. The man 
who says he can’t afford to buy life in- 
surance often finds ways to buy a large 
amount of retirement income. Sell him 
what he wants and you'll sell him every- 
thing he needs along the way. A heart 
specialist has said that the greatest treat- 
ment for angina is peace of mind, cer- 
tainty and no worry. The greatest thing 
to prevent worry Is a certain income. 


FIDELITY UNION HOSTS 





Northern New Jersey Agents to Attend 
Luncheon Monday, Hear Colgate 
University President 
The Fidelity Union Trust will be host 
to the Life Underwriters Association of 
Northern New Jersey in Newark on 
Monday. The meeting will start at the 
Newark Athletic Club at 1:15 and the 
speaker will be Dr. George B. Cutten, 
president of Colgate University. John E. 
Clayton, president of the Underwriters’ 

\ssociation, will preside. 

“The Fidelity Union,” said J. H 
Bacheller, president, “has never engaged 
in the sale of life insurance either direct- 
ly or indirectly, but has continuously rec- 
ommended its purchase. 

“It has taken a prominent part in fos- 
tering co-operation between trust com- 
panies and life insurance companies, be- 
lieving that the purchase of life insur- 
ance is one of the soundest investments 
a man can make and that the personal- 
ized management of insurance monies 
for beneficiaries by trust companies has 
great economic and social benefit.” 


ILLINOIS BANKERS ASSETS 

The Illinois Bankers Life, reinsurer 
of the old Abraham Lincoln Life, at the 
end of last year had $31,301,810 in total 
admitted assets, according to the annual 
report of the company. ‘Loans on pol- 
icies and interest amount to $12,050,570 
of the assets. Mortgage loans are $%,- 
003,803 and bonds, including government 
Federal, state and municipal, railroad and 
public utilitv, amount to $4,557,771. 
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Provident Mutual presents the fourth 
of the new series of national maga- 
zine advertisements appearing in the 
Saturday Evening Post, Literary Di- 
gest, Popular Science and the New 
York Times Sunday Magazine. 
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ieee seater of “ana 
Galveston Family Dies 


WAS V. P. AMERICAN NATIONAL 


Interested in Senha, ‘Decibel Hotels; 
Death Follows Illness from 
Pneumonia 
Shearn Moody, vice-president of the 


American National Insurance Co. of 
Texas, and a member of one of the lead 
ing families of Galveston, interested in 
many activities there, died last week at 
the age of 40. He was one of the busi- 
ness leaders of the city. His death fol- 


lowed an illness from pneumonia. All 
offices in which the Moody family is 
interested were closed all day Saturday 


when the funeral was held, with the ex 


ception of the two Moody banks. 
The president of the American Na- 
tional is W. L. Moody, Jr., and W. L 


Moody, ITI, his brother, is a vice-presi- 
dent. As was the case with his father 
and grandfather, the late Col. W. L. 
Moody, Shearn Moody was active in the 
commercial life of the city. He spent 
his entire business life there. He was 
educated in Galveston public and private 
schools, Culver Military Academy, Law- 
renceville School and Evans School of 
Mesa, Ariz. He was partner with his 
father in the banking firm of W. L. 
Moody & Co., was an officer in the News 
Publishing Co. At the end of 1930 he 
acquired the franchise of the Waco 
Baseball team and brought back base- 
ball to Galveston after six or seven 
years. In 1934 the team won a pennant 
He built the Moody Stadium, the larg- 
est baseball field in Texas. With his 
father he was an owner of the National 
Hotel Co., which operates a chain of 
hotels in the South, the second largest 
group of hotels in the United States. 

In 1931 he married Miss Frances Rus- 
sell of Dallas, the honeymoon being a 
cruise around the world. He leaves a 
widow and two sons. 





WORCESTER MEETING 
Gummere Agency of Provident Mutual 
Hears Franklin C. Morss, W. D. 
Cross and Others 
Franklin C. Morss, manager of agen- 
cies of the Provident Mutual Life, and 
Walter D. Cross, assistant manager, ad- 
dressed the personnel of the Worcester 
office of the company at a luncheon-to- 
dinner meeting held at Putnam & Thurs- 
ton’s restaurant. Mr. Morss talked on 
the subject “Why People Buy,” illus- 
trated by his own experience obtained 

in his travels throughout the country 

Other speakers at the meeting were 
W. E. Ayer, S. E. Story, D. C. Cross, 
E. C. Harney, S. J. Averill and S. J 
Gummere, manager of the Worcester ter- 
ritory. 

Sales of the Worcester 
1935 increased by 82% 
tal, and Januarv, 1936, 
ned cain over January, 
to Mr. Gummere 


agency during 
over the 1934 to- 
shows a contin- 
1935, according 


AGENT |} HEADS TRUST CO. 

Laurence M. Miller, agent for the 
Northwestern Mutual Life in Baltimore 
and formerly general agent there. has 
retired from the life insurance field to 
hecome president of the Colonial Trust 
Co. of Baltimore. He was forty years 
with the Northwestern Mutual. 





NEW YORK JANUARY WRITINGS 

The Life Underwriters Association of 
the City of New York announced throuch 
its headquarters in the Hotel Pennsvl- 
vania that the estimate of total sales of 
life insurance in New York Citv for Tan- 
uarv, 1936, is $56,612,000 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries ® 
90 John Street, New York 
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McEVENUE 


general super- 
Life and head 


S. C. McEvenue, new 
intendent of the Canada 
of the agency division, went with that 
company in 1927. His experience in the 
agency end of the company has been 
over qa wide area, including Canada, the 
United States and the British Isles. His 
first work with the company was as 
Western supervisor, and subsequently he 
was made assistant superintendent. A 
graduate of McGill University he was a 
star quarterback and football coach. 

A. Gordon Ramsay, who has retired 
as assistant general manager and gen- 
eral superintendent because of ill health, 
joined the company in 1914 and has been 
connected with agency work for the 
company in various capacities for twen- 
ty-one years. Prior to joining the Can- 
ada Life he had several years’ experi- 
ence as a field man under Charles F. 
Bullen, Canada Life manager in Chicago 
He had many friends in the life insur- 
ance business, both in Canada and the 
United States, who will hear of his re- 
tirement with much regret. 

Mr. Ramsay’s sincere interest in the 
-institution of life insurance was exem- 
plified by his activities in various organ- 
izations connected with the business. He 
was elected first chairman of the Cana- 
dian Association of Life Agency Officers 
when it was organized in 1920 and was 
an appointee on the Joint Committee of 
Life Insurance in Canada for many 
years. As a member of the executive 
committee of the Life Agency Officers 
(U. S. A.) and a member of the board 
of directors of the Life Insurance Sales 
Research Bureau he was well known to 
life agency men in the United States. 





The Steubenville agency of the Equit- 
able Life of District of Columbia won 
the President’s Award for last year. 


Ladue-Beardslee 


(Continued from Page 5) 
ted States Life, in June, of last year. 
Mr. Beardslee’s brother, William R. 
Beardslee, is home office agency super- 
visor of the Columbian National in Bos- 


ton, 
Mr. Ladue, previous to his Columbian 
National connection, was vice-president 


of the Brooklyn National Life. He is 
a graduate of Colgate University and 
national president of his Theta Chi Fra- 
ternity. He has long been a friend of 
the Beardslee family. 
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-~ARE YOU ANXIOUS ‘TO ADVANCE ?- 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
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- Selling Seietiaien 
Told by Mervin Lane 


USES SOME ORIGINAL METHODS 
New Book Gives Personal Experiences 
With Actual Cases; Makes Fre- 
quent Use of Telegrams 
Personal experiences of salesmen, es- 
pecially when they depict difficulties sur- 
ad how they made the sale against 
odds, are always read with avidity by 
other salesmen but they also interest 
others. In a new book just published, 
“Selling the Interview,” Mervin L. Lane, 
well-known New York insurance man, 
not only tells of his successful and orig- 
inal methods of getting interviews but 
embellishes the text with entertaining 
personal experiences showing how they 

work out in actual cases. 

The volume is not intended as a text 
book, Mr. Lane states at the outset, but 
is more in the nature of a case book in 
which he has described what he did and 
said to get favorable interviews with 
typical prospects. He gives them be- 
cause they worked for him. One of his 
most characteristic plans is to send four 
telegrams, one on each of four succes- 
sive days for the purpose of arousing 
the curiosity of the prospect in his iden- 
tity and business. The first one says 
merely “Do you know Mervin L. Lane 2” 
The others are equally brief, the last 
giving the time that day when Lane will 
call. Usually he gets a response before 
all telegrams are sent. Mr. Lane uses 
telegrams a great deal and he is also a 
facile letter writer some of them being 
unusual and original. 

“Selling the Interview” is a cloth bound 
book of eighty pages published by the 
Rough Notes Co., Indianapolis, and sells 


for $1 





Parkinson Law Talk 
(Continued from Page 14) 
professor, as the public has been most 
often led to believe, but assistant pro 

fessor. 

“Those tentative measures, so prepared 
without the experience and _ training 
which should be essential, but also with- 


out financial responsibility, have been 
thrust into the legislature, have been 
thrust into the committee room, have 


been glanced at—not studied—have been 
reported with recommendation or ap- 
proval and have been drafted without 
adequate time or consideration of the 
house as a whole.” 

Too Many Lawyers in Legislative Bodies 

Major Parkinson thinks there are too 
many lawyers among the legislative 
bodies. 

A study of the occupations of the 
members of the legislatures in California 
and New York, shows that of a total of 
321, 138, or nearly 50%, were lawyers, said 
Mr. Parkinson. There is nothing in the 
records to indicate whether they were 
average lawyers or otherwise. 

The occupations of the members of 
the present Congress show that out of 
a total of 531, 320 are lawyers and 60 
are listed as business men. - Similar fig- 
ures for a recent session of the House 
of Commons in the British Parliament 
showed more than 50% business men 
and a much smaller percentage of law- 
yers, and we know that it is not unusual 
for the leading lawyers of the Kingdom 
to sit in the House of Commons. 
“With the greatest admiration for the 








ORDINARY 


JERSEY CITY, N. J. 


GROUP 





March 6, 1936 


EASTERN Lire 


INSURANCE Co. 
of NEW YORK 





a ee 


The 
Progressive Company 


with a 


Friendly Atmosphere 


303 Fourth Avenue, N. Y, 
Phone: GRamercy 5-1060-1-2-3.4 








legal profes sion and the contribution 
which it has made to the public welfare 
of our country, I venture the suggestion 
that we have too large a representation 
et lawyers and too small a representa- 
tion of men trained by experience in the 
business and practical affairs of life,” 
continued Major Parkinson. “This is an 
ancient issue. James I in 1624 advised 
the people by proclamation ‘not to 
choose curious and wrangling lawyers as 
their representatives in the House of 
Commons.’ Even before that Edward II] 
in 1372 lamented the presence of too 
many lawyers in the then infant House 
of Commons and proclaimed that in fu- 
ture lawyers should not be returned as 
members of the House to represent con- 
stituencies. Hamilton, in the Federalist, 
suggested that merchants would be the 
most desirable representatives, especial- 
ly of the business men, the artisans, and 
those who possessed or were responsible 
for the administration of property.” 

“We do not ask = tell Cong ress what 
to do,” said Major Parkinson. “We only 
ask to be heard fully, sympathetically, as 
those whose experience in the affairs of 
life and relationship of people among 
themselves have something which the 
representatives of the people should con- 
sider. It is one of our responsibilities in 
the business world. There are few of us 
who are proprietors of the business in- 
terest that we administer. As _ officers, 
we are the representatives of the stock- 
holders, the policyholders, the benefici- 
aries. We have two duties with respect 
to them and they are similar to the duty 
of the man in public office with respect 
to citizens generally. The first duty is to 
recognize the fact that we are represent- 
atives and to inform ourselves as to the 
facts and interests of those whose affairs 
are in our hands. The second duty is to 
inform those whose interests we are 
handling that they may expect the exer- 
cise of an intelligent judgment and con- 
trol with respect to what we are doing 
in their behalf.” 

Those in public life have a similar re- 
sponsibility to their constituents, said 
Major Parkinson. He wondered how 
many are getting from legislators a clear 
picture of what is in their hands. “Now 
we get only a heated flash at election 
time,” he said. 
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pr. Chas. D. Alton Guest 
At Retirement Dinner 
waAS OLDEST MEDICAL REFEREE 


Spent 60 Years in Service of Company; 
Gets Gifts from President and 
Directors 





Dr. Charles D. Alton, senior officer of 
the Connecticut Mutual Life, 90 years 
old, has retired after sixty years of con- 
tinued service. He was medical referee. 





DR. CHARLES D. ALTON 


\ dinner in his honor was given at the 
Hartford Golf Club on Monday night 
with James Lee Loomis, president of the 
company as toastmaster, who lauded the 
splendid fidelity and high character of 
Dr. Alton. Felicitations of the board of 
directors were expressed by Lucius F. 
Robinson, senior member of the board 
in length of service. Peter M. Fraser, 
vice-president, presented to Dr. Alton a 
morocco portfolio containing 300 testi- 
monial letters from members of the Con- 
necticut Medical Society, Hartford Med- 
ical Society, individual physicians and 
numerous Organizations in the medical 
held. He was also given a silver tray 
equipped with a decanter and wine 
glasses, the bottom of the tray being in- 
scribed with names of the officers of the 
company. 
Saw Ravages of Yellow Fever 
During the dinner Dr, Alton described 
some of his experiences. These included 
his trip to Savannah, Ga., in 1877 when 
there was a yellow fever epidemic. 
_ The dinner, which was a great human 
interest affair, concluded with a toast to 
Dr. Alton proposed by Mr. Loomis and 
the singing of Auld Lange Syne. 
QUALIFY EARLY 

vin less than two months’ time Mariano 
Pesquera of Puerto Rico and Charles 
Castagne of Jersey City have qualified 
lor the Master Producers club of the 
Bankers National Life of Montclair, and 
they also expect to make the recently 
formed Presidents Club. Mr. Pesquera’s 
soal is $1,000,000 paid-for in 1936 so that 
he will again be able to sit at the Million 
Dollar Round Table next fall. 
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New Tax Regulations 
Change Basis of Gift 


FORREST L. MORTON REPORTS 





Talks Before Life Supervisors; Says Use 
Of a Few Facts Can Make 
Compelling Approach 

Most recent changes in the tax regula- 
tions issued by the treasury department 
are that for purpose of gift tax the base 
will be the terminal reserve rather than 
the cash value of the policy. In the case 
of single premium policies and annuities 
the basis for the tax will be the replace- 
ment cost value. These changes were an- 
nounced to the Life Supervisors Associa- 
tion of New York by Forrest L. Morton, 
tax expert, and manager of the Vander- 
bilt Branch, New York Life. He spoke 
at the luncheon Tuesday. 

Companies which have already pre- 
pared for the donor the old form No. 938 
(information return) covering transfer of 
policy as a gift during 1935 will not be 
required to file new forms unless there 
is a wide difference between the cash 
value and the terminal reserve discovered 
at time the return is audited by the 
treasury department. 

Mr. Morton delivered a talk showing 
the many benefits which life insurance 
offers from a tax angle. Three types of 
taxes which he referred to were estate 
and inheritance tax, gift tax and income 
tax. He believes the agent should know 
a few facts about rates and exemptions 
and the effect of these laws on life in- 
surance from a selling angle. 

A point he stressed was this: “The 
statement that $40,000 life insurance is 
exempt under estate tax law is not com- 
pelling enough in itself to make a man 
buy. The compelling force is to tell him 
that by using that exemption he can save 
$13,000 in taxes and administration costs, 
it will come off the top bracket of his 
estate and the saving will be enough to 
pay premiums on the insurance for ten 
years. Fit your knowledge of these ex- 
emption facts into a compelling idea that 
will force a sale.” He also said: “When 
you give away property you save estate 
tax at the top and pay the gift tax at the 
bottom brackets.” 

Three new members elected at the 
meeting are Leighton A. Beers, Gray 
agency, Connecticut Mutual; Edward H. 
Kuver, Knickerbocker branch, New York 
Life, and Milton Gordon, Hersch agen- 
cy, Security Mutual. 





HEAR HARRY ROYE SPEAK 

Harry Roye, district manager for the 
Equitable of Iowa at Camden, N. J., ad- 
dressed the March mecting of the Plico 
Club, Philadelphia Life, at the home 
office. He is also lecturer on life insur- 
ance at the Peirce School. Mr. Roye’s 
entire agency force attended the meet- 
ing. 


RUNCIMAN ACTUARIES’ GUEST 

Walter Runciman, president of the 
British Board of Trade, has accepted the 
invitation of the president and council 
of the Institute of Actuaries, London, to 
be the guest of honor at the sixth ses- 
sional dinner of the Institute to be held 
on March 19. 
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LOS ANGELES CONGRESS TODAY 
Schriver, Taggart, Motschenbacher, 
Commissioner Carpenter and Others 
on Program 
The Life Underwriters’ Association of 
Los Angeles is holding an all-day sales 
congress in the Biltmore Theatre, Los 
Angeles today. Speakers on the pro- 
gram include Lester O. Schriver, presi- 
dent of the National Association of Life 
Underwriters, who will give two. talks 
~one on “Where Are. You Going in 
1936?” and the other covering discus- 
sion of “A Century of Progress.” Grant 
Taggart, leading producer of California- 
Western States Life, who has written 
more than a million annually for four 
consecutive years, will talk on “Life 
Underwriting as a Profession.” V. T. 
Motschenbacher, branch manager for 
the Sun Life of Canada at San Fran- 
cisco, will speak on “Fundamentals or 
Frills.” Paul W. Ivey, Ph.D., known for 
his work in training sales organizations 
in the United States, will discuss “Plan- 

ning the Sale.” 

E. H. Perry, of Whittier, Calif., per- 
sonal producer in the half million class, 
will describe “Building a Clientele in a 
Small Community.” Samuel L. Carpen- 
ter, Jr., Insurance Commissioner for 
California, is on the program for a talk 
on “The Insurance Division and the In- 
surance Agent.” A feature of the meet- 
ing will be the presentation of a dia- 
logue by Lee G. Tallman, president of 
the Central California Life Underwrit- 
ers’ Association of Fresno, and Walter 
Tipton, of Fresno, both of whom repre- 
sent the California-Western States Life 
in that field. They will paraphrase the 
“Ho Hum” speech of Borden & Busse. 


WILLIAM L. REID DIES 

William L. Reid, former president of 
the Life Underwriters Association of 
Canada and former manager of the Ot- 
tawa office of the Sun Life of Canada, 
died on February 26, aged 57 years. A 
native of Brockville, Ont. Mr. Reid 
joined the Sun Life in 1894 and served 
in various capacities until his appoint- 
inent to the Ottawa post, which included 
eastern Ontario, in 1917. He retired 
some months ago on account of ill health. 


MT. VERNON DIE GROUP 





Comprehensive Coverage Handled by 
James G. Rannie for Travelers; Life, 
Accident and Other Features 
The Mount Vernon Die Casting Co. 
of Mount Vernon, N. Y., has put into 
effect a comprehensive program of group 
insurance which includes life, accident 
and sickness, and accidental death and 
dismemberment. The plan was made 
possible by action of Gustav Nyselius, 
president of the company, when em- 
ployes were provided with life insurance 
protection at the sole expense of the 
firm. Each employe was given life in- 
surance between $1,000 and $3,000, de- 
termined by weekly carnings. The other 
coverages are contributory. More than 
100 employes were insured for nearly 
$200,000 under the life plan. The pro- 
gram was underwritten for the Travelers 
and the details on behalf of the com- 
pany handled by James G. Rannie, gen- 
eral agent for the Manhattan Life, 110 
East Forty-second Street, New York. 





BANKERS LIFE CHANGE 
Bankers Life Co. of Des Moines is 
discontinuing its Sioux Falls, S. D.,, 
agency, effective March 16, and is es- 
tablishing a new agency in Sioux City, 


Ia., to embrace all of South Dakota 
and a large section of northwestern 
lowa. 


F. H. Peterson, formerly a home of- 
fice supervisor, has been named agency 
manager in charge of the new Sioux 
City agency, while A. E. Nickelson has 
resigned as agency manager at Sioux 
Falls but will probably continue as a 
personal producer. Mr. Peterson has 
been with the Bankers Life since 1926. 





PREPARE NEWARK CENTENNIAL 
The Newark committee of one hun- 
dred, headed by John R. Hardin, presi- 
dent of the Mutual Benefit Life, is com- 
pleting its plans for celebration of New- 
ark’s hundredth anniversary as an in- 
corporated city. The celebration will 
start April 15 and last for a month. The 
community was founded 269 years ago 
but incorporated in 1836. Edward D. 
Duffield, president of the Prudential, is 
vice-president of the committee. 








from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 
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THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 

















OUR LEADERS | 
1. Low Cost Preferred Risk 
Ordinary Life—Family Income—Adjustment 
2. Retirement Income Endowments 
Income @ 55, 60, 65 or 70 
3. Juvenile Education Endowments 
4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 














PHILADELPHIA, PENNA. 
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DR. WILHELM BERLINER 

Ordinarily, it is not good judgment for 
a newspaper to designate anyone as the 
most powerful, the most influential or 
anything else as these are 
sweeping statements difficult to prove 
But, in the case of Dr. Wilhelm Berliner, 
one of the managers of the Phenix of 
Vienna, a great multiple line company, 
whose death and personality are recorded 


the most 


in the life insurance section of this news- 
paper there can be no dispute that he 
was the most informed insurance man 
in the world; that he was the hardest 
worker in the business; that none was 
more courteous nor had more different 
facets to his personality. And the amaz- 
ing thing about this great insurance ex- 
ecutive and scholar was that he was 
equally at home in all divisions of insur- 
ance, a past master of all. 

TRYING TO PUT UNFAIR BUR- 
DENS ON BACKS OF INSUR- 
ANCE COMPANIES 

In a flock of recent bills introduced in 
the New York Legislature there are at 
least two, the introduction of which is 
rather difficult to comprehend. One is 
an act to amend the penal law in relation 
to the issuance of fire insurance policies 
on properties on which tenement house 
violations exist. It is Bill No. 1436, in- 
troduced by Assemblyman Gans. A para- 
graph follows: 

Any fire insurance corporation, or any 
officer or agent thereof, who makes, is 
sues, delivers or offers to deliver any 
policy of fire insurance on property in 
this state, upon which property there 
exists a tenement house violation is 
cuilty of a misdemeanor, punishable by a 
fine of not less than $25 or more than 
$100 for the offense. 

This puts fire insurance companies in 
a tough spot. How are they to know 
whether tenement house violations exist 
on property they insure? If it 
necessary for an insurance company to 
know positively there were no violations 
of the tenement house law at the time 
other 
building were written, it would mean a 
most impractical and probably most im- 
possible amount of inquiry. This is the 
same old story of attempting to put the 
burden on the insurance companies, when 


were 


every apartment or residential 


they should not be compelled to shoulder 
the burden. 

Another instance of attempting to load 
on the back of insurance companies un 


necessary burdens and responsibility, and 
a bill that would violate the provisions 
of an act already on the books, is As- 
Cariello’s bill No. 1320 re- 
ferring to payment of funeral expenses. 


semblyman 


The bill says in part: 

Any company engaged in the writing 
f insurance or its benefits shall reserve 
out of the proceeds of any life, accident 
or group life insurance policy hereafter 
issued, a sum not exceeding $500 for the 
payment of funeral expenses, unless an 
undertaker’s receipt is presented as part 
of the proof of death of the insured un- 
der such policy, or unless proof is shown 
that the estate of such insured is suffici- 
ent to pay such funeral expenses. 

For one thing, why $500? There are 
plenty of funerals in New York where 


burial expenses do not exceed $200 or 
$250. Furthermore, in Section 55a of the 


insurance law is a provision exempting 
the proceeds of the policies from claims 
of creditors. The Cariello bill would give 
a preferred claim to the undertaker and 
puts it up to the insurance companies to 
see that his bill is paid. 


GIFT OF STOCK RULINGS 

\ story of a legal decision printed in 
the January 10 issue of The Eastern 
Underwriter has attracted considerable 
attention. The story was headed “ ‘Gift’ 
of Stock Ruled Not an Investment.” The 
text of the story was accurate, but the 
head was not. The story had to do with 

\ppellate 
a ruling of the Court of Ap- 


rulings of the Division fol- 
lowed by 
peals 

The ruling in the Appellate Division, 
Third Department, had reversed the ac- 
tion of George S. Van Schaick as Su- 
perintendent of Insurance, who had de- 
termined that the statutory requirement 
as to investments of an insurance com- 
pany covered assets no matter how ac- 
quired. Now the Court of Appeals has 
reversed the Appellate Division and the 
Superintendent’s ruling has been rein- 
stated. 

And why shouldn’t it be? If statutory 
requirements as to how funds shall be 
invested for the safety of policyholders 
are sound, it would seem as though they 
should be enforced. If wrong or un- 
they should be _ repealed or 
If insurance supervision is to 
mean anything it must call for substan- 
Quibbles as be- 
tween assets acquired by gift or acquired 
insurance super- 


sound, 
amended. 


tial enforcement of law. 


by purchase discredit 











The Human Side of Insurance 














KEESLING 


FRANCIS V. 


Francis V. Keesling, vice-president of 
the West Coast Life, and former presi- 
dent of the American Life Convention, is 
one of the directors of the $35,000,000 
Golden Gate Bridge, San Francisco. Mr. 
Keesling says the bridge will be com- 
pleted in May, 1937. It will be the world’s 
largest suspension bridge and will form 
the key link in the proposed All-Pacific 
Coast Highway System. It will have a 
4,200-foot span and 746-foot towers. In 
order to visualize the height of these 
towers they are 191 feet taller than the 
Rkuss Building, San Francisco loftiest 
structure. Concrete required in construc- 
tion of the Golden Gate Bridge would 
build two 10-foot sidewalks on either 
side of the highway from Omaha_ to 
Chicago. 

* * * 

R. C. Straub, manager advertising ser- 
vice Accident & Health Review, will be- 
come associated with the United Sales & 
Service Co., Chicago, a sales promotional 
agency specializing in sales stimulating 
contests. Much of his time the past 
year has been spent in promoting acci- 
dent and health weeks. He is the founder 
of the Black Cat Club, an accident and 
health organization. 

S. S. Northington, general agent at 
Los Angeles for the Connecticut Mutual 
Life, who underwent an emergency 
major surgical operation a year ago, 
from which he has subsequently been 
recuperating, found it necessary to un- 
dergo a second major operation Febru- 
ary 1, in a Coast hospital. He has since 
returned home and is now experiencing 
a rapid recovery of health. 

. 6 

James A. Fulton, president, Home Life, 
left this week for his first vacation in 
over a year. He is making a motor tour 
through southern states to Florida. 


vision and the insurance law under 
which companies operate. 

When The Eastern Underwriter said 
that this decision was of striking im- 
port to insurance companies and insur- 
ance supervision, we meant to give out 
the thought that legal evasion is harm- 
ful wherever it occurs, but particularly 
so in the insurance field where all of us 
are interested in strengthening and plac- 
ing it on a permanently sound basis. 
Finespun, theoretical distinctions and 
quibbles never impress solicyholders. 
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M. J. Cleary, president, Northweste 
Mutual Life of Milwaukee, was installed 
as first vice-president of the Milwaukee 
Association of Commerce for a second 
term during the annual banquet at the 
Hotel Schroeder on February 25 which 
marked the seventy-fifth anniversary or 
diamond jubilee of the formation of the 
original association. 

* ok Ok 

James A. Beha, general manager of 
the National Bureau of Casualty & Sure- 
ty Underwriters, has gone to Miami 
Beach for a short visit. 

* oe # 
George Houseman, who joined the 
Eastern department office of the Pacific 
National Fire last August and had bees; 
in charge of general cover business jn 
Philadelphia, while learning the com. 
pany’s methods of operation, has been 
appointed to take over the company’s 
castern Pennsylvania and suburban Phil- 
adelphia territory. 
* * * 

John E. Reilly, president of the Old 
Line Life of America, Milwaukee, and 
Mrs. Reilly are at Biloxi on the Misssis- 
sippi Gulf Coast. 

* * * 
_ Mr. and Mrs. Clay W. Hamlin of Buf- 
falo sailed last week on the Virginia for 
a cruise through the Panama Canal to 
California. 

* ok * 

William J. Moran, counsel for The 
Travelers, New York, has returned from 
Florida, where he has been for four 
weeks. He has recovered from his re- 
cent illness. 

* * * 

Edward E. Lavoie, examiner for the 
Aetna (Fire), has been with that com- 
pany a quarter of a century. He joined 
the home office as a mail clerk. During 
the World War he was a sergeant in 
the 102d Infantry. 

* * + 

Frank H. Davis, vice-president of the 
Penn Mutual Life, has been appointed 
chairman of the workers instruction 
committee of the Community Fund ol 
Philadelphia and the Federation on Jew- 
ish Charities. His task will be to super- 
vise the sales methods of about 7,00 
solicitors. He takes an important part in 
many community projects. He recently 
spoke at a luncheon which launched a 
financial campaign for a Philadelphia 
hospital and this week addressed the 
Sales Managers Association of Philadel- 
phia at the Bellevue-Stratford, discuss- 
ing “Salesmanship, Where Does It Lead 
To” 

* + 

Insurance Commissioner Owen B. Hunt 
has been slated by the Democratic or- 
eanization of Philadelphia as one of 
ennsvlvania’s delegates to the [emo- 
cratic National Convention to be held in 
Philadelphia next June. 

* * * 

Harold Hopton, insurance commission- 
cr of North Dakota, has discharged J. C. 
Myers, assistant manager of the state 
hail insurance department, after discov- 
ery of irregularities in connection with 
clams. Acting Governor Welford has 
called for a full investigation. Sensation- 
al developments are expected. 

* * * 

Isaac Miller Hamilton, president, and 
George Barmore, vice-president of the 
Federal Life, Chicago, held a two-day 
conference in San Antonio at the Plaza 
Hotel with Texas agents, February 2 
and 26. 

+ + * 

Ancel Earp of the Ancel Earp local 
agency and C. C. Day, general agent for 
the Pacific Mutual in Oklahoma City, 
were named on the directing board of 
the Oklahoma City Better Business Bu- 
real. 
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Insurance Lawyers Meet Deputy Ed- 
win Patterson of N. Y. Insur- 
ance Department 
Professor Edwin Patterson, who re- 
cently became a deputy superintendent 
of New York, and whose particular 
function with the Insurance Department 
will be in connection with the reforma- 
tion of the insurance laws of the state, 
was guest of honor at a luncheon given 
to him at the Drug & Chemical Club, 
which was attended by some of the 
leading insurance lawyers in New York 
City. He said that there will be inten- 
sive study of the insurance laws and 
suggestions about reformation of the 
laws for some months, and when the 
appropriate time arrives there will be 
hearings so that all divisions of the 

business can present their views. 
Among those attending the luncheon 
were J. H. Doyle and A. Bruce Bielaski, 
National Board of Fire Underwriters; 
Vincent P. Whitsitt, general manager 
Association of Life Insurance Presi- 
dents; Former Superintendents Albert 
Conway, W. H. Hotchkiss and Col. 
Francis Stoddard, Jr.; Col. Archibald F. 
Thacher, Senator A. Kaplan, Lamar Hill, 
Samuel Feller, Charles G. Taylor, James 
D. Craig, Charles P. Butler, Tom Wat- 
ters, A. Chalmers Charles, Oscar R. 
Houston, Sterling Pierson, F. O. Affeld, 
Prof. Ralph Blanchard of Columbia, W. 
A. Earl, William Otis Badger, Howard 
P. Dunham, Ruth Sturm; and from the 
Insurance Department Rollin M, Clark, 
Max Jameson, M. O. Loysen, Pinckney 
Estes Glantzberg. 
Prof. Patterson is a graduate of the 
University of Missouri. He was a teach- 
er in the Universities of Texas and Col- 
orado; went through Harvard Graduate 
School, where he studied under Prof. 
Felix Frankfurter and others; and wrote 
a book on insurance supervision which 
is the authority on the subject. For 
some time he has been in the faculty of 
Columbia University, and from Colum- 
bia went to the New York Insurance 
Department, being appointed a deputy 
superintendent by Superintendent Pink. 
 -_ & 
Three Prominent Eastern Insurance 
Men Came From a Small Town 


in Arkansas 

Quite a number of years ago there 
were three prominent insurance men in 
the local agency business in Helena, Ark. 
heir paths separated, eventually they 
came East, each is well known, and they 
continue friends today. They are An- 
drew Friberg, a director of Johnson & 
Higgins ; Edward M. Allen, executive 
vice-president of the National Surety 


Corp., and Charles L. Miller, a vice- 
President of the companies in the Na- 
tional Fire of Hartford group. 

Helena is a town of about 20,000 people 
on the Mississippi River. It has, or had, 

















the second largest hardwood market in 
the United States. It is a town sur- 
rounded by cotton plantations. 

Andrew Friberg’s father ran an insur- 


ance agency. It ran altogether for about 
forty years. Among other companies it 
represented the Royal, Great American, 
North British, Liverpool & London & 
Globe, Queen and New York Underwriters 
Agency. When the Royal Indemnity 
started the Friberg office was given the 
eeneral agency for Arkansas. Andrew 
Friberg went to the University of Vir- 
ginia, played football, was on the track 
team, and was in amateur theatricals. 
He returned to Helena, and after some 
years in the Friberg agency went to 
Little Rock to become insurance mana- 
ger of the Bankers Trust Co. The bank’s 
president at the time was Charles 5S. 
McCain, brother of W. Ross McCain, 
president of the Aetna Fire. Mr. Mc- 
Cain later becamé one of the leading 
bankers of New York. In July, 1930, Mr. 
Friberg joined Johnson & Higgins and 
in January, 1933, was made a director. 
He iives in Bronxville, N. Y. While in 
the South and for twenty years he was 
a vestryman in the Episcopal Church. 

Mr. Miller was educated at the Uni- 
versity of Arkansas in the law depart- 
ment; began his insurance career in Hel- 
ena in a local agency; went with a gen- 
eral agency in Little Rock, and then 
into the field for the National; first as 
a special agent in Arkansas, later going 
to Texas. He was then transferred to 
the home office where he was succes- 
sively general agent, assistant secretary, 
secretary and vice-president. 

Mr. Allen, who was one of the leading 
insurance agents of the South, wrote an 
extraordinary volume of premiums in 
Helena; became president of the Na- 
tional Association of Insurance Agents; 
then joined the old National Surety Co., 
of which at one time he was president. 
He is now exccutive vice-president of 
the National Surety Corp. 

+ * * 


An Unfortunate Test 


One of the most unfortunate pieces of 
publicity I have seen lately—and at the 
same time one of the most humorous— 
was the story in the Herald Tribune of 
New York having to do with a test con- 
ducted one morning in the Times Square 
sector of this city in order to determine 
the effects of liquor upon the driver of 
an automobile. Those taking the test 
were newspaper reporters and graduate 
psychology students of Columbia Uni- 
versity. The test was conducted by the 
Johns-Manville Safety School, an organ- 
ization which has a large truck as a 
classroom in Times Square, and the idea 
was to show that people who drink are 
more apt to be in automobile accidents 
than those who are sober. 

One of the objects of the test was 
to show that split seconds in applying 
brakes mean a car is not stopped when 
it should be, but sometimes travels many 
yards after it should have been stopped. 
The unfortunate New York publicity was 





that the newspaper reporters with drinks 
had better safety records with the brakes 
than the students who were sober. 

Of course, this furnished a funny story 
and the tests made current theories of 
drinks sort of cock-eyed, but. all motor 
car men and automobile underwriters 
know alcohol and safety at the steering 
wheel do not go together. The subject 
is interestingly discussed in the new book 
of the National Bureau of Casualty & 
Surety Underwriters, called “Men and 
the Motor Car,” edited and with an in- 
troduction by A. W. Whitney, associate 
general manager of the Bureau. The 
book is reviewed elsewhere in this paper. 

* * * 


Reporting of Insurance Conventions 
Not Barred 

I thought that Edson S. Lott, president 
of the United States Casualty, could 
write the shortest letters in the world 
when he was in the mood, but | got one 
this week from Stephen O’Donnell, editor 
of the Los Angeles Daily and Evening 
News which contained the single word 
“No,” 

The question I had asked Editor 
O'Donnell was whether in the new agree- 
ment among Los Angeles daily papers 
for keeping out of their news columns 
all material sent in by publicity repre- 
sentatives, which has not a spot news 
interest, and including in the embargo 
reporting of business conventions, this 
action meant that the Los Angeles pa- 
pers were not going in future to report 
insurance conventions in that city held 
by individual insurance companies. Mr. 
O’Donnell’s letter meant that his papers 
would continue to report insurance con- 
ventions. 

From the Los Angeles Examiner I 
have a letter saying that important in- 
surance conventions will continue to be 
carried in the news columns. 

’ s+ 
Russell Rhodes 

It is always a pleasure to noite the 
arrival in insurance journalism of a 
clever writer, and Kussell Rhodes, new 
member of the staff of The Weekly Un- 
derwriter, proved he has considerable 
literary talent in the story he wrote 
about the Robert P. Barbour lunch upon 
the occasion of the thirty-fifth anniver- 
sary of the Insurance Society of New 
York. 

A Dartmouth man, Mr. Rhodes was 
with the Hartford Times and Hartford 
Courant. In New York he was on the 
staff of the New York Sun and Morning 
Telegraph. In London he did foreign 
correspondence for the old New York 
Graphic. His newspaper experience has 
included book reviewing, copy reading 
and general reporting. 

He joined the American diplomatic 
service in London, being associated with 
Robert Skinner when the latter was 
counsel at London and when the Ameri- 
can ambassadors there were John W. 
Davis, Frank Kellogg and A. B. Hough- 
ton. 

Mr. Khodes is a nephew of Joseph 
W. Russell, vice-president of the Aetna 
(lire). 

ee a 


Attend New Orleans Mardi Gras 


There were quite a number of insur- 
ance men who attended the Mardi Gras 
in New Orleans. Among those noted 
were A. E, Gilbert, secretary, Hanover 
Fire; George W. Lilly, general mana- 
ger of the Fire Co.’s. Adjustment Bu- 
reau, and Harry Boyle, manager of the 
Bureau’s San Francisco office; C. L. 
Garnett, secretary, Springfield Fire & 
Marine, and Floyd West, a Texas gen- 
eral agent. 

* * * 
Berlin Man to Take Up Property- 

Life Insurance in This Country 


Dr. Hans Heymann of Berlin, well- 
known insurance man and co-founder of 
the “Hausleben  Versicherunggesells- 
chaft” (Property Life Insurance Co.) of 
Berlin, one of whose directors he was 
for a time and which company collapsed 












Blackstone Studios. 
EDWIN W. PATTERSON 


take up his residence during the current 


year in San Francisco, Cal. He comes 
via England and intends to introduce 
Property Life Insurance in its various 
possibilities in this country. He is backed 
by a Dutch-English consortium under 
the leadership ot a director of the “Uni- 
lever,’ which finances him for several 
years. 

Readers will remember that H. Wer- 
der wrote a series of articles on prop- 
erty life insurance, which was published 
in The Eastern Underwriter several 
years ago, discussing the possibilities of 
this new kind of insurance. The sub- 
ject is, therefore, not entirely unknown 
on this side, though it has never been 
tried out. 

* x 
Sea Writer McFee Censures 
Life Boats 


William McFee, most famous sea 
writer living, started syndicating a col- * 
umn every Saturday night which is used 
in New York City by the New York 
Sun. In his first column he discusses 
safety on ships and severely criticized 
the obsolete life boats which are on 
some of the best liners. Among other 
things, he said: 

“We are invited to believe that the 
modern sailor, who is a deckhand, and 
never goes aloft, for obvious reasons, is 
competent to handle a fourteen-foot oar 
in a seaway. Many captains of liners 
fitted with these horribly obsolete boats 
have their boat drills while the passen- 
gers are ashore so that the customers 
will not become alarmed. From personal 
experience we Can say it is not an ex- 
hilarating sight, especially with the 
crews approved by a union delegate with 
political ambitions. 

“It is a serious reflection on the prog- 
ress of safety at sea in the American 
marine that so many European liners 
enter New York with modern, oarless 
life boats and launching gear, and the 
Government at Washington still majes- 
tically deliberates whether to approve 
gear that has been used for years in 
such splendid ships as the Monarch of 
Bermuda, the Conte di Savoia and the 
great German express steamers. 

“The whole business of lifeboats, 
launching gear and equipment should be 
reformed from the keel up. The pas- 
sengers have a right to the protection 
available. They need something more 
than a cumbersome, vulnerable contrap- 
tion that dates in design from the Mid- 
dle Ages, manned by inexperienced men 
pulling oars too big for them. 

“*Pull for the Shore, Sailor,’ is a 
grand hymn, and so is ‘Nearer, My God, 
to Thee’; but our concern is with mod- 
ern equipment for modern ships. It is 
already invented, and has been in use 
for years on many ships. It rests en- 
tirely with the Department of Com- 
merce, whether Americans get it, or 


as one of the victims of inflation, will not.” 
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Thomas Hewes Made 
Counsel of Rossia 


WON WASHINGTON REPUTATION 


Made Director, Along With J. R. Cooney, 
F. B. Martin and J. B. Carvalho; 
G. E. Jones on First Re. Board 


Thomas Hewes, formerly assistant sec- 
retary of the Treasury and also associat 
cd with the State Department, and one 
of Hartford’s leading lawyers, has been 


made general counsel of the Rossia, suc- 


Harris & Ewing. 


THOMAS HEWES 


ceeding Charles Welles Gross, and also 
is now a director of the company. Other 
new directors are John R. Cooney, pres- 
ident of the Firemen’s of Newark; 
Frank B. Martin, manager of the York- 
shire; Kk. E. Jones, vice-president Bank 
of Manhattan, and John Carvalho, son 
of B. N. Carvalho, vice-president of the 
Rossia. 

Retiring directors are Leon P. Broad- 
hurst, president, Phoenix State Bank & 
Trust Co.; Fuller F. Barnes of Bristol, 
Conn., and Charles Welles Gross. 

New First Re. Directors 

Two new directors were put on the 
board of the First Reinsurance Co., a 
Rossia affiliate. They are George E. 
Jones, vice-president of the Rossia 
group, and Vincent W. Sincere, presi- 
dent of the National Department Stores, 
Inc. 

The treaty premiums of the Rossia for 
1935 exceeded those of 1934 by $454,384. 
The net gain in surplus was $424,822. 

Negotiations have been going on for 
some time to enlarge the First Reinsur- 
ance Co., running mate of the Rossia, 
and to put in additional capital. 





American Equitable Shows 
Large Gains in ’35 Report 


The American Equitable, which is un- 
der the management of Corroon & Reyn- 
olds, Inc., presents an excellent annual 
statement for 1935. Assets total $10,313,- 
777, showing an increase of $2,161,279 
over 1934 and net surplus amounts to 
$4,503,181, a gain of $1,825,241. With the 
capital of $1,000,000 the surplus to pol- 
icyholders is $5,503,181. 

Premium income showed an increase 
for the year of $150,720 and the un- 
earned premium reserve, $3,965,380, 
gained $170,890. Both underwriting and 
investment operations also showed gains. 





DeCelles Confers With 
Companies on Rates 


REDUCTION IS_ STILL ASKED 





Company Committees to Consider Propo- 
sition and Also Formation of a 
Rating Bureau 





lire insurance companies operating in 
Massachusetts on the one hand and Gov- 
ernor James M. Curley and Insurance 
Commissioner Francis J. DeCelles on the 
other hand are apparently still far apart 
with respect to the justification for a 
horizontal reduction in fire rates. State- 
ments are still being made by insurance 
interests that this rate reduction move 
savors strongly of politics while the Gov- 
ernor and Commissioner charge stock 
fire companies with refusing full coop- 
eration and acting arbitrarily, not to 
mention trying to sidetrack the whole 
move by offering DeCelles a job, with a 
reported salary of $15,000 a year, with a 
New York company. 

The Commissioner conferred Monday 
in Boston with executives of stock and 
mutual fire companies. The outcome was 
that William Rk. Hedge, president of the 
3oston, and John W. Cronin, counsel for 
the United Mutual Fire, were asked by 
Commissioner DeCelles to form separate 
committees of five persons, to see how 
far the companies will go in reducing 
present rates. Also the Commissioner 
wants to know the companies’ feelings 
with respect to a plan to set up a rating 
bureau in Massachusetts to which the 
Commissioner would have entry without 
actually making the rates. 

Mr. Hedges told the Commissioner that 
the companies have been making rates 
for years through the Boston Board of 
Fire Underwriters and the New Eng- 
land Insurance Exchange without any 
serious complaints. The average rate 
has been reduced from about $1 to 73 
cents with a loss to the companies of 
millions of dollars. It was pointed out 
that the Massachusetts average rate is 
below the average rate for the country 
as a whole while the loss ratio in that 
state is higher than that for the nation. 

Both the Commissioner and John W. 
Cronin, general counscl for the mutuals, 
opposed competitive rates. If rate re- 
ductions are made and commissions cut 
the Commissioner wants the large gen- 
eral agents to bear most of the burden. 
He does not think small agents and 
brokers should have their incomes low- 
ered. 


Cc. V. MESEROLE ON COAST 

C. V. Meserole, president; A. E. Hea- 
cock, vice-president; A. RK. Mathews, 
secretary, and Dixwell Davenport, Paci- 
fic Coast manager, of the Bankers & 
Shippers, the New Jersey and the Pacific 
Fire, spent several days in Los Angeles 
last week on a visit with Leo A. Dough- 
erty, manager Davenport branch. 





Sound Insurance 





FIRE ASSOCIATION OF PHILADELPHIA 


Established 1817 


LUMBERMEN’S INSURANCE COMPANY 


Established 1873 


THE RELIANCE INSURANCE COMPANY 


Established 1841 


PHILADELPHIA NATIONAL INSURANCE CoO. 


Established 1928 


for over a Century 





NEW YORK 
DALLAS 


Head Offices 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


Departmental Offices 
CHICAGO 


TORONTO 


SAN FRANCISCO 
ATLANTA 








Ocean and Inland Marine Departments 
APPLETON & COX, INC., ATTORNEY 
8 South William Street 
New York City 


Service Offices or General Agencies in All Principal Cities 





N. J. SPECIALS MEET 

Gayety and good fellowship reigned at 
the dinner of the New Jersey Special 
Agents Association on Monday at the 
Hotel Douglas, Newark. The occasion 
was the honoring of the past presidents 
of the association. The past presidents 
present included C. G. Baxter, Fred A. 
Lau, Ernest A. Warren, Henry Borch- 
ers, S. R. Howard, Osborne Day, Robert 
B. Moore and Theodore R. Roller. About 
seventy-five members were present. 





PHILIP C. LOCKWOOD DIES 

Philip Cass Lockwood, formerly con- 
nected with a Boston brokerage com- 
pany and since then head of a local 
agency at Manchester, N. H., died last 
week in Boston at the age of 51 years. 
He was prominent in club and civic life 
in Boston and Manchester. Surviving 
are his widow and four children. 





HENRY D. HAVELL DIES AT 88 

Henry D. Havell, retired architect and 
fire insurance appraiser of Newark, N. J., 
died at his home there on Monday. He 
was &8& years old. 








J. A. Kesey, President 


CAPITAL . ° ° . . 
PREMIUM RESERVE ° , 
OTHER LIABILITIES ° . 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° ° . 
TOTAL ASSETS ° ° : 


Bonds & Stocks valued on New York 








Insurance Department Basis. 
at $60,688.08 in the above statement are deposited in various States as required by law. 





a A NE Ee LS 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Statement December 31st, 1934 


C. L. Henry. Secretary 


. . . . $1,500,000.00 

. . 1,351,369.36 
° ° : 212,275.00 
. ° . 23,282.17 
. ° . . 2,587,232.01 
° . ° ° 5,674,158.54 


Securities carried 

















C. Arthur Borg Promoted 
To Ad Manager of Home 


C. Arthur Borg, who has been associ- 
ated with the advertising department of 
the Home of New York group for the 
last fifteen years and who is well known 
to producers in the field, has been mad 
advertising manager, succeeding M. B. 
Hicks, who has resigned to join New- 
house & Sayre, Inc. A native of Oyster 
Bay, Long Island, Mr. Borg attended 
Columbia University and left early in 
1918 to join the air service. He was sta- 
tioned at Kelly Field when the World 
War ended. 

EDWARD H. MULLIGAN DIES 

Edward Hugh Mulligan, associated with 
the John F. Curry Insurance Agency, 70 
Pine Street, and a nephew of John F. 
Curry, former head of Tammany Hall, 
cied on Monday at his home in the Bronx 
after a long illness. He was 37 years 
old. Mr. Mulligan was born at Atlantic 
Highlands, N. J., and served during the 
war as a sergeant of marines. He was 
wounded twice and also decorated for 


bravery. Surviving are his widow, four 
sons, two brothers, a_ sister and _ his 
mother. 


SYNDICATES ANNUAL MEETING 

The annual meeting of the American 
Marine Insurance Syndicates will be held 
cn Thursday, March 19, in New York. 
At that time a successor to the late L. J. 
Brengle as head underwriter may be 
selected. Douglas C. Anderson has been 
chief assistant for some years. 

N. B. BASSETT ILL 

N. B. Bassett, treasurer of the Fire 
Companies’ Adjustment Bureau, is ill at 
his home.in the Barbizon Plaza. He is 
expected back at the office next week. 





RIKEL AT NEW LOCATION 
C. R. Rikel, Brooklyn agent, has 
moved from 138 Montague Street to 26 
Court Street. 
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Largest Insurance 
Directory Is French 


LA SEMAINE GETS OUT VOLUME 





1936 Issue of Companies, Agents, Legis- 
lative, Reinsurance and Other Facts 
Is 1,736 Pages 





One of the great international insur- 
ance directories, that of France, has just 
been received in this country. It is the 
19% edition and the twenty-seventh an- 
nual edition of the list of insurance com- 
panies operating in France, of foreign 
companies there, and its correct title is 
Annuaire des Societes D’Assurances Op- 
erant en France et des Compagnies 
Etrangeres. The publisher of this edi- 
tion is the insurance journal, La Se- 
maine, the address of which is 97, Rue 
de Richelieu, Paris. 

The book is the largest insurance vol- 
ume of its kind printed in the world as 
it contains 1,736 pages of facts, names, 
legislative acts, insurance associations, 
etc. 

The Contents 

The index is as follows: 

Contents: (a) Legislative texts, (b) 
List of companies operating in France, 
(c) all insurance tmatters contained in 
the Annuaire. 

List of Directors and Manager. 

Classification according to sections of 
business. 

General legislation: Insurance and Re- 
insurance, 

The Insurance Progress in 1934. Ta- 
bles and comparative figures. 

Index with all possible particulars, of 
the French and foreign companies, Capi- 
talization and Savings Societies included. 

Foreign Companies and Underwriters 
by Country. 


Groups and Syndicates—All Particu- 
lars. 
Provincial Underwriters and general 


agents by departments. 

“Who’s Who” in the insurance world 
of Paris and suburbs. 

List of Damage Experts and Lloyd’s 
Correspondents. 

Miscellaneous Informations: Labor 
Ministry, Actuaries, Insurance Schools, 
Newspapers, Foreign Directories. 

Wound Up Companies since 1900 until 
1935. 


No Recovery On a Binder 
Under Laws of Georgia 


The Fifth Circuit Court of Appeals 
holds, J. T. Knight & Son, Inc. v. Su- 
perior Fire of Pittsburgh, 80 F. (2d.) 
311, that under the Georgia statute de- 
fining a fire insurance contract and pro- 
viding that it shall be in writing, a firé 
insurance contract, to be valid, must be 
wholly in writing and must show that 
the parties are agreed upon the essential 
elements of such a contract, one being 
the duration of the risk and another the 
premiums to be paid. 

An agency for several companies gave 
plaintiff a binder binding the companies 
for specified amounts, but the rate of 
premium was left to await promulgation 
by the Georgia Inspection and Rating 
Bureau and the duration of risk was not 
specified. The buildings and machinery 
specified in the binder were damaged by 
fire before the binder could be replaced 
by regular policies. It was held in an 
action on the binder against one of the 
companies that there could be no re- 
covery on the binder under the Georgia 
statute. : 

The regular standard fire policy con- 
tains a provision requiring proof of loss 
within sixty days after a fire. Although 
not necessary for the decision of the 
Case, the court held there could be no 
recovery under the binder where proof 
of loss was not made within the sixty 
days. A waiver of this requirement did 
hot result from the insurer’s denial of 
liability after the expiration of that time. 

Judgment for defendant in the Federal 
District Court for middle Georgia was 
affirmed. 


NEW FARM RISK PROPOSAL 





Suggested That Premiums on Dwellings 
Be Reduced and Rates on Barns 
Increased 
A proposal that premium rates on farm 
dwellings be reduced and rates on farm 
barns and other outbuildings be in- 
creased has been laid before Commis- 
sioner H. J. Mortensen of Wisconsin by 
I. W. Goss, manager, and C. E. Parks, 
superintendent, Western Farm Bureau 
of the stock insurance companies. It is 
pointed out that Minnesota has author- 
ized such a step and that the plan is 
working out well, and that it is justified 
by the fact that the barn hazard is far 
greater than the dwelling hazard on farm 

property. j 

Answering the criticism of the Com- 
inissioner that the change would prob- 
ably mean a substantial increase in the 
premium cost on farms, the Bureau rep- 
resentatives replied that the heavier 
premiums would fall only on wealthy 
farmers, as the average farmer’s dwell- 
ing is worth as much as his barn. The 
Commissioner reserved decision pending 
the placing before him of a concrete pro- 
posal. 





National Union Fire 
Reports Excellent Gains 


Admitted assets of the National Union 
lire of Pittsburgh at the close of 1935 
amounted to $15,258,919 compared with 
$13,830,010 a year ago. Net surplus was 
$5,318,166 as against $4,557,494 at the end 
of 1934. With the capital of $1,100,000 the 
policyholders’ surplus amounts to $6,418,- 
160. The unearned premium reserve is 
$6,253,323, practically unchanged from a 
year ago. The company carries a special 
reserve of $500,000. 

Philadelphia Division 
Names Sub-Committees 

Several sub-committees of the advisory 
committee of the Philadelphia division 
of the Middle Department Rating Asso- 
ciation have been appointed for this year. 
They are as follows: 

Rates and Schedules—Gilbert B. Mait- 
son, chairman; John K. Payne, Benjamin 
l.. Herkness. 

Rules—George V. Smith, chairman; 
John Glendening, Jacob Haslein. 3rd. 

Efficiency and Investigation—W. T. 
Mills, chairman; George T. Rowland, 
John K. Payne. 

Violations—John Glendening,  chair- 
man; George V. Smith, Gilbert B. Matt- 
son, 

Brokers—John K. Payne, chairman; 
Malcolm B. Foard, William Sassman, 
Charles T. Monk, Russell Bleakley. 

Committee of Eight (Committee on 
Agency Qualifications): John Kremer, 
chairman; George Y. Shermer, vice- 
chairman; J. V. Herd, Richard Cross, 
John K. Payne, George Valentine Smith 


T. Magili Patterson, John Glendening. 


INSURE BRIDGE FOR $6,802,000 

The Huey P. Long Bridge across the 
Mississippi River at New Orleans has 
been insured for nearly $7,000,000. There 
are two contracts, one for $6,000,000 
property loss and damage and the other 
for $802,000 on use and occupancy. The 
award was made to Godchaux & Mayer, 
Ltd., on a three year contract basis at 
the rate of $7.25 for each $1,000 of insur- 
ance against property loss and $6.50 for 
the U. & O. Leading companies to par- 
ticipate in this insurance will be the 
Home, American Central, Commercial 
Union, Liverpool & London & Globe, 
National Union, Automobile and Eagle, 
Star & British Dominions. 








PAUL WILLIAMS DEAD 
Paul Williams, insurance broker and 
president of the old Blackstone Valley 
Baseball League, died February 27 at 
Milford, Mass. He was 63 years old. 


Numerous big league ball players of to- 
day got their start under his supervision 
in semi-pro baseball. 


Firemen’s Shows Increase 


In Assets and Surplus 
Assets of the Firemen’s of Newark 
totaled $33,386,039 on December 31 last, 
compared with $30,753,047 at the close of 
193. Net surplus amounted to $9,329,112 
as against $6,008,812 a year ago. With 
the capital of $9,397,090 the surplus to 
policyholders totals $18,726,802, compared 
with $16,006,502. The unearned premium 
reserve stands at $12,103,484, or just 
slightly larger than in the 1934 state- 
ent. 


To Be Honored at Banquet 
At Wilmington Tonight 


Guest of honor tonight at a dinner to 
be given in the Hotel Du Pont in Wil- 
mington, Del., will be Charles C. Han- 
nah of Boston, manager of the Eastern 
department of the Fireman’s Fund. The 
host will be Albert Bird of the Bird, 
Ford & Co. agency of Wilmington and 
also secretary of the Delaware Associa- 
tion of Insurance Agents. Speakers at 
the banquct will include P. W. Green, 
Attorney General of Delaware; James 
F. Crafts, assistant manager of the Fire- 
man’s Fund Eastern department; Judge 
J. O. Knotts and Walter H. Bennett, 
secretary-counsel of the National Asso- 
ciation of Insurance Agents. Around 
forty guests will be present at this af- 
fair. 


Reciprocity in Insurance 


Urged by Local Board 


The Madison (Wis.) Insurance Board 
has opened an advertising campaign in 
the local newspapers, the first adver- 
tisement reading as follows: 

“Mr. Madison Merchant: What would 
you say if the local insurance agents of 
Madison, with a buying power of over 
600 people, were to vote, tomorrow, to 
do no more business with Madison firms 
—to buy all of their supplies of any kind 
from outside sources ? 

“Wouldn’t there be a howl from all 
Madison merchants, trade organizations, 
etc. ? 

“Yet many of you are forcing a situa- 
tion of this kind by buying your insur- 
ance protection from outside sources who 
do not believe in the American Agency 
System whereby and whereunder a local 
agent may justly make a fair profit in 
return for serving you. 

“Insist that your insurance man be a 
member of the Madison Insurance 
Board. For further information call W. 
FF. Schar, secretary, Badger 175.” 





PHILADELPHIA FIRE MARSHAL 
Captain Jacob S. Clinton, head of the 
Fire Prevention squad for twenty-four 
years, has been appointed Fire Marshal 
of Philadelphia by Mayor S. Davis Wil- 
son. Clinton succeeds James O. Mul- 
hern, who resigned several weeks ago. 
John P. Butler, Jr., former University of 
Pennsylvania football star, was recom- 
mended by the Mayor as a deputy fire 
marshal in a list of provisional appoint- 
ments submitted to the Civil Service 
Commission. The list also revealed the 
retirement of Francis X. O’Rourke as 
assistant fire marshal and John R. Hop- 
kins as fire-escape inspector. 





APPRAISAL BILL KILLED 

A bill providing for elimination of the 
appraisal clause in fire policies has been 
killed in the Virginia General Assembly. 
The measure died in a committee of the 
House following a hearing at which the 
patron admitted that it had been intro- 
duced by request and that he had no 
special interest in it. The bill provided 
that where an offer of settlement was 
not satisfactory to the insured he should 
have the right to go into court to seek 
the amount he claimed was due him for 
fire damage. 





Directors of the Phoenix of Hartford 
have declared the regular quarterly divi- 
dend of 50 cents a share, payable April 1 
to. stockholders of record March 14. 


SHEARN MOODY DEAD 





Texas Insurance Man and Capitalist 
Succumbs to Pneumonia; Was Only 
40 Years of Age 
Shearn Moody, member of one of the 
wealthiest families in the South and di- 
recting head of the Moody insurance and 
other business interests, died of pneu- 
monia last Friday at his home in Gal- 
veston, Tex. He was 40 years old. 
Among the positions held by Mr. Moody 
were those of president of the Security 
National Fire and the Texas National 
and vice-president of the American Na- 
tional (Life), of which his father, W. L. 
Moody, Jr., is president. The younger 
Moody was also co-owner of the Gal- 
veston baseball club of the Texas League. 
He had been ill only a short time fol- 
lowing a business trip to New York City 
and Chicago. His brother, W. L. Moody, 
3d, is vice-president of the American Na- 

tional. 

Born November 2, 1895, in Galveston, 
Mr. Moody was educated at Culver Col- 
lege. He and his father owned a chain 
of more than thirty hotels in Texas, New 
Mexico, Oklahoma, Louisiana, Alabama 
and Virginia. The Moody interests also 
owned the Galveston News and Galveston 
Tribune. He and his father owned wide- 
spread ranching interests and a hunting 
preserve near Port O’Connor, Tex. 





AGENCY CHANGES HANDS 





Miss Emma Kuhlewind Becomes Owner 
of Randolph Agency at Bernards- 
ville, N. J 

Miss Emma B. Kuhlewind of Bern- 
ardsville, N. J., became sole owner of the 
Randolph real estate and insurance agen- 
cy in the Bernardsville National Bank 
building February 1, when Russell F. 
Randolph, who conducted the business, 
retired. Miss Kuhlewind has a thorough 
knowledge of the real estate and insur- 
ance business, having been connected for 
years with the concern she now heads. 

The original business was established 
by the late James W. Lent in 1890 as the 
James W. Lent Agency and was joined 
later by Mr. Randolph, who came from 
Port Jervis, N. Y. In 1913, this partner- 
ship was dissolved and Mr. Randolph es- 
tablished the Randolph Agency. Miss 
Kuhlewind’s concern, which deals in fire, 
theft and accident insurance besides real 
estate and loans, represents fourteen fire 
and four casualty insurance companies. 





Commercial Union Presents 
Excellent Report for 1935 


Assets of the United States branch of 
the Commercial Union Assurance totaled 
$12,785,359 on December 31 last and the 
surplus to policyholders was $6,619,938. 
Both these items showed satisfactory 
gains over the 1934 figures, with in- 
creases reported in both the underwrit- 
ing and investment departments. The 
unearned premium reserve of the com- 
pany is $4,826,688. Cash and govern- 
ment bonds constitute over 35% of to- 
tal assets. 


CONSOLIDATION ANNOUNCED 

Sam H. Stewart, general agent of 
Oklahoma City, Okla., has effected a 
consolidation, on an equal ownership 
basis, with the American Agency Co. of 
Tulsa, one of the old and large general 
agencies in that part of the state. W. 
Lyle Dickey owns the other half interest 
with Mr. Stewart. The consolidation 
was effected because the business of Mr. 
Stewart has grown to the point where 
it became necessary for him to expand. 


DOREMUS ON SPEAKING TOUR 

Frederick Doremus, assistant secre- 
tary of the American of Newark, is giv- 
ing three addresses on competitive sell- 
ing this week under the auspices of 
the Tennessee Fire Underwriters Asso- 
ciation and the Tennessee Association 
of Insurance Agents. He spoke Tuesday 
in Knoxville, Wednesday in Chattanooga 
and today will address agents in Nash- 
ville. 














Page 26 

Laboratories’ Symbol 
Upheld in U. S. Court 

MISUSE OF THE LABEL A FRAUD 

Labels Can Be Attached Only to Devices 


and Materials Which Have Passed 
Laboratories’ Tests 





The right of a noncommercial testing 
laboratory approving devices for gener- 
al safety to legal protection against 
counterfeiting and unauthorized use of 
their publicly recognized symbol of ap- 
proval was established recently in Fed- 
eral Court in New York in an interesting 
and unusual case which made legal pre- 
cedent. 

The action, brought by the Underwrit- 
ers’ Laboratories, Inc., of 161 Sixth 
Avenue, New York, the plaintiff, repre- 
sented by the firm of Pennie, Davis, 
Marvin and Edwards, of 65 Broadway, 
resulted in a permanent injunction being 
granted by Judge Francis G. Caffey in 
United States District Court, Southern 
District of New York, on February 14, 
1936, to restrain Irving Kandell, the de- 
fendant, of 57 W. 24th Street, New York, 
dealer in second-hand electrical supplies, 
from using the “Underwriters’ Labora- 
tories Inspected” label in any form on 
electric fuses or other devices recondi- 
tioned by him and offered for sale. 

Underwriters’ Laboratories, whose 
main office and principal testing station 
is at 207 E. Ohio Street, Chicago, is a 
non-profit organization maintained by 
fire insurance companies, engaged in 
testing and approving devices and ma- 
terials in the interest of preventing loss 
of life and property by fire, accident and 
theft. That municipal, state, Federal and 
insurance inspectors, and the public gen- 
erally may be guided by their findings, 
which are published and made _ public, 
the laboratories authorizes their label 
of approval to be affixed to devices 
found by test to comply with their safety 
specifications. Misuse of this label is 
therefore ruled as being a fraud upon 
the public and liable to constitute an 
unnecessary hazard endangering their 
welfare. 

To further safety the Underwriters’ 
Laboratories maintains inspectors in 186 
cities throughout the United States and 
Canada to examine approved devices at 
the factories where they are made and 
supervise the attaching of the approval 
labels. 

It was brought out in the case that 
Irving Kandell, the defendant, had af- 
fixed counterfeit labels, secured by him, 
to reconditioned electric fuses to further 
their sale. Permission of the Under- 
writers’ Laboratories to use the label 
had not been sought. 

The case is unusual in that legal back- 
ground for similar action is scarce. Final 
decree was by consent. 


George Si. Bios Peesidenc 
Of the Bay State Club 


George H. Ejise, special agent of the 
Northern Assurance, was elected presi- 
dent of the Bay State Club at the annual 
meeting in Boston last Friday. He suc- 
ceeds T. Walter Keany, special agent of 
the American of Newark. Kenneth F. 
\kers, special agent of the National Fire 
of Hartford, was elected vice-president; 
Carl A. P. Johnson, special agent of the 
Travelers Fire, secretary, and William J. 
Beverly, special agent of the Royal Ex- 
change, treasurer. 

Mr. Eise is a native of New York City 
and entered insurance with the special 
risk department of the Liverpool & Lon- 
don & Globe in 1912. Six years later he 
joined the special risk department of the 
Northern and became assistant superin- 
tendent of the department in 1920. A 
year later he became special agent for 
Maine, New Hampshire and Vermont 
and in 1925 was transferred to eastern 
Massachusetts for the Northern and the 
London & Scottish. Last fall his terri- 
tory was enlarged to include Maine for 
both companies and New Hampshire for 
the Northern. 














THE EASTERN 


March 6, 19% 














FP avilon us por pointing — 


| ut 


March means winds — and winds 


mean Windstorm Insurance sales 


opportunities to the alert agent. 


Let March's ill winds blow you some 
good in the shape of Windstorm 
Insurance premiums. Waite care of 


Out Rusiness- Building Department, 
150 William Street, New York, por 


sales and advertising aids. 


NORTH BRITISH & MERCANTILE 


INSURANCE COMPANY, LTD. 
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E. S. Parker Dies In 
Liverpool at Age 66 


DEPUTY CHAIRMAN OF Royal 





One of the Leading Marine Insurance 
Men of England; Chairman of 
Thames & Mersey 





Evelyn Stuart Parker, one of Liver. 
pool’s best-known marine insurance mey 
died at his home at Aigburth, Liverpool, 
at the end of February, aged 66. Apart 
from his insurance connections Mr, Par. 
ker was prominent in West Indian com. 
merce, being chairman of the West India 
Co., and the Demerara Co., and senior 
partner in Sandbach, Tinne & Co, 

Mr. Parker was chairman of the 
Thames & Mersey Marine Insurance Co, 
a director of the British & Foreign Ma. 
rine and a deputy chairman of the Roy- 
al and Liverpool & London & Globe. 
He was educated at Eton College and 
Oxford University. 

Mr. Parker came of a family with a 
long insurance connection. His grand- 
father, Charles S. Parker, was one of 
the original directors of the Liverpool 
& London & Globe in 1836 and the first 
chairman of the Thames & Mersey in 
1860. 

Although he led a full business life, 
Mr. Parker found time for recreation in 
yachting and at the time of his death 
was commodore of the Cumbrae Yacht 
Club. He twice represented Britain in 
races of the 6-metre class against the 
United States. He was keenly interested 
in marine charities and was chairman 


of the Royal Liverpool Seamen’s Or- 
phanage. He leaves a widow and three 
sons, 


Harry Gray Plans School 


For Insurance Brokers 


Harry F. Gray, general agent, Con- 
necticut Mutual Life, with offices in the 
Woolworth Building, has announced a 
training school for brokers. Classes will 
be held in the late afternoon on con- 
secutive days and will cover practical 
material and methods necessary to the 
life insurance salesman. Classes will be 
broken up into small groups giving op- 
portunity for practical discussion. The 
course is the same which has helped a 
large number of full-time men in the 
Gray agency to increase their production. 

Subject material will cover broaden- 
ing the uses of different types of policy 
contracts such as retirement income, 
family income, annuities, insurance for 
taxes and business insurance. Sales 
technique will be developed from a 
standpoint of presentation, closing and 
prospecting. 

Leaders of the course are Harry F. 
Gray, Leighton A. Beers, H. D. White- 
law and L. N. Bevins of the Gray agency. 
Policy Service Charge Is 

Again Upheld in Chicago 

Class 1 members of the Chicago Board 
of Fire Underwriters again approved last 
week the $1 “service and inspection” 
charge collected in Cook County, III, on 
all fire insurance policies with premiums 
under $15. Members of the Insurance 
3rokers Association of Illinois are still 
fighting to have this charge abolished. 
Agents claim they cannot afford to 
handle small policies profitably without 
this service charge while brokers main- 
tain the charge is discriminatory in that 
it is not applied to all buyers of fire in- 
surance and in addition it tends to cre- 
ate antagonism in the minds of many 
policyholders. The brokers also argue 
that it is expensive for them to handle 
these small risks and they do not share 
in the service charge. 


JAMES RANSOM BACK AT OFFICE 

Friends of James Ransom, Jersey City 
agent and member of the Hudson Coun- 
ty Underwriters Association, are gla 
that he has recovered from his recent 
illness and is again at his office. 
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Effects of Strike On Insurance 


(Continued 


er. The owners on Tuesday signed a 
one-year agreement with the union, said 
by employes to provide a blanket raise of 
$2 a week for all types of employes, a 
closed shop and limited hours of work. 
One of those who on Monday afternoon 
had to climb the stairs to the tenth floor 
was John S. Turn, Aetna Life vice-presi- 
dent and general manager of the accident 
and liability department. 

In the Royal and Corroon & Reynolds 
buildings partial elevator service was 
maintained Monday and Tuesday so 
there was no great inconvenience for 
those inside. The same was true in the 
skyscraper of the Bank of Manhattan 
Co. at 40 Wall Street where Johnson & 
Higgins and Gerald A. Eubank & Co. 
have their offices. The employes on 
strike in these buildings paraded peace- 
fully up and down the sidewalks carrying 
plac: ards announcing the strike. Minor 
Setesbanees occurred on the streets in 
clashes between sympathizers for the 
strikers and those opposed to the strike 
but these were quicklv broken up by the 
police. Several insurance buildings em- 
ployed guards of their own to prevent 
any attempts of union members to start 
trouble. At least half the buildings in 
ihe insurance district employ non-union 
clevator employes. 

One midtown building which houses a 
number of insurance offices, 225 West 
Thirty-Fourth Street, was completely 
tied up Monday but had one elevator go- 
ine Tuesday. The Donald Keane, Abra- 
han Joseph and the Riehle Life agencies 
are in the structure. Few midtown build- 
ings were affected. 

\ mooted question in connection with 
the strike was the liability of building 
and apartment house owners and their 
insurance companies in case of accidents 
to tenants who have had to walk up or 
down stairs. The exposure to accidents 
under such conditions is obviously far 
greater than normally but whether or 
not this increased exposure will produce 
losses under public liability policies re- 
mains to be seen. There is no liability 
under such policies on part of building 
or apartment owner in case of accidental 
injuries unless the owner neglected to 
take care of defect such as rip in lobby 
or stairway carpet, which caused the ac- 
cident. In other words, if there was no 
such defect in the premises contributing 
to the accident causing the injury the 
insurance company would not be liable 
under a public liability policy. 

While outside insurance offices a peri- 
od ot watchful waiting was maintained 
inside fire company underwriters hand- 
ling, strike, riot and civil commotion in- 
surance and vandalism and malicious 
mischief coverage were busy answering 
inquiries on these lines and placing some 
business. Considering the seriousness of 
the strike in the residential sections of 
Manhattan there was relatively little 
strike insurance damage purchased. Such 
insurance is written on an annual basis 
at a fixed schedule of rates but before 
and during a strike the rates are trebled 
for new business, with the assured hav- 
ing the privilege of cancelling short rate 
at the end of ninety days and rewriting 
the insurance at the regular rate if he 
desires, assuming, of course, that the 
strike is over. 

Riot Insurance Rates 

Normal rates for riot and civil commo- 
tion insurance are as follows: with 50% 
coinsurance-fireproof buildings, 7% cents 
per $100 of protection; brick buildings, 
10 cents, and frame structures, 12% 
cents. With 10% coinsurance the rates 
are, respectively, 1114 cents, 15 cents and 
18% cents. All these quotations are 
trebled on insurance bought during the 
period of an emergency. Policies pur- 
chased during normal times are not 
changed, as to rate or otherwise, while 
a strike is on. 

While insurance 
insurance, there is, 
such coverage. The 
motion 
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riot, riot attending a strike and explo 
sion caused by the foregoing, but there 


is no riot unless three or more persons 
act together to disturb the peace. Dam- 
age which may be done by an individual, 
whether he be a striker or otherwise, is 
not covered under the riot policy but 
may be insured against under an en- 
dorsement extending riot and civil com- 
motion protection to cover loss caused 
by vandalism or malicious michief, This 
extra protection is obtainable only upon 
payment of an additional premium. 

Arnold Grasse, assistant secretary of 
the Home and manager of the service 
department of that company, explains 
these coverages in a booklet which the 
company has issued. Extracts from it 
follow: 

The Riot Policy 

The riot and civil commotion policy in- 
sures against all direct loss or damage 
caused by (1) riot, (2) riot attending a 
strike, (3) insurrection, (4) civil commo- 
tion, (5) explosion directly caused by an- 
other of the foregoing and (6) explosion 
occurring from causes other than above 
described (excluding fire resulting from 
such explosion) whether originating on 
the premises of the assured or elsewhere. 
Lamage caused by explosion originating 
within steam boilers, pipes, fly-wheels, 
engines and machinery connected there- 
with and operated thereby is excluded 
from the cover of this policy. The policy 
excludes claims for delay, deterioration, 
loss of market or any consequential loss, 
or for confiscation or authorized destruc- 
tion by duly constituted governmental or 
civil authorities of the country in which 
the property is situate. It will be seen 
that the policy covers physical loss or 
damages to property only, Damage to 
class is limited to 10% of the value of 
each building. The company is not liable 
for loss covered under any fire, or any 
other kind of insurance contract, nor for 
loss or damage caused by military or 
naval forces of foreign enemies. 

“Now the question arises—What does 
the policy really cover against? What is 
a riot? A riot has been defined as fol- 
lows: ‘A tumultuous disturbance of the 
peace by three or more persons assem- 
bled together of their own authority with 
an intent mutuaily to assist one another 
against anyone who shall oppose them.’ 

“Tf a number of men assemble with 
arms, to the terror of the people, al- 
though no act be done, it is a riot.’ 

Definition of a Riot 

“The Century Dictionary defines the 
word riot as follows:—‘In law: An un- 
lawful assembly which has actually be- 
gun to execute the purpose for which it 
is assembled by a breach of the peace 
and to the terror of the public. A riot 
cannot take place unless at least three 
persons are present.’ 

“Riot is similarly defined in Stephen’s 
Digest of Criminal Law (seventh edition, 
1926) and as illustrating what constitutes, 
a riot, it is there stated A, B and C meet 
at A’s house for the purpose of beating 
1) and thereupon to go to D’s house and 
make an attack upon him, this consti- 
tutes a riot. 

“Summarizing this, a riot is a grave 
kind of breach of the peace, and accord- 
ing to the previous recited definitions 
and decisions, five elements are neces- 
sary to constitute a riot :— 

“(1) the presence of three 
least; 

“(2) a common purpose; 

“(3) the execution or inception of the 
common purpose; 

“(4) an intent to help one another by 
force if necessary against any person 
who may oppose them in the execution 
of their common purpose; 

“(5) force or violence not merely used 
in demolishing, but displayed in such a 
manner as to alarm at least one person 
of reasonable firmness and courage. 

“As the riot and civil commotion policy 
also covers loss or damage caused by in- 
surection and civil commotion, some dis- 
tinction should be drawn between those 
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and riots. It is my understanding that 
insurrection necessarily involves a vio- 
lent, resistance to the forces of the es- 
tablished government. Civil commotion, 
on the other hand, differs from insurrec- 
tion in that it need not contemplate a 
controversy with the government and it 
differs from riots in that it need not 
contemplate injury to person, persons, or 
property. Both insurrection and civil 
commotion ordinarily involve consider- 
able numbers and need not aim at injury 
to persons or property. 

“Thus riot, insurrection and civil com- 
motion, are really three different things 
and yet it is possible to think of one act 
which would be all three of those things 
at one and the same time. 

“Rates for policies covering riot and 
civil commotion insurance, including ex- 
plosion, are determined by the nature of 
the occupancy and construction of risk. 

Trebled Estimate Rule 

“A—AIl riot and civil commotion esti- 
mates contemplate insurance placed un- 
der normal conditions, and these esti- 
mates are to be trebled upon individual 
risks the employes of which have gone 
on strike, walk out, or have been locked 
out at the time insurance is applied for, 
except that trebled estimates are not re- 
quired no existing or on’ renewal insur- 
ance. Note: When any number of em- 
ployes of a plant by concerted action, 
whether voluntary or on order of an 
organization in which they have mem- 
bership, quit work to enforce compliance 
with some demand or in protest against 
some act or condition, this constitutes a 
strike,;under this rule. 

3—These estimates are to be imme- 
diately trebled upon all risks in any 
municipality when the fire, police or 
water department employes have gone 
on strike or have announced their intent 
to do so. 

“C—In the event of unusual or dis- 
turbed conditions, the conference may, 
by specific promulgation, declare trebled 
estimates applicable to all risks through- 
out any industry or territory. 

“D—tTrebled estimates shall not be re- 
quired on existing or renewal insurance, 
which has been written at normal rates. 

“E—A policy issued at trebled esti- 
mates shall not be subject to reduction to 
normal estimates for any cause before 
the end of a period of at least ninety 
(90) days from inception date of the 
policy. 

Vandalism and/or Malicious Mischief 

“Recently section 110 of the New York 
Insurance Law, defining the powers of 
fire insurance companies, has been 
amended to make possible the writing of 
vandalism and/or malicious mischief in- 
surance by fire companies. This cover is 
granted by attaching an endorsement to 
the riot policy. 

“The term ‘vandalism and/or malicious 
mischief’ as used is restricted to and in- 
cludes only wilful and malicious physical 
injury to or destruction of the described 
property. 

“This company shall not be liable un- 
der this endorsement for loss or damage 


o 
“(a) Glass constituting part of the 
building; nor for loss caused. by, 


“(b) Fire, explosion, pilferage, theft, 
burglary or larceny, 
“(c) Depreciation, delay, deterioration 


and/or loss of market, nor for conse- 
quential loss, 


“(d) Any peril which at the time of 
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happening of loss or damage caused by 
such peril is insured against in the name 
of the insured under any other kind of 
insurance contract. 

“This company shall not be liable un- 
der the terms of the endorsement for 
loss to the interest insured under this 
policy caused by damage to or destruc- 
tion of the property described in this 
policy as a result of vandalism and/or 
malicious mischief unless such loss to the 
insured covered by this endorsement 
amounts to more than five hundred 
($500) dollars and then only for its pro- 
portion of the excess over the sum of 
five hundred ($500) dollars.” 


Recoveries of Stolen Cars 
Above 90% Again in 1935 


The National Automobile Theft Bu- 
reau reports that recoveries of automo- 
biles stolen in this country again exceed- 
ed 90% in 1935. For several years the 
combined cflectiveness of public authori- 
ties and underwriters’ organizations has 
been such as to assure the recovery of 
more than nine out of every ten cars 
stolen. 

Members of the governing board of 
the Theft Bureau were re-elected at the 
annual meeting recently. They are F. 
J. Sauter, Chicago, chairman; A. T. Bai- 
ley, North British & Mercantile, San 
Francisco; D. D. McLarry, Home, Dal- 
las; Curtis Thomson, Fire Association, 
Atlanta; L. K. Babcock, Automobile; 
G. Whitelaw, Commercial Union, New 
York, and Orville Davies, General Ex- 
change, New York. 





“OLD MASTERS” SUIT ENDED 


Mr. Justice Forest of the Superior 
Court, Montreal, has given judgment de- 
claring abandoned the intended appeal 
by the New York Art Corporation 
against the American Home Fire in the 
case of six purported old masters held to 
have been injured in a fire in the Outre- 
mont home of J. J. Gusack, art dealer, 
who was in possession of the canvases at 
the time. A previous court judgment 
found that the fire, confined to a sofa in 
the room where the paintings hung, had 
not been serious enough to cause any 
damage to the pictures and that the 
value of the oils had been grossly ex- 
aggerated in the statement of claim. 
Legal delays for appeal had expired, re- 
sulting in ‘the latest ruling. 





GENERAL AGENTS FOR ORIENT 


John C. McDonald, Inc., has been ap- 
pointed general agent of the Orient of 
Hartford for Boston and vicinity. 
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To those in the General Insurance Business who wish to 
increase their incomes through the sale of Life Insurance 


WE OFFER OUR SALES TRAINING MATERIAL THAT HAS 
HELPED A LARGE NUMBER OF FULL-TIME MEN TO INCREASE 
THEIR PRODUCTION 


Ist: Broadening the uses of different types of policy contracts: 
Retirement Income 
Family Income 
Annuities (Annual and Single Premium) 


Insurance for Taxes 
Business Insurance 
2nd: Developing Sales Technique 
Practical Methods of Presentation 


Simple Methods of Closing 


Securing Better Prospects 


TWO OUTSTANDING MEN ARE IN CHARGE OF THIS SALES 
TRAINING—EACH QUALIFIED IN HIS FIELD. 


(This course is not offered to Full-Time men of other companies. It 
is offered only to those General Insurance men who do not have the 
facilities of training that Full-Time men receive in their own agencies.) 


IF YOU WILL CALL OR PHONE CORTLANDT 7-3005, WE WILL 
BE GLAD TO DISCUSS THE DETAILS AND ARRANGE A CON- 
VENIENT TIME FOR TRAINING. ASK FOR: 

HARRY F. GRAY L.A.BEERS H.D. WHITELAW L.N. BEVINS 


We are proud of our underwriting results, especially with larger lines and 
substandard cases. 


A. H. HANSEN, Medical Examiner 


WE ARE A FRIENDLY GROUP - JUST TRY US 
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“Explanation of Fall of Building 
Clause Given By Leon A. Watson 


A valuable explanation of the fall of 
building clause, about which much has 
been written and said, is presented to 
members of the New Jersey Association 
of Underwriters in the March issue of 
The New Jersey Agent by Leon A. Wat- 
son, expert of the New Jersey Schedule 
Rating Office. After interpreting the 
clause he cites several legal decisions 
bearing on the point in question. His 
presentation of the subject follows: 

Lines 36 and 37 of the New Jersey 
Standard Fire Insurance Policy (which, 
according to an opinion of the Attorney- 
General, can not be legally waived by 
endorsement) read: “If a building or 
any part thereof fall, except as the re- 
sult of fire, all insurance by this policy 
on such building or its contents shall 
immediately cease.” 

According to this phraseology it might 
be concluded that the fire insurance im- 
mediately ceased when even the small- 
est part of a building fell, such as a 
small piece of the coping or cornice; 
but, as a matter of fact, the courts have 
construed this fallen building clause 
more liberally than that and really in 
line with its intent by holding that the 
clause must be construed as limited to 
cases where a material part of the 
building fell—material, in the sense of a 
substantial or integral part. As a mat- 
ter of fact, this construction of the 
clause was recognized when the new 
New York State Standard Form of Fire 
Insurance Policy was adopted, January 
1, 1918, and the fallen building clause in 
that policy reads: 

“If a building, or any 
thereof, fall, except as the 
Me. 
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Explosion Feature 


Keference is also sometimes made to 
explosion, While this is, of course, an 
entirely different subject, it docs have a 
bearing because of the extent by which 
a building or any material part thereof 
may be made to fall by explosion not 
preceded and caused by a hostile fire. 

The standard form of policy states 
that, “This company shall not be liable 
for loss caused directly or indirectly by 

; .; or (unless fire ensues, and, in 
that event, for the damage by fire only) 
by explosion of any kind.” 

Should there be an explosion, not im- 
mediately followed by fire, which caused 
a material part of the building to fall, 
the fire insurance would immediately 
cease; and if, some hours or days later, 
a fire not the result of the explosion did 
occur, then there could be no claim un- 
der the fire insurance policy which was 
in effect prior to the explosion. 

If, on the other hand, there was an 
explosion in the risk preceded by and 
the result of a hostile fire, then the in- 
surance would be in full force and ef- 
fect, and the insured would collect for 
both fire and explosion loss. If, on the 
other hand, the explosion was caused by 
a friendly fire, and a hostile fire followed 
as a result of the explosion, then the 
insured would collect for the fire loss 
only. 

Again, if an explosion occurred out- 
side of the risk itself but caused a ma- 
terial part of the risk to fall, the fire 
insurance on the risk would cease; and 
there have been court decisions to the 
effect that, even though fire ensued 
from that explosion, the insurance com- 
pany was not liable for the loss. 

In a case in Louisiana (Caballero v. 
Home Insurance Company, 15 Louisiana 
Ann. 517), a fire broke out about 180 
or 200 feet distant from the property 
of the plaintiff, in a building containing 
a quantity of gunpowder, and in about 
thirty minutes the gunpowder exploded. 
The explosion produced such concussion 
of the air as to cause a damage of about 
$950 to plaintiff’s property. The fire 
continued in the town for forty-cight 
hours, but did not reach the building in 


question, that being unharmed except 
from the concussion. The court, which 
discussed the question at considerable 
length and apparently based its conclu- 
sion upon the supposed intent of the 
contracting parties, in the course of its 
remarks said: 
Look to Intent 

“Perhaps after all it might be safe 
here, as in other contracts, to inquire 
whether the loss was within the reason- 
able intendment of the parties when 
they made the contract. Did they in- 
tend by an insurance against fire to 
cover losses arising from the concussion 
of the air produced by an explosion of 
gunpowder upon the premises of other 
persons than the insured? We think 
such an extraordinary result could not 
have been contemplated by the parties. 
We do not think insurance companies 
can be considered responsible for the 
consequences of the combustion of 
gunpowder, unless that combustion has 
happened in the premises insured, or the 
gunpowder is itself, with other merchan- 
dise, covered by the policy.” 

In another case (Miller v. London & 
Lancashire Insurance Company, 41 III. 
App. 395), in which the plaintiff’s prem- 
ises adjoined a mill which took fire and 
shortly after exploded, blowing the 
plaintiff’s house off its foundation and 
almost ruining it, it was held that the 
insuror was not liable. 

In connection with this subject it is 
important for the agent to realize that, 
when he sells a supplemental contract 
for loss or damage by aircraft, explo- 
sion, hail, motor vehicle, riot and/or 
windstorm and attaches it to the fire 
insurance policy, he should sce to it that 
the supplemental contract is attached to 
every fire insurance policy covering the 
building insured, so that there will be 
concurrency and each company will have 
its proportion of both fire and supple- 
mental contract insurance, so that should 
a material part of the building be caused 
to fall by one of the perils insured 
against in the supplemental contract and 
a fire ensue, there can be no contro- 
versy between companies as to which is 
liable or for how much of the loss. 

Supplemental Contract 

It will be readily appreciated that if 
there were two fire insurance policies 
insuring a building and the agent at- 
tached the supplemental contract to only 
one of those policies, the company not 
having the supplemental contract at- 
tached to its policy could deny liability 
in the event an explosion occurred, caus- 
ing a part of the building to fall; or, if 
a fire ensued, it could quibble over the 
amount of fire and the amount of explo- 
sion damage, and, while it might be pos- 
sible for the other company having the 
liability against all perils to settle the 
loss in full and take subrogation against 
the company having the fire insurance, 
nevertheless it has left the insured in a 
dangerous position and certainly docs 
not enhance his opinion of our busi- 
ness. If both of the fire policies, on 
the other hand, had had the supplemen- 
tal contract attached, both companies 
would have been liable for all of the 
perils insured against, and there would 
not have been the opportunity for con- 
troversy. 

In a preceding paragraph I have re- 
ferred to a “hostile fire.’ While I pre- 
sume every agent knows the difference 
between a hostile and a friendly fire, 
nevertheless, as employes who might not 
be so well versed in the business may 
also read this article, I quote an ex- 
planation from the late W. N. Bament, 
an authority on fire losses: 

“To constitute ‘fire’ within the mean- 
ing of a policy of fire insurance, two 
requisites are necessary. First, there 
must be actual ignition, evidenced by a 
flame, glow, or something resembling 
luminosity. Second, the fire must be, 


so far as the insured is concerned, ac- 
cidental in its origin. Hence a fire in 
a stove, grate or furnace, no matter 
how intense it may become, or the flame 
of a lamp, oil stove or gas jet, no mat- 
ter how high it may rise, so long as it 
is confined to the place where it is in- 
tended to be, is not a fire within the 
meaning of the contract. A fire of this 
character is denominated ‘friendly’ as 
distinguished from ‘hostile,’ and any loss 
caused by smoke, heat or soot from such 
fire, or by the burning of property there- 
in, is not covered by the policy. 

“If, however, such friendly fire ex- 
tends beyond the place intended and 
provided for it, and causes ignition out- 
side its proper limits, there is at once 
an independent fire, fortuitous in its or- 
igin and hostile in its nature, and any 
loss resulting therefrom, whether by di- 
rect burning, smoke or heat, comes with- 
in the protection of the policy.” 





AIR INSURANCE PROBLEMS 





Personal Knowledge of Brokers and 
Assureds of Supreme Importance 
Capt. A. G. Lamplugh 
Addressing the London District Com- 
mittee of the Corporation of Insurance 
Brokers recently, Captain A. G. Lam- 
plugh, underwriter of the British Avia- 
tion Insurance Co., said that of all types 
of coverage aviation insurance was es- 
sentially the one in which the personal 

clement played the largest part. 

“The only basis on which the under- 
writer can hope for any considerable 
period to show a reasonable profit,” de- 
clared Capt. Lamplugh, “is by his per- 
sonal knowledge and judgment in respect 
of each particular risk. In this judgment 
he must necessarily be guided very large- 
ly by the information supplied by the 
broker, who, in turn, needs to have con- 
siderable expert knowledge in order to 
put up the risk to the underwriter in 
such a form as is fair to both parties. 
If he fails to do so, cither through lack 
of knowledge or through lack of frank- 
ness, he may obtain a cheaper rate for 
his client, but not necessarily with bene- 
ficial results to that client in the long 
run. 


U. S. Offers New Data In 
Black Tom Explosion Case 


The United States Government will at- 
tempt on May 12 to reopen the Black 
Tom and Kingsland World War “sabot- 
age” cases before the German-American 
Claims Commission on the basis of new 
evidence involving a mysterious affidavit. 
Claims totaling about $40,000,000 are tied 
up in this case, including insurance claims 
amounting to around $5,000,000. James 
Larkin, Irish labor leader, is alleged to 
have sworn that he overheard German 
spies plotting the explosions in a German 
restaurant in New York City and re- 
ceived an offer of a job assisting them 
in exploding a barge alongside the ter- 
minal at Black Tom. 


R. C. SHERRIFF WRITES NEW HIT 

R. C. Sherriff, former insurance man, 
is once again making theatrical history 
in London. Twice he has written a play 
that nobody would look at, and twice 
that play has scored a bull’s eye. As 
everybody now knows, the first was 
“Journey’s End.” Mr. Sherriff claims 
to have worn out four pairs of shoes 
hawking it around the West End of Lon- 
don. Yet that play has earned him $500,- 
000 to date (with plenty more to come). 
Now he has written “St. Helena,” a 
simple chronicle play devoted to the 
spectacle of Napoleon cultivating his 
varden in exile, a fussy old man with 
bitter memories. 





UNIVERSAL REPORTS GAINS 
The Universal of Newark, affiliated with 
Talbot, Bird & Co., Inc., had assets at 
the close of last vear of $2,737,251, net 
surplus of $1,285,847 and_ policyholders’ 
surplus, which includes $400,000 capital, 
of $1,685,847. The surplus gained $447,- 
165 during 1935. The unearned premium 
reserve amounts to $319,960. 


TWO PHILADELPHIANS DIE 





Robert M. Coyle Passes Away at Age 75 
After 48 Years in Business; J. G 
Leach, Jr., Broker, Dead 

Two prominent Philadelphia insurance 
men died during the past week. Robert 
M. Coyle, senior member of Robert 4 
Coyle & Co., died early last week at the 
age of 75. Some 400 insurance men at. 
tended the funeral services at Bethany 
Presbyterian Church. 

A graduate of the University of Penn. 
sylvania, Mr. Coyle entered the insurance 
agency of his father, James H. Coyle, in 
1888, succeeding to the business later 
when the firm name was changed to 
Robert M. Coyle & Co. 

He took an active and prominent part 
in the business. He was a member of 
the executive committee of the Philadel- 
phia Fire Underwriters Association for 
twenty-eight years and at the time of his 
death was the oldest member in length 
of service on the board of directors of 
the Philadelphia Fire Insurance Patrol, 
He also took a prominent part in the 
formation and early development of the 
technical and scientific methods of fire 
rating and the perfection of rating sched- 
ules in their modern form. 

He was a widower. 

J. Granville Leach, Jr., who died the 
latter part of the week, was a retired 
member of the firm of Leach, Chase & 
Co., which he joined in 1893. He was 
67. His father, the late Colonel Josiah 
Granville Leach, was the originator of 
Flag Day and one of the founders of the 
Pennsylvania Society of Sons of the 
Revolution. Leach was a graduate of 
Faries Classical Institute, Heidelberg, 
Germany, and the law school of the Uni- 
versity of Pennsylvania. He is survived 
by his widow, a daughter, and two grand- 
children. 


How Mutuals Fared in 
1934 in 4 Western States 


The Western Underwriters Association 
has compiled figures showing the distri- 
bution of fire insurance premiums among 
stock, mutual and reciprocal carriers for 
the year 1934 in Michigan, Indiana, Ken- 
tucky and Tennessee. The figures are be- 
ing sent to agents in those states as a 
part of the public relations program of 
the association. They are as follows: 





Michigan = 
Premiums % 
stock Fire Gas: 5.000 $17,566,757 83.37 
Fire Mutuals .......... 3,295,277 15.64 
Recipels., Lloyds, etc. .. 208,628 00.99 
Indiana 
Stock. Were Co.'s: 5.053 $14,718,914 87.54 
Fire Mutuals .......... 1,994,745 11.3% 
RCCIQTOCEIE 6 5.020008. 98,924 00.58 
Tennessee 
Stock Fire Co.’s ....... $ 8,256,465 92.20 
Mut’! or Assmt. Grp.... 563,015 06.28 
Recipreemls 5. csccsces. 134,609 01.50 
Kentucky 
Stock Fire Co.'s ......: $ 8,197,322 89.63 
Mut’l or Assmt. Grp. 882,682 09.65 
| ener 65,128 00.72 


ON CITIZENS’ COMMITTEE 

Joseph M. Byrne, Jr., one of the lead- 
ing insurance men of Newark, N. J., is 
general chairman of the citizens’ com- 
mittee for the Mount Carmel Guild Ap- 
peal for 1936. Other insurance men on 
the committee include Raymond Beck- 
with, Yorkshire; Fred L. Bross, Home; 
Franklin W. Fort, Eagle Fire; William 
H. Kelly, former Commissioner of Bank- 
ing and Insurance; Samuel A. Mehorter, 
Home; Stephen P. Ratchford, Joseph M. 
Byrne Co, and Harold W. Wittich, 
Providence Washington. 


MRS. ROSSO LOSES SUIT | 

Mrs. Victor Rosso, who has been suing 
the Home and the Great American for 
return of premiums on policies which 
covered paintings destroyed in a fire, the 
fire resulting in criminal conviction 0 
her husband on ten counts and his being 
sent to Federal prison, has lost a suit to 
get summary judgment against the com- 
panies for the amount of the premiums. 








March 6 


—— 
—_ 








Age 75 
G, 


urance 
Robert 
ert M. 
at the 
én at- 
ethany 


Penn- 
urance 
yle, in 
> later 
red to 


it part 
ber of 
iladel- 
on for 
of his 
length 
ors of 
Patrol, 
in the 
of the 
of fire 
sched- 


-d the 
etired 
ase & 
€ was 
Josiah 
tor of 
of the 
of the 
ite of 
Iberg, 
> Uni- 
rvived 
rrand- 


tates 
‘iation 
distri- 
mong 
rs for 
Ken- 
re be- 
; asa 
am of 
VS: 


ttich, 


suing 
1 for 





Yarch 6, 1936 







ae 
THE EASTERN 
UNDERWRITER = 


=— 






Page 31 








—_— 






















Oo 


2: 





PUBLIC ENEMY |, 


















TO GUARD AGAINST ar te ist: 
1 FIRE 9 LIGHTNING ae os 
2™MOTOR 10 MARINE : . 
ACCIDENT DISASTER 
J WINDSTORM =I RAILROAD 
& TORNADO WRECK 
4 PERSONAL 12 FALLING 
ACCIDENT AIRCRAFT 
SSICKNESS 13 EXPLOSION 
6 DAMAGE 14 RIOTor CIVIL 
CLAIMS COMMOTION 









7 BURGLARY 1S EARTHQUAKE 
8 ROBBERY 16 FORGERY 
17 DISHONESTY 
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way The sea is an arch deceiver. Sunlit and shimmering with gorgeous colors she appears a pleasure ‘A 
ithe pond for our giant liners. Yet, how swiftly this peaceful aspect can be lashed to fatal fury. 


Hurricanes, icebergs, fogs, rocks, reefs, fire and explosion continue to take their toll of our mightiest 
vessels. Insurance is the only financial safeguard against Marine Disaster. 


Shipmasters love the sea but never trust her! When she smiles her beauty is wonderful but when 
storms rage and the demons of destruction take the helm the bravest tremble before her might! 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark. New Jersey — arcawizeol695 




















The Girard Fire & Marine Insurance Co orcamzeo (959 Milwaukee Mechanics’ Insurance Company scone 1BS2 
The Mechanics Insurance Co. of Philadelphia " 16854 National-Ben Franklin Fire Insurance Co. « 16866 
Superior Fire Insurance Company “ 1871 The Concordia Fire Insurance Co. of Milwaukee “ 1870 
The Metropolitan Casualty Insurance CoofNY. " 1874 Commercial Casualty Insurance Company » 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC QEPARTMENT 
844 RUSH STREET, CHICAGO. ILLINOIS 10 Park Place 220 BUSH STREET, SAN FRANCISCO. CAL 
CANADIAN DEPARTMENT Newark, New Jersey SOUTH-WESTERN OEPT. 
461 BAY STREET. TORONTO. CANADA 912 COMMERCE STREET. DALLAS, TExas 
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“News 


M. B. Hicks With Newhouse & Sayre; 
Agency Gets Southern Fire for City 


M. B. Hicks, supervisor of the metro- 
politan department of the Home of New 
York, has resigned to join Newhouse and 
Sayre, Inc., general agents of 116 John 
Street, New York City, who have just 
been New York City fire 
agents for the Southern Fire, a member 


appointed 


of the Home fleet. 

Mr. Hicks has been supervisor of the 
company’s metropolitan department for 
that he 
years in 


the past year. Prior to was 


advertising manager for five 
traveled extensively, 
conventions of the National 
Agents and 


which capacity he 
attending 
\ssociation of Insurance 


meetings of various state associations 
where he made many friends among the 


agents and ficldmen of the company. 
Witham in Charge of Fire Counter 


Francis R. Witham, 
of the fire counter of Newhous« 


who will be in 
charge 


has been with the Cen- 


and Sayre, Inc., 
tral Fire 
and a half years. He started there as 


\gency, Inc., for the past ten 





MALCOLM B. HICKS 


worked his 
position in 


an office boy and quickly 


way up to an underwriting 


the agency department, from which he 


has resigned to join Newhouse and 


Sayre, Inc. His experience with the Cor- 


roon & Reynolds organization included 
one year of service in the city office 
of the New York Fire at 49 East 149th 


Street. 

Besides H. Edward Sayre, 
Robert J. Newhouse, vice-president; 
John J. Manning, secretary, and .Mr 
Hicks, other officials of Newhouse and 
Sayre, Inc., include Roger M. Simpson, 
vice-president at the Chicago office: 


president ; 








Harold J. Toso, vice-president in charge 
of the Pacific Coast, and Gardner Creede 
and George M. Paimer, vice-presidents 
in charge of the casualty and automo- 
bile department. 


History of Newhouse and Sayre, Inc. 


The organization of Newhouse and 


Sayre, Inc., was formed in 1929 at which 
represented the 


time it Home of New 


Kaiden-Keystone Phot 
H. EDWARD SAYRE 


York for “all risks” insurance in the ter- 
ritory east of the Mississippi. In 1931 
the Home of New York enlarged the 
representation to embrace both the en- 
tire country and Canada and all of the 
companies of the group except the Na 


NEWHOUSE 


ROBERT. J 





At the 


tional Liberty fleet members. 
same time Newhouse and Sayre, Inc., 


were also appointed to represent the 
Franklin Fire and the Halifax for inland 
marine insurance. As a result of this 
expansion of facilities and territory, of- 
fices were opened in Chicago, Philadel- 
phia, San Francisco and Los Angeles. 

In 1934 Newhouse and Sayre, Inc., 
branched out into the casualty and au- 
tomobile fire and theft fields, becoming 
agents in New York City for the Mary- 
land Casualty and the automobile depart- 
ment of the Standard of New York. 

Now with its entrance into the fire 
field through the representation of the 
Southern Fire of New York the agency 
is well equipped to serve producers in 
connection with practically all forms of 
insurance. 


Andrew W. Gunn Joins The 
Fire Ass’n N. Y. Office 


Andrew W. Gunn has withdrawn from 
the State Agency, 189 Joralemon Street, 
Brooklyn, of which he was a partner, and 
has joined the Fire Association’s New 
York office, 87 Maiden Lane, where he 
will handle production for city, suburban 
and country-wide business. 

Having been engaged in the local in- 
surance business upwards of twenty 
years, most of the time as producer, Mr. 
Gunn is widely known among New York 
brokers. Prior to becoming a member 
of the State Agency he was for four 
years with the Central Fire Agency, Inc., 
and a number of years with Alexander 
Greene & Co., Inc., as solicitor. He was 
at one time vice-president of the C. H. 
Bainbridge Corp. of Brooklyn. 


Aetna-Century Girls’ Club 
To Hold Dance Next Friday 


The Aetna-Century Girls’ Club of the 
New York department office of the 
Aetna (Fire), will hold a dance in the 
Florentine Room of the Hotel Governor 
Clinton in New York on next Friday 
evening, March 13. It is open to the 
public. Subscription is $1.00 per per- 
son and tickets may be procured from 
Miss Ann Snyder, 89 Maiden Lane. 


| ; 

Mainly Personal 

\lexander Greene, head of the New 
York and New Jersey agencies bearing 
his name, returned a few days ago from 
San Antonio, Texas, where, with Mrs. 
Greene, he attended the wedding of their 
daughter, Corinne Wilson Greene, to 
Lieutenant Maurice Monroe Simons, 
who is stationed at Randolph Flying 
Field. The ceremony, which took place 
February 21, was held in the chapel at 
Randolph Field and the reception was 
held at the officers’ club. 

The former Miss Greene is a graduate 
of Smith College, class of 1935. Lieuten- 
ant Simons attended the University of 
Kansas and was graduated from the 
U. S. Military Academy at West Point 
last June. He was a member of the 
West Point football team. 

« @ 

Harry A. Gruber of the agency of 
Gruber & Lynch, 111 John Street, who 
has been sojourning in Florida, is ex- 
pected back at his office today. 

* * * 

Paul J. Kennedy, head of the country- 
wide binding agency bearing his name 
at 10 Gold Street, returned from Florida 
on Tuesday. Besides a healthy look- 
ing bronzed complexion, he brought back 
reports of much improved golf scores. 

* * * 

Frank W. Eckels, Brooklyn agent at 
185 Montague Street, who-was a victim 
of the ice-covered pavements during the 
recent prolonged cold spell when, slip- 
ping, he sustained a broken ankle, will 
not be able to return to his office until 
about March 15. 
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Insurance Premiums 
Financed 

Our plan meets today's needs for 

Individuals and Business Concerns 

No Fees e Small Interest Charge 

. » Assured May Retain Policies . . 


.. Fire .. Automobile . . Casualty ,, 
. - Inland Marine . . Jewelry . , 











FULL COMMISSION PAID BROKER 


White & Camby, Inc. 


INSURANCE UNDERWRITERS 











41 East 42nd Street, New York 
Telephone: VAnderbilt 3.4499 





Made Assistant Manager Of 
Home’s Metropolitan Dep't 


Wilfred Kurth announces 
the appointment of Samuel A. Mehorter 
as assistant manager of the New York 
metropolitan department of the Home 
Mr. Mehorter has beep 
business since 19]2 
starting with the Philadelphia Fire Un 
derwriters Association as rate clerk 


President 


Insurance Co. 


in the insurance 


Later he joined the Schedule Rating Of- 

fice of New Jersey and upon leaving that 

joined 
special 


the Continental as 
agent. His next 


organization 
engineer and 





SAMUEL A. MEHORTER 


connection was with the Insurance Co 
of North America as state agent until 
1929 when he became associated with the 
Home. After five vears as state agent 
in northern New Jersey he was promot- 
ed to the home office as production st- 
pervisor of the Eastern division. 

Mr. Mehorter is a past most. loyal 
erand gander of the Blue Goose, past 
head of the New York City pond and 
a director of the New York Fire & Ma 
rine Golf Association. He has a host 
of friénds in the insurance district of 
New York City as well as throughout 
the country. 

SENATOR KAPLAN TO SPEAK 

At the March 16 meeting of the In- 
surance Square Club of New York, Sen- 
ator Abraham Kaplan of the law firm 
of Powers, Kaplan & Berger is to De 
the guest speaker. 


ASSEMBLYMAN’S PREDICTION 

Assemblyman R. Foster Piper of the 
New York State Legislature, in speaking 
at a dinner meeting of the Erie County 
Insurance Agents Association recently, 
predicted that no law will be enacted for 
compulsory automobile liability imsur 
ance this session. 
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Cc. F. CODERE, Vice-President 
J. C. McKOWN, Secretary 
Cc. A. DOSDALL, Secretary 
O. J. KRUGER, Treasurer 


Assets 
Bonds dhe aoldtekaae 
TERE ae Pee ee ere | 
Home Office and Other Real Estate. 
Mortgage Loans —.... 
Cash and Bank Deposits... ts 
Agents’ Balances, not over 90 days.......... 
Due from Re-Insurance Co's. Notes, etc. . 
Accrued Interest ..... 


Assets 


Nc eh eterna ag 
ES Ae OE — 
Cash and Bank Deposits....................... tla 
Agents’ Balances, not over 90 days... 

Due from Re-insurance Co.'s Notes, etc. . 

0 EE IE ECT 


I a assist eas sioanei i aniipateatenalene 
NINE ccsasntioans EE RN Dee 
Cash and Bank Deposits . AIRES RS I INT ee i 
Premiums in course of collection, not over 90 days...... 
Due from Re-insurance Companies ............. 
PE TE senicctccicterienicinainminncorncints 





F. R. BIGELOW, President 


D. PRICE, Secretary 

T. DRAKE, JR., Secretary 

H. KNOCHE, Assistant Secretary 
W. KING, Assistant Secretary 


rors 


Incorporated 1865 


ST. PAUL FIRE & MARINE INSURANCE COMPANY 


ST. PAUL, MINNESOTA 


$20,081 ,313.79 
8,626,689.09 
1,174,346.74 
1,710,291.52 
2,461 645.66 
1,705,907.35 
237,477.58 

201 474.47 


$36,199, 146.20 





71st Annual Statement December 31, 1935 


Liabilities 


Reserve for Unearned Premiums .................... $10,307,169.98 


Reserve for Unadjusted Losses ....................... | 838,402.96 
Reserve for Taxes and Expenses... 655,000.00 
i LEO 244,710.46 
Conflagration Reserve ............ apineaianiatia 375,000.00 
Capital Stock 0.0... ....$4,000,000.00 
Special Reserve Fund ..... 1,000,000.00 
Guaranty Surplus Fund ....................... 1,000,000.00 
Surplus _.... 16,778,862.80 


Surplus to Policyholders i 22,778,862.80 


$36, 199,146.20 


On the basis of Actual Market Values of Securities the Asse ts and Surplus would be increased $825,373.00. 


Subsidiary Companies 


MERCURY INSURANCE COMPANY 


ST. PAUL, MINN. 
Incorporated 1925 


December 31, 


. $3,982,600.46 


6,900.00 
3,000.00 
293,950.00 
477,212.27 
185,597.95 
22,092.75 
40,168.21 


$5,011,521.64 





ELEVENTH ANNUAL STATEMENT 


1935 
Liabilities 


Reserve for Unearned Premiums .......... $1,616,051.76 


iS i A Oe eee 138,242.10 
Reserve for Taxes ............................- = 77,000.00 
Reserve for Contingent Comms., etc. . 17,500.00 
Reserve for Loss Adjustment Expenses 12,500.00 
Funds Held Under Treaties _........... 9,546.40 


OT NE serves $1,000,000.00 
rene 2,140,681.38 3,140,681.38 


Surplus ........... 
$5,01 1,521.64 


On basis of Actual Market Values of Securities the Assets and Surplus would be increased $233,682.16. 


SAINT PAUL—MERCURY INDEMNITY COMPANY OF SAINT PAUL 


ST. PAUL, MINN. 
Incorporated 1926 
TENTH ANNUAL STATEMENT 


December 31, 


$4,283,344.50 
22,250.00 
604,362.62 
676,423.75 
12,486.04 
41,330.87 


$5,640,197.78 
On basis of Actual Market Values of Securities the Assets and Surplus would be increased $138,507.20. 





1935 
Liabilities 
Reserve for Unearned Premiums . 
Reserve for Unreported Losses, for losses in process of 
adjustment and for adjusting expenses. 


$1,773,421.85 


| 346,557.19 


_ 3 4 Serene asain 165,000.00 
Reserve for Unpaid Commissions, etc. _ 170,385.41 
I ae at ee» 2,261.91 


Capital Stock 
Surplus _.... 


-$1,000,000.00 
Casas Noes Pe ..... 1,182,571.42  2,182,571.42 


$5,640,197.78 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Years ago, while visiting our Germania, 
Bennington, Vt., agent (I had charge of 
Vermont 1903 to 1907), I happened to 
learn that a citizen living on Bennington 
Hill (the original Bennington where the 
battle monument stands), who is a lineal 
descendant of one of the American offi- 
cers who housed a wounded captive 
fritish officer after the battle, had some 
of the British officer’s uniform stored 
away at his home occupied by the same 
family since the Revolution. I had nev- 
er seen one at that time and visited the 
gentleman to get a “look.” Sure enough 
he had it in a chest. Well preserved, 
of finest homespun English wool, it 
looked just like new. 

He also showed me the painting of his 
creat-grandfather who had received the 
uniform from the British officer in grat- 
itude for his hospitality, and the great- 
grandson, my host, looked just as if he 
had walked out of the picture, a typical 
Yankee type. 

This, however, is not the whole story 
that I am trying to tell. While I was 
enthusiasticaily admiring the  officer’s 
uniform he turned on his phonograph 
(at that time a phonograph had not yet 
emerged from its crude open disk and 
horn form and was comparatively new) 
as a special treat, he thought. He sought 
to please me, of course, and was sur- 
prised that I hardly paid any attention 
to the scratchy, squeaky noise and 
couldn’t understand, evidently, that I 
paid so little attention to what he con- 
sidered a marvel and that I devoted all 
my time and conversation to the uni- 
form. It all, of course, depends on the 
point of view. To me it seemed almost 
sacrilege to have my reveries about the 
history surrounding the presence of this 
genuine relic disturbed by a squeaky 
phonograph. It was like modern, unciv- 
ilized jazz music interrupting real music, 
but he never realized that. 

. & © 
Ever Persistent Barbers 

At one time I had two wens (tumors) 
on my scalp, which were perfectly harm- 
less (according to my doctor) and did 
not annoy me. But I finally had them 
taken out, not because they annoyed me 
but because every time I had a shampoo 
the (fool) barbers would put their finger 
on and call my attention to them, as if 
I did not know it. 

* + 
War Correspondents and Toastmasters 

Have you noticed how closely report- 
ers on the Italo-Ethiopian front follow 
the writing customs of the Great War? 
30th sides claim a victory; both sides 
use “cold steel;” both claim “atrocities” ; 
it is always “desperate resistance” and 
“strategic retreat,” which simply means 
defeat. There is always an “alibi” for 
defeat on either side, etc. 

Recently I read a report made by a 
youthful American war correspondent, 
on the Italian side, who told us about 
his exposure to bullets and his personal 
bravery, but darned little about the facts, 
just like baseball and football radio re- 
porters who intersperse their remarks 
with self-approved wisecracks and wit- 
ticisms (?) instead of attending to their 
business, which is to visualize the game 
for the listeners and not to inflict their 
moronish wisecracks and witticisms on 
us, or to tell us that this or that rough- 
neck sportsman or soi-disant celebrity 
is in the audience. 

It is the same psychology that some 
banquet toastmasters are influenced by 


when they make a long introductory 
speech about the main speaker, using 
more time than the honored speaker of 
the day and stealing the latter’s allotted 
time for their own self-advertisement. 
The audiences become very much bored, 
but the toastmasters are too stupid and 
conceited to notice it. Their antics have 
spoiled many a worth-while speech It 
is the cheapest kind of insult to the 
intelligence of both the honored speaker 
and his audience. 
* # * 
Party Emblems and Stories in Picture 
Form 

Recently in the papers a question was 
asked why Thomas Nast, the great car- 
toonist, originally pictured the Republi- 
can party as an elephant and the Demo- 
cratic party as an ass, in the late seven- 
ties and early eighties. As I was alive 
then, I can tell the inquirer that the 
reason for this caricature in the mind 
of the artist was that the Democratic 
party, whenever it got power, made an 
ass of itself and the Republican party 
by its power and size was like an ele- 
phant and trampled over others, or some- 
thing like this. 

Talking about artists, Mr. Maurer, 
who drew many of the Currier and Ives 
lithographs, now become “antiques,” was 
personally known to my family when he 
came to the United States in the sixties. 
He lived to be a hundred, to see his own 
work become “antiques,” a rare experi- 
ence. The original idea of the Currier 
and Ives prints was a German one and 
was brought to this country by Mr. 
Nast. In his homeland certain publish- 
ers brought important events and timely 
topics to the attention of the masses by 
“fllezende blaetter” (flying leaves)—pic- 
tures which even those who could not 
read and those too lazy to read could 
readily understand, just as you teach 
children spelling by showing them the 
picture of a cow, at the same time show- 
ing the child the letters of the alphabet 
spelling “cow.” 

As a matter of fact, all writing, ’way 
back in the early history of man—that 
is, the written charactcr—was originally 
done in pictures, i. e., the letter evolved 
from pictures (see picture writings in 
the Neanderthal that men’s caves dating 
back tens of thousands of years). At 
present many “uncivilized” people use 
sign writing as the medium of written 
communications, as did our Indians. 

ba * + 
Modern Books and Stories Mostly a 
Rehash of Ancient Works 

I am often importuned to read this or 
that book by friends among my readers, 
generally bearing on some subject that 
I have written about. It simply can’t 
be done. I have a long list of books that 
I have been asked to read (about a hun- 
dred) and scarcely hope to be able to go 
through them all before I die. 

Some years ago a friend of mine asked 
me to read “Life Begins at Forty.” I 
mention this as a typical case, not in 
self-glorification. There is nothing in 
that book that has not been voiced by 
Cicero, the Latin classicist, in his “De 
Senectute,” as well and better about fifty 
years before the birth of Christ and 
about 1,900 years before the birth of 
the author of “Life Begins at Forty.” 
Nor has anything new or better been 
written by moderns about the art of 
growing old gracefully (as to men, I 
mean, as women as a whole will never 
learn to grow old gracefully, as witness 
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the millions spent in beauty parlors by 
middle-aged and old women) than the 
self-same Cicero in his “De Senectute,” 
his great masterpiece “On Age” (in Eng- 
lish). 

Most books written nowadays, anyway, 
are rehashes and modernization of old 
treatises, some dating back 5,000 B. C., 
as also do most of the jokes one hears 
on the radio nowadays. For instance, 
the old Hebrew jokes are now turned 
out and redressed and renewed as 
“Scotch.” The old German-American di- 
alect stories are now applied to more 
recent immigrants like the Italians, and 
modern philosophical treatises are braz- 
enly rehashes of the works of the class- 
ical philosophers, like Plato, Aristotle, 
Pindar (who taught temperance about 
800 B. C.); Confutse (popularly known 
as Confucius), the great Chinese philos- 
opher, who taught the Golden Rule (later 
adopted by the Christians) 400 years 
before Christ, and Socrates, who about 
480 B. C. taught immortality.of the soul 
and was condemned to death for it. 

Our best modern architecture or sculp- 
ture cannot compare with classical Greek 
architecture or sculpture for beauty, and 
our modern mathematicians can’t hold 
a candle to great men like Pythagoras, 
Archimedes, Aristothenes and _ others. 
Aristothenes, for instance, figured the 
world was a sphere about 500 years be- 
fore Christ and nearly 1,800 before Gal- 
ileo, and also figured (with his great 
mathematical mind) from the shadows 
thrown by buildings at widely separated 
points that the circumference was about 
23,000 miles, which was within 2,000 miles 
of what it is figured at now. 

So there is very little new under the 
sun, and, as Shakespeare nearly says, 
“There is quite a good deal yet unknown 
by man.” To use the popular para- 
phrase of Hamlet’s speech to Horatio 
which runs something like this: “There 
is a great deal between heaven and 
earth, Horatio, that is not known in thy 
philosophy.” Now please don’t someone 
tell me to read Shakespeare, just be- 
cause I have tried to quote him. I can’t 
go to a library just now and get the 
exact text as can a shut-in, because I 
am sitting in a cold room in a second 
rate country hotel, where they probably 
have never heard of Shakespeare (like 
a moving picture magnate said recently, 
“Who is that guy Shakespeare anyway ? 
Can we get a contract out of him to 
write for us exclusively ?”), waiting for 
a delinquent agent to bring in a balance 
and am writing this to while away the 
time. 

ee 
Redwood Lumberyard at Poughkeepsie 

It is not generally known that one of 
the largest Eastern receiving and dis- 
tributing points of Pacific Coast red- 
wood and similar woods is Poughkeep- 
sie, N. Y. The Luckenbach Freight 


Lines run regular shipment steamers 
through the Panama Canal to this yard 
from Pacific ports. In passing this lum- 
beryard frequently in my travel by rail- 
road I wonder how many people realize 
that in some of the lumber piles there 
is redwood from 1,000 to 2,000 years 
old, the great redwoods being a phe- 
nomenon that exists in no other part of 
the world, I am told. 





Co-operatives Debate New 
Bill to Finance These Co.’s 


L. J. Simpson of Canisteo was elected 
president of the New York State Central 
Organization of Co-operative Fire Insur- 
ance Companies which held a two-day 
convention at the Hotel Syracuse in 
Syracuse recently. S. L. DePew of 
Auburn was elected vice-president to 
succeed Mr Simpson. E. W. Vary of 
Watertown, former secretary-treasurer, 
was named as treasurer, and S. L. Stan- 
ton of Albany County secretary. 

There was a heated debate when the 
150 delegates considered a_ resolution 
opposing proposed legislation for financ- 
ing co-operative fire insurance com- 
panies. Sponsored by the State Insur- 
ance Department the proposed amend- 
ment to the insurance law would levy 
assessments on each company for crea- 
tion of a contingent loss reserve fund 
in 1937. Ten years from now companies 
would be required to have a reserve loss 
fund to match average annual losses for 
the four preceding years. Liquidation of 
companies not complying with the re- 
quirements is threatened in the bill as 
drafted. 





RUTZLER MADE SPECIAL AGENT 

George F. Rutzler has been appointed 
special agent for the American Equitable 
and the Globe & Republic in Georgia 
and for the New York Fire in South 
Carolina. Mr. Rutzler succeeds James 
A. Harvey who has resigned. The com- 
panies mentioned are under the manage- 
ment of Corroon & Reynolds, Inc., with 
whom Mr. Rutzler has been connected 
for the past year confining his activities 
to engineering work. He was formerly 
with the Cotton Fire and Marine Under- 
writers and the South-Eastern Under- 
writers Association. 


M. F. RIX WITH OHIO FARMERS 

Merton F. Rix has been appointed 
special agent for the Ohio Farmers an 
Millers National for Massachusetts, 
Rhode Island and Connecticut, succeed- 
ing Albert I. Richardson, who has been 
transferred to the Eastern department 
office of those companies at Philadel- 
phia. Mr. Rix has been in insurance 
since 1916 and for the last three years 
has been engaged in independent adjust- 
ing. 
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Leaders In Insurance Advocate 
Membership In Agents’ Associations 


Company Presidents and Other Officers, Insurance Commis- 
sioners and Managers of Company Organizations Cite 
Benefits of Cooperative Effort 


Thirty-three commissioners of insur- 
ance, eighteen company chief executives 
and eleven managers of company bureaus 
are represented in the booklet, “For 
Value Received,” prepared by the Na- 
tional Association of Insurance Agents, 
for distribution in connection with its 
membership drive, the week of March 16. 

Copies of the booklet are going out to 
all members of the association this week, 
and supplies are being shipped to state 
association officers to distribute to elig- 
ible non-members. Preliminary to the 
drive itself, each state made a canvass 
of prospective members and volunteer 
association members who will make per- 
sonal calls on the non-members, who al- 
ready will have received copies of the 
booklet. 

The booklet was prepared under the 
auspices of the membership committee 
of which Sidney O. Smith, Gainesville, 
Ga., 1s chairman, 

Company Executives 


Among company executives to com- 
plete the statement “If 1 were a local 
agent | would belong to local, state and 
national associations of insurance agents 
because—” were the following with ‘their 
reasons: 

President Morgan B. Brainard, Aetna 
Affiliated Companies: I believe in be- 
longing to business organizations whose 
purposes are constructive and in the in- 
terests of the public. 

President H. Kk. Waite, Agricultural: 
1 believe in cooperation and I would want 
to be a part of these Associations which 
have done and are doing a great deal to 
preserve good practices in our business. 

President B. M. Culver, America Fore 
Companies: Any coordinated effort, di- 
rected towards proper objectives and 
continued along the lines of good com- 
mon sense, is well worth while. 

President R. M. Bissell, Hartford Fire: 
I would belong to local, State and Na- 
tional Associations, in the hope that 
thereby I might help to serve the inter- 
ests of local agents and of the insurance 
business as a whole, realizing that all 
portions of the structure of the insur- 
ance business constitute one whole. 

President Wilfred Kurth, Home Insur- 
ance Co.: Fifteen years ago at the mid- 
year meeting of the National Association 
of Insurance Agents the writer stated: 
“If I were a local agent, I would first 
join the National Association of Insur- 
ance Agents, * * * Any organization in 
my vocation with the farsighted, unsel- 
fish, hardworking and withal ably human 
direction enjoyed by the National Asso- 
ciation could not keep me out at ten 
times the present cost!” The intervening 
years have merely emphasized the logic 
of this statement. 

President John M. Thomas, National 
Union Fire: These organizations work 
constantly and effectively to improve and 
maintain, in very real and practical ways, 
the value, dignity and well being of my 
business, as well as the whole institution 
of stock company insurance. 

U. S. Manager Cecil F. Shallcross, 
North British & Mercantile Insurance 
Company: Such memberships provide 
the best mediums for getting the other 
fellow’s ideas, advancing one’s own and 
promoting the best of them. 

U. S. Manager Harold Warner, Royal- 
Liverpool Groups: Because organizations 
which have as their purpose the better- 
ing of conditions and the conducting of 
business along orderly and proper lines 
are worthy of support, and such support 
should be given an association measuring 
up to that standard. 

President G. G. 


Bulkley, Springfield 





Fire & Marine Insurance Company: It 
is my conviction that the American 
Agency System should be preserved as 
the only sound and reasonable avenue 
through which transactions between 
property owners and insurance carriers 
should pass, and because it is my belief 
that it can only be preserved through the 
ability of agents to come together and 
work out their problems in the interests 
of the common cause through local, State 
and National Associations. 

President E. Asbury Davis, United 
States Fidelity and Guaranty Company: 
It would be to my own interest and that 
of the institution of insurance as a whole 
that I lend my cooperative effort towards 
raising the ethics of the business and 
preserving the American Agency System, 
because—Only through harmonious co- 
operation can the high standard of ethics 
that we have set for ourselves be pre- 
served, along with the institution known 
as the American Agency System, because 
—The maintenance of the high standard 
of ethics that is necessary to preserve 
the institution of insurance as a whole 
demands harmonious, cooperative effort 
on the part of all agents, which can best 
be assured through membership in their 
iocal, State and National Associations. 


Other company executives to be quoted 
include President Paul B. Sommers, 
American of Newark; President Wm. T. 
Read, Camden Fire; President Charles 
R. Miller, Fidelity & Deposit; Vice- 
President Edward T. Cairns, Fireman’s 
Fund; United States Manager Everett 
W. Nourse, London Assurance; Presi- 


dent Vincent Cullen, National Surety 
Corp.; President W. E. McKell, New 


York Casualty, and President Edson S. 
Lott, United States Casualty. 


Insurance Department Heads 


Among insurance commissioners to ex- 
press their support for organized agents 
were the following from Eastern states: 

Commissioner John C. Blackall, Con- 
necticut: In view of the fact that the 
majority of the insuring public have con- 
tacts only with agents, it would seem to 
me that a strong agency set-up in the 
insurance field is an essential element of 
the future progress of the institution of 
insurance. Active local, State and Na- 
tional Associations are, therefore, in my 
mind, a desirable and wholesome devel- 
opment. 

Commissioner Wilbur D. Spencer, 
Maine: For something over a dozen 
years I have been in close contact with 
insurance agency associations of all kinds 
and have always found them active in 
the public interest, sponsoring and usu- 
ally effecting worthwhile reforms and 
insistent upon conducting their business 
on the highest plane of ethics. 

Incoming Commissioner John S. Wil- 
liams, III, Mississippi: It is my conscien- 
tious belief that any local agent who un- 
derstands and knows of the work that is 
being done in his behalf by the National 
Association of Insurance Agents would 
be forced by his conscience to take part 
not only with his time and his efforts, 
but with his money. It has been my 
pleasure to have attended quite a few 
meetings of the National Association 
and, incidentally, some twenty-four an- 
nual meetings of our State Association, 
and I have yet to leave one of these con- 
ventions without feeling that my time 
and money were well spent. For this 
reason I firmly believe that those non- 
member agents are non-members because 
they do not appreciate, from lack of con- 
tact, what a privilege it is to serve others 
and thereby serve themselves. 

Commissioner John E. Sullivan, New 





Hampshire: If it were within my au- 
thority | would require every licensed 
insurance agent for fire and casualty 
lines of insurance in New Hampshire to 
become a member of the National As- 
sociation of Insurance Agents. 
Commissioner Owen B. Hunt, Pennsyl- 
vania: The complexity of our life today 
requires specialization. This applies to 
insurance as much as to medicine or law. 
In order that the public can have full 
confidence in the insurance specialist, his 
standards must not only be kept high but 
must be advanced as the needs of the 
day may demand. The state can enforce 
minimum requirements but the strongest 
force in keeping any profession up to a 
high level must always come from with- 
in the profession itself. Organizations of 
insurance specialists can do a great work, 
just as do other professional organiza- 
tions, in keeping standards that will jus- 
tify the all-necessary public confidence. 
Chief of Division M. Joseph Cum- 
mings, Rhode Island: Agency organiza- 
tions in Rhode Island have been of much 
help to the Division. In this drive to 
improve quality we have had fine cooper- 
ation from both agents and brokers. 


Company Organization Managers 

Among association and company bu- 
reau managers to endorse the agents’ or- 
ganizations are the following: 

General Manager F. Robertson Jones, 
Association of Casualty and Surety Ex- 
ecutives: I am strongly of the opinion 
that insurance agents owe it to the busi- 
ness that they represent to organize ef- 
fectively for the purpose of promoting 
the best interests of the business and 
protecting it from unjust attacks; and 
that, in that respect, I am very much 
pleased, indeed, to say that such organ- 
izations have often rendered invaluable 
and generous assistance to the Associa- 
tion of Casualty and Surety Executives. 

Manager Sumner Rhoades, Eastern 
Underwriters Association: It is bene- 
ficial for agents, just as it is for com- 
panies, to have organizations in which 
their problems may be discussed so that 
by orderly procedure the views of all 
may be given consideration. 

Manager H. P. Smith, Factory Insur- 
ance Association: It is trite but true 
that “In union there is strength”; cer- 
tainly, agency organizations serve a use- 
ful purpose, for they are bound to be for 
the good of the agents and equally cer- 
tain it is to the advantage of company 
organizations, such as ours, that there 
shall be the opportunity for collective— 
as well as individual—contact that such 
organizations, both national and _ state, 
afford. 

Secretary-Treasurer E. R. Hardy, In- 
surance Institute of America: The suc- 
cess of an organization depends on keep- 
ing a double viewpoint—the first, benefit 
to the members of the organizations, and 
the second, benefit to all others to whom 
they have occasion to offer their services. 

Manager John R. Dumont, Interstate 
Underwriters Board: In my experience 
in the insurance business, dating from 
the time I operated a local agency, I 
have always felt that agency organiza- 
tions are a very necessary adjunct to the 
business of insurance; it is only through 
such mediums that proper contact can be 
made with the many company organiza- 
tions in order to bring about harmony in 
the conduct of our business which has 
more ramifications than any other busi- 
ness that I know. I have personally had 
many opportunities of seeing the real ad- 
vantages which result from the coopera- 
tion of these agents’ organizations with 
one another and through the National 
Association of Insurance Agents with the 
various company associations. 

General Manager and Counsel James 
A. Beha, National Bureau of Casualty 
and Surety Underwriters: Agents’ or- 
ganizations, as well as insurance com- 
pany organizations, contribute important 
and constructive services beneficial to 
the business, members and non-members 
alike, and to the insuring public. Is it 
playing the game or being a “good neigh- 
bor” to stay outside and get a free ride 
at the expense of members instead of 
coming in and helping? 


DUST EXPLOSION CIRCULAR 





Document Issued by U. S. Department of 
Agriculture Designed to Instruct 
Firemen on Hazards 

Death faces the fireman in many dis. 
guises, and he must be schooled to pene- 
trate them. To assist in preventing some 
of the disasters that menace the “smoke 
eaters” at their work, the U. S. Depart. 
ment of Agriculture has issued a circular 
(No. 385-C), Dust Explosions During 
Fire Fighting, based on years of study 
of this hazard in grain elevators, flour 
and feed mills, starch factories, and 
many kinds of manufacturing plants, 

The establishment of schools for fire- 
men, says the author of the circular, Dr 
David J. Price of the Bureau of Chem- 
istry and Soils, is one of the most grati- 
fying undertakings in  fire-prevention 
work in recent years. He says that more 
and more firemen are taking an interest 
in the bureau’s research work on dust 
explosion and fire prevention. The circy- 
lar represents an effort to inform all fire 
fighters of the best ways of preventing 
these additional dangers. 

Among typical fires with the dust-ex- 
plosion hazard, Doctor Price lists those 
in grain elevators, wood-working plants, 
feed mills and aluminum powder plants, 
and gives the approved procedure for 
firemen. The great variety of plants where 
this hazard may be present is shown in 
the engineer’s statement that there are 
in the United States 28,000 manufactur- 
ing plants handling products principally 
of agricultural origin where there is a 
possibility of dust explosions. These 
plants employ nearly 1,500,000 persons 
and annually turn out products valued at 
round $10,000,000,000. The hazard exists 
also in 20,000 country grain elevators. 

The Superintendent of Documents, 
Government Printing Office, Washing- 
ton, D. C., sells the circular at 5 cents. 


Resident Agent Bill Is 


Before Virginia Governor 


A bill providing that only a bona fide 
resident agent shall countersign a policy 
has passed both branches of the Vir- 
ginia General Assembly and now awaits 
only the signature of Governor Peery to 
become a law. The bill specifically pro- 
vides that “no salaried officer of a com- 
pany shall countersign a policy. It has 
been the practice in the past for such 
representatives of companies to counter- 
sign policies at times, and it was pri- 
marily for the purpose of breaking up 
this practice that the measure was intro- 
duced. 

Another bill of special interest to fire 
agents was scheduled to pass the As- 
sembly early this week. It had already 
passed the Senate and was on its third 
reading on the House when adjournment 
for the week-end was taken. This bill, 
carrying a reciprocal arrangement, pro- 
vides that a non-resident broker shall 
allow a Virginia agent the same commis- 
sion which is allowed an agent in his 
home state on business brokered in Vir- 
ginia. The bill originally provided that 
the Virginia agent should be allowed 50% 
of the commission on such business but 
the bill was amended, striking out this 
provision, when a question was raised as 
to its constitutionality. 








Survey of Boston to Be 


Made by National Board 


A survey of fire insurance conditions 
in Boston will be made by the National 
Board of Fire Underwriters this spring 
and this will be the first complete in- 
spection since 1925. Supplemental sur- 
veys, however, were made in 1926, 1927 
and 1934. While past reports have com- 
mended the Boston fire department, 
water system and protective department, 
mention has also been made of struc- 
tural weakness in many buildings in the 
downtown district. Also only about one- 
third of the buildings in the high value 
section are equipped with automatic 
sprinkler protection or are of fireproof 
construction. 
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Appraisers’ Award Sustained and 
Judgment of Court Is Set Aside 


Where the appraisers and umpire un- 
der a tornado policy have carefully 
viewed, measured and estimated the cost 
of repair of the buildings insured against 
and damaged by storm, the Texas Court 
of Civil Appeals, San Antonio district, 
holds, Pacific American Fire Underwrit- 
ers of Liverpool & London & Globe v. 
Atkinson, 83 S.W. (2d) 441, that their 
conclusion, based on such examination 
and appraisal, that the buildings could 
be restored to their former condition by 
repairs and replacements of damaged 
parts at a cost of $497, without the nec- 
essity of complete dismantling and re- 
construction, afterwards demanded by 
the insured on the ground that an im- 
partial appraisal would have shown the 
damage to be $2,161, was binding upon 
the insured and the courts would not 
substitute their own award for that of 
the appraisers. 

The court held that the difference be- 
ing purely one of opinion or judgment 
the unanimous award of the appraisers 


G. MABRY SEAY DEAD 








Popular Texas Agent Victim of Cerebral 
Hemorrhage at Age 54; Known 
Throughout Country 
G. Mabry Seay, one of the best loved 
insurance men in Texas and a former 
executive committeeman of the National 
Association of Insurance Agents, died 
Monday in a Dallas hospital of a cere- 
bral hemorrhage. He had suffered a 
stroke some weeks before. Mr. Seay 
was 54 years of age and had been a 
local agent in Dallas for over thirty-five 
years. Jovial, kind-hearted and also a 
hard worker, he achieved considerable 
success in the production field and num- 
bered his friends by the thousands. At 
the time of his death he was head of the 
local agency of Seay & Hall, the oldest 
agency in Dallas operated by its founder. 
Starting in insurance as a clerk in the 
agency of Mrs. J. T. Murphy Mr. Seay 
and his associates purchased the agency 
in 1900, changing the name to Gulick, 
Seay & Hall. The firm became Seay, 
Hall & Shiny in 1912 and was changed 
later to its present title. Mr. Hall had 
retired from the agency prior to his 

death in June, 1935. 

In insurance organization affairs Mr. 
Seay was a past president of the Texas 
and Dallas associations of insurance 
agents and was a director of the Dallas 
board at the time of his death. He 
served on the executive committee of the 
National Association from 1930 to 1932. 





ATLANTIQUE LEAVING FRANCE 


A representative of the Glasgow firm 
of shipbreakers which has bought L’At- 
lantique was recently at Cherbourg ar- 
ranging for the vessel’s towage to Glas- 
gow. Before the voyage can be under- 
taken certain alterations to the vessel 
have to be made and for this purpose she 
is being moved out of dry dock. It has 
been suggested that before L’Atlantique 
is broken up she will be further exam- 
ined by technical experts in Britain in 
a final effort to ascertain the cause of 
the fire. It will be recalled that a re- 
quest by the underwriters for a fresh 
technical examination of the vessel of 
Cherbourg was recently rejected by the 
French courts. 





; EAGLE FIRE STATEMENT 

The Eagle Fire of Newark reports as- 
Sets of $2,665,925 as of the close of 1935. 
The company has net surplus of $896,669 
and capital of $815,000, making a total 
Surplus to treatyholders of $1,711,009. 
The unearned premium reserve amounts 
“a $718,104. At the annual meeting of 
Stockholders last week Franklin W. Fort, 
dan president and manager, said that the 
Ownward trend in reinsurance was re- 
versed in the last six months of 1935. 


and umpire arrived at deliberately and 
in good faith, in the absence of fraud 
or accident or mistake which misled them 
into a finding not intended by them and 
not expressing their true attitude, will 
not be set aside by the courts. 

Judgment for plaintiffs for $1,800 was 
reformed so as to decree recovery for 


$497. 





Name Committees For 
New England Convention 


Even though insurance men still are 
skiing and enjoying other winter sports 
at various points in New England, work 
has already been started on the annual 
summer convention of the New England 
Associations of Insurance Agents, to be 
held this year at the Equinox House, 
Manchester, Vt., July 6-8. Committees 
to take charge of arrangements were 
named at a mecting of the New Eng- 
land Advisory Board in Boston last Fri- 
day. Committee chairmen are Alpheus 
B. White, program; A. C. Mason, hotel 


and registration; Charles W. Varney, 
publishing and printing; Earle B. Dane, 
sports and prizes; Warren S. Shaw, in- 
vitations, and Arthur K. Nelson, attend- 
ance, 


TAKE SOUTHERN CRUISES 
C. E. Case, assistant United States 
manager of the North British & Mer- 
cantile, has returned to New York from 
a cruise to the West Indies on which he 
was accompanied by his daughter. W. 


F. Barton, general adjuster for the 
group, sailed last Friday night on the 
Georgic for a trip through Southern 
waters. 











Soci saa aN oe 


We shall be glad to send you a copy of our new booklet “Is aN ATLANTIC PoLicy 
Goov Exoucu ror You To HoLp?” one page of which we reproduce below . . . . 
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Policy Void As To Real Property 
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But Not As to Personal Property 


A fire policy covering real and per- 
sonal property provided that: “This en- 
tire policy shall be void, unless other- 
wise provided by agreement in writing 
added hereto, (a) if the interest of the 
insured be other than unconditional and 
sole ownership.” 

The property was destroyed by fire 
and in an action before New York Spe- 
cial Term plaintiff recovered a judgment 
for $4,820. This was reversed by the 
Appellate Division (240 App. Div. 454, 
270 N. Y. S. 503) and the complaint dis- 
missed. The case recently came up 
again before the court on reargument, 
when the court modified the judgment, 
disallowing recovery for the real estate 
loss, and allowing recovery for the per- 
sonal property loss. 

The court said that when the case was 
first before it, it was not suggested that, 
notwithstanding the words “the entire 
policy shall be void” in the above-quoted 
paragraph, the policy might be divisible 
and that a recovery might be had for 
the loss to personal property, even 
though the policy was void as to the 
real estate. 

Its attention was now called for the 
first time to the case of Donley vs. 
Glens Falls, 184 N. Y. 107, 111, 76 N. E. 
914, 915, 6 Ann. Cas. 81, where it is said: 
“Where, by the same policy, different 
classes of property, each separately val- 
ued, are insured for distinct amounts, 
even if the premium for the aggregate 
amount is paid in gross, the contract is 
severable and a breach of warranty as 
to one subject of insurance only does 
not affect the policy as to the others, 
unless it clearly appears that such was 
the intention.” 

The court thought that it did not 
“clearly appear” that the parties intend- 
ed the insurance on the personal prop- 
erty to become void, in case of an in- 
nocent fire, merely because it turned out 
that the named insured was not the sok 
and unconditional owner of the real es- 
tate. It held that the finding of the 
trial court that the fire was an honest 
one was not so clearly against the weight 
of the evidence as not to justify a re- 
versal of the judgment in so far as it 
related to the personal property loss. 

The judgment of Special Term was 
therefore modified by reducing the re- 
covery to the sum of $2,000 with interest, 
the amount of the loss on the personal 


Passing on Solicitors in 


Phila. Task for Board 


\ction of the Philadelphia Fire Under- 
writers Association in adopting by a 
39-1 vote the new definition of a solici- 
tor, ending the solicitor question in 
Philadelphia, at the same time created 
still another problem. The manner in 
which the new rule is to be carried out. 
Under the new amendment the “secre- 
tary is to review and pass upon qualifi- 
cation of present solicitors as well as 
new applicants for licenses.” The sec- 
retary also is to develop and keep a 
carding system. 

Philadelphia has thousands of solici- 
tors. A conservative estimate places the 
number between 8,000 and 10,000. To 
investigate each and every one will b 
quite a task. Yet that is just what must 
be done. The Philadelphia board is not 
equipped at this time to engage in a 
task of this magnitude. Until the plan 
has been in operation for some time it 
will entail considerable work. Just how 
this work is to be done is the problem 
today. The question also arises regard- 
ing solicitors who confine their activi- 
ties outside of Philadelphia. How are 
they to be investigated and classified ? 


property, and dismissing the complaint 
so far as it related to the loss on the 
real estate. 

A new finding was made that the 
policy was not avoided, so far as the 
personal property was concerned, but 
was avoided, in relation to the real es- 
tate coverage, by reason of the fact that 
the named insured, Michael Palma, was 
not the sole and unconditional owner 
of the title. Palma vs. National Fire 
of Hartford, 281 N. Y. S. 654. 
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Chicago * 


Talks to Field Men on 
Credit Ass’n Campaign 


Don Campbell, credit manager of the 
America Fore Companies at Chicago, 
spoke to the Cleveland Field Club at 
Cleveland, Ohio, on February 17, on the 
insurance educational campaign being 
conducted by the Insurance Group of the 
National Association of Credit Men, of 
which he is chairman. In his talk he 
brought out the fact that the campaign is 
founded on sound economic principles 
both for insurance and business. He 
said that business must have adequate 
insurance protection against hazards cus- 
tomary to the individual business; that 
the filling out of premium income to in- 
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December 31, 1935 


Assets 


HOME FIRE & MARINE 


*6,208,821 


oe 4,426,950 
o> « 7,829,040 
> *. 4 3,363,284 


Occidental Indemnity Company, $383,210. 


PERMANENCE 


Tire Automobile Marine : Casualty: Fidelity + Surety 


IREMANS FUND ay | 


remans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine Insurance Company 
Fireman's Fund Indemnity Company ~ Occidental Indemnity Company 


SAN FRANCISCO ~ : 


DEPENDABLE INSURANCE SINCE 


Liabilities 


2,602,751 


4,646,073 


1,477,010 


pan 


Boston | - 


— 
surance will afford a wider spread of 
coverage and eventually result in lowered 
insurance costs to business, thereby 
benefitting both insurance and business. 

Bankers have come to realize the jm. 

‘ portance of adequate insurance cover a; 
more and more insurance surveys are he. 
ing required of borrowers in the higher 
brackets of loans before final approval of 
the loan. As 84% of the 22,500 members 
of the National Association of Credit 
Men are the buvers of insurance fo; 
their own firms, the Insurance Group of 
that association fecls that the credit mey 
are in a position to require adequate jn. 
surance coverage of their larger accounts 
as a condition precedent to credit, which 
will save that part of the 
loss to business which arises from yn- 
insured hazards 














STATEMENT of CONDITION 


Surplus to 
Policyholders 


*$37,660,149 $16,190,004 $21,470,145 


3,606,070 


962,287 3,464,663 








3,182,967 


1,886,274 


Bonds carried at amortized value—stocks at December 31st, 1935 market value—approved by National Convention of Insurance Commissioners. 
* Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 


Securities carried in the above statements are deposited for |. ae required by law. Fireman's Fund Insurance Company, $611,320; 
Insurance Company, $273,600; Fireman's Fund Indemnity Company, $931,250; 
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New Use & Occupancy Adjusted 
Values Form Adopted By I. M. U. A. 


The executive committee of the In- 
land Marine Underwriters Association 
has adopted a use and occupancy ad- 
justed values endorsement for use on 
bridge and tunnel forms. This is to be 
ysed only in connection with 100% co- 
insurance. Heretofore there was only 
a fixed amount of U. & O. endorse- 
ment. The new form follows: 

“The amount of insurance for which 
this policy is written is provisional and 
is the amount on which the deposit pre- 
mium is based, it being the intent here- 
under to insure the total annual use 
and occupancy value, i. e., Toll Income 
as defined in paragraph 1 of the bridge(s) 
described herein, subject to the limit of 
liability and other provisions contained 


herein. ; X aoe 
“This policy being for the provisional 
eS Seen 


per‘cent of the total use and occupancy 
insurance provided on the bridge(s) de- 
scribed herein, liability of this company 
is limited to the same percentage of any 
loss covered hereunder, but in no event 
to exceed 125% of the provisional amount 
of this policy. ; ; 

“The assured agrees to furnish this 
company within thirty days after the 
last day of the (each) policy year, a 
Comprehensive Dwelling 

. . 
Form Principle Approved 

Steps toward development of a com- 
prehensive form of dwelling policy for 
sale in Canada were taken last week at 
a meeting in Toronto of the Joint Com- 
mittee on Underwriting Powers of Fire, 
Marine and Casualty Insurers under the 
chairmanship of H. C. Mills of the In- 
surance Co. of North This 
committee is in many ways similar to the 
American Committee on Interpretation 
and Complaint which operates under the 
nation-wide definition of inland marine 
underwriting powers. The Canadian 
policy, which was approved in principle, 
is not to be issued until such time as a 
standard form is approved by the Asso- 
ciation of Superintendents of Insurance 
of the Provinces of Canada. 

The Canadian agreement on under- 
writing powers has now been signed by 
18 companies, embracing nearly all the 
leading groups of insurers in Canada. 


America. 


Only Four British Salvage 
Awards Made Last Year 


A list prepared by the Liverpool Un- 
derwriters Association shows that four 
salvage awards were made last year by 
the British Admiralty Court for a total 
stm of £3,927, In 1934 the number of 
awards was nine, for £35,820: in 1933 the 
number was eight, for £17,560; and in 
1932 the number was eleven, for £34,975. 

he largest individual award last year 
was for £2,000, and was granted to the 
British steamer Newfoundland for her 
Services in guiding the British steamer 
Tower Bridge, of 6,791 tons, out of an 
leefield off the Labrador coast. The val- 


ne of the ship and cargo amounted to 
£225 566, 





New Riots Clause Issued 
By War Risks Committee 


2 Following serious riots in Zanzibar 
_ Egypt, a statement has been issued 
¥ the joint committee of marine under- 


certified statement of Toll Income of 
the bridge(s) described herein for the 
(each) policy year. 

“The premium named in this policy 
is provisional only. The actual premi- 
um consideration for the liability as- 
sumed hereunder shall be determined at 
the end of the (each) policy year, it 
being understood and agreed that the 
assured shall pay an additional premium 
for use and occupancy value in excess 
of the provisional amount (but not for 
any excess above the limit of liability 
stipulated herein), and that this com- 
pany shall refund the premium paid for 
the amount of use and occupancy insur- 
ance in excess of the Toll Income, such 
additional and return premium to be cal- 
culated at pro rata of the rate charged 
for this policy. However, it is under- 
stood and agreed that in the event of 
loss hereunder, there shall be no refund 
of premium unless such loss shall have 
been reinstated in accordance with the 
terms of clause 18 of the policy to which 
this endorsement is attached. 

“Tt is a further condition of this pol- 
icy, anything to the contrary notwith- 
standing, that the final adjusted pre- 
mium for the (each) policy year shall 
in no event be less than 75% of the 
provisional premium for that year.” 


writers in the London market to the 
effect that: 

“Where an assured requires cover 
against the risks of strikes, riots, and 
civil commotions only, this cover may be 
granted at a minimum rate of 3d. per 
4100 for all voyages provided for under 
the current schedule, except that where 
the rate for the combined risk of war 
and strikes, riots, and civil commotions 
is less than 3d. a rate of one shilling per 
£1,000 may be charged for covering 
strikes, riots, and civil commotion risks 
only.” 

One minor change has also been made 
in the revised schedule of war risk in- 
surance rates issued on January 23. The 
voyage classification No. 5 “United King- 
dom to or from Baltic ports only .. .” 
has been amended to read: “United King- 
dom/Continent (Not south of  Bor- 
deaux) to or from Baltic ports only....” 
It will be seen that voyages under this 
classification are no longer limited to 
those made to or from the United King- 
dom. The rate of premium remains at 
3d. per £100 for ordinary merchandise 
and at Is. per £1,000 for specie and reg- 
istered mail. 


Sa 


MARKS 150TH ANNIVERSARY 


Danish Marine Insurance Company, Pri- 
vate Insurers Limited, Was Founded 
In Copenhagen March 1, 178 

On March 3 the Insurance Company 
de Private Asserandeurer of Copenhagen 
celebrated its 150th anniversary. In 1726 
the Royal S¢ Assurance, (Royal Sea In- 
surance Company) enjoyed a monopoly 
as the law forbade the founding of an- 
other marine insurance company in 
Denmark and Norway, which two states 
were united in the person of their ruler, 
but some enterprising merchants broke 
this monopoly claiming that individuals 
were not forbidden to write marine in- 
surance. 

This contention met with considerable 
resistance but in 1786 the activity of 
these individuals had extended to such 
a degree and their loose organization had 
reached such strength, that March 1, 
1786, is generally considered the begin- 
ning of the Private Assurandeurer. In 
1836 the statutes were changed but it 
still is a society of private individuals 
within shipping trade and industry, who 
are liable for their share of the liability 
entered into by the directors in the name 
of all. 

Two families are closely connected 
with the history of the Assurandeurer, 
the Wessely and Hvidt, the former 
through several gencrations, the latter 
since 1822, The present directors are 
IL. N. Hvidt and Chr. Hvidt together 
with Carl Hvidt. They have within the 
last few years taken up other branches 
besides marine insurance. 





Salvage Companies Seek 
Higher Rates for Services 


The situation of salvage companies is 
not favorable these days. The sums al- 
lowed them by courts as well as in ap- 
praisals are insufficient because the 
values of vessels as well of cargoes car- 
ried are low and the fees do not permit 
proper maintenance of salvage ships and 
the service they render. Also some 
countries, like Turkey and Italy, have 


JOHN DAVIES DEAD 





Well-Known Liverpool Underwriter; 
Former Director of British 
& Foreign 


John Davies, well-known in Liverpool 
marine insurance circles and formerly 
underwriter and director of the British 
& Foreign Marine Insurance Company, 
died recently while on a cruise to the 
West Indies. 

Mr. Davies was long one of the lead- 
ing underwriters in the Liverpool mar- 
ket, and he took an active part in the 
affairs of the Liverpool Underwriters’ 
Association. Although he wrote for the 
British & Foreign Marine in Liverpool, 
he frequently visited London, where an 
important office is maintained by the 
company, and also by the associated gen- 
eral company, the Royal Insurance. At 
one time while Dr. Davies wrote for the 
British & Foreign Marine in Liverpool, 
the late Sir Thomas Storey was under- 
writer in London, and the association of 
the two men was a strong and happy 
one. 

Mr. Davies retired from his position as 
underwriter in 1920, after serving in that 
capacity for 29 years. He was a director 
of the office from 1919 to 1934, and had 
served as chairman of the Liverpool Un- 
derwriters’ Association. 
made such service a government mo- 
nopoly. 

The Norwegian salvage companies, 
therefore, recently pleaded these 
changed conditions before Norwegian in- 
surers and shipowners and a commission 
was appointed which emphasized the im- 
portance of an efficient salvage service 
for Norway with its extended coast line. 
The commission approved the conten- 
tions of the salvage companies and spoke 
in favor of increased rates for salvage 
services. 


STUDYING ALL RISKS FORM 

The personal effects committee of the 
Inland Marine Underwriters Association 
has under consideration an all risks form 
of personal effects policy. 


Carriers’ Liability Policy Not Held 
To Cover Assured’s Property 


The Miami Jockey Club sued the 
Union Assurance on a policy of the lat- 
ter for $1,000,000 to the Rolfe Armed 
Truck Service, Inc., contending that, as 
the policy covered bullion, gold, silver, 
coin and paper money it had the right 
to sue the insurance company direct on 
the policy for the loss of a certain sum 
of money while in transit from the plain- 
tiff’s offices in Dallas County, Fla., to 
the First National Bank of Miami while 
in the custody of the insured. Plaintiff 
relied upon the fact that the policy in- 
sured the armored truck service “for ac- 
count of whom it may concern,” and 
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contended that the policy was a prop- 
erty policy. 

The insurance company claimed the 
plaintiff had no cause of action because 
the policy was a liability policy between 
the defendant and the truck service for 
the sole protection of the insured and 
that before plaintiff had any cause of 
action it must establish liability for its 
loss as against the truck service. 

The policy contained a clause stating, 
“Loss, if any, payable to assured or or- 
der,” and another declaring that, “It is 
the intent of this policy to cover the le- 
gal liability of the assured, whether as 
common or private carriers” for loss or 
damage to the property as described in 
the policy. 

The Federal District Court for South 
ern Florida, Miami Jockey Club \ 
Union Assurance Society, Ltd. 12 F 
Supp. 657, held the policy was a liabilit, 
policy covering as between the defend- 
ant and the truck service company, the 
latter’s liability for loss or damage to 
the property, described in the policy to 
anyone having service arrangements 
with the insured. 

The phrase “To whom it may concern” 
could not, it was held, be taken alone as 
giving plaintiff the right to sue. It must 
be considered with reference to the 
whole policy, and the cases holding poli- 
cies to be property policies under these 
words were held not to apply to this 
case. 

There was no reference in the policy 
to the owners of the property lost as 
being covered. When the plaintiff estab- 
lishes liability against the truck service 
company it may, the court said, come 
within the coverage of the policy. It 
had no insurable interest in the policy 
which entitled it to sue. 
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Great Interest in Bids 
for Nat’] Surety Corp. 


REGISTRATION FILED 
Offers to Pussthase of Stock to Be Re- 
opened Next Monday; Public 
Hearing Following Day 


Ss. E. C. 


Bids for the purchase of the stock of 
the National Surety Corp. are to be re- 
opened next Monday and a public hear- 
York City will be held the 
A. Valente of 


made 


ing in New 
next day before Justice L. 
Court. This 
known two wecks ago, has already oc- 


the Supreme news, 
great interest and considerable 
William Street and 
as to the new owners of the 
fact that of- 
t price 


casioned 
conjecturing along 
elsewhere 
National Surety Corp. The 
fers must meet or exceed the upset 
of $8,250,000 is res 
the enhanced ares of the 
stock. 


garded as indicative of 
corporation’s 
According to reports there will 
be as many as five bidders, among them 
being at least one new group. While 
undoubtedly known to the Superintend- 
ent of Insurance their identities have 
been carefully guarded. 

Apparently in anticipation of the stock 
passing into private hands the National 
Surety Corp. filed on March 2 with the 
Securities & Exchange Commission a 
egistration statement under the 1933 se- 
curities act covering 100,000 shares of $10 
par value capital stock, with the net pro- 
ceeds to be paid to the Superintendent of 
Insurance “" New York State as liquida- 
tion of the National Surety Co. 

The payment to the liquidator, the 
S. E. C. said, is under a contract dated 
April 29, 1933. Under the contract, it was 
explained, the National Surety Corp. “in 
consideration of mutual covenants and 
ihe transfer of certain property assumed 
liability for and agreed, subject to cer- 
tain exceptions and exclusions, to pay 


certain losses arising under certain 
bonds, policies and contracts of indem- 
nity and insurance issued by the Nation- 
al Surety Co.” 

The commission said that the price to 


of underwriters and 
supplied in an 
registration 


the public, identity 
their contracts will be 
amendment to the present 
statement. 


TO SHOW “REMEMBER JIMMY” 





Fireman’s Fund Safety Film in N. Y. 
March 9 at Final A. & H. Lecture 
Meet; W. F. White Presides 
The dramatic safety film “Remember 
Jimmy,” which the Fireman’s Fund has 
been showing nation-wide, is to be a 
feature of the final lecture meeting in 
the accident and health educational ser- 
ies for agents and brokers in Greater 
New York next Monday, March 9, in the 
Great Hall of the New York Chamber 
of Commerce. W. Franklyn White, Roy- 
al, Eagle and Globe Indemnity compa- 
nies, who is president of the Accident 
& Health Club of New York, will make 
the opening remarks followed by a dem- 
onstration of sales methods by two com- 

pany representatives. 


NEWSBOYS’ CLASSIFICATION 

Rescinding a portion of its order of 
May 24, 1935, the Oklahoma Insurance 
board has ordered the workmen’s com- 
pensation rating bureau to erect a clas- 
sification for newsboys or carrier boys, 
assigning a code number thereto as a 
separate ' ineaitiantion and to set a judg- 
ment rate of 10 cents on the $100 pay 
roll until sufficient experience of other 
dependable data has been accumulated 
to show that a modification of this rate 
is justified. 


Auto Casualty Rates 
Revised in 38 States 


INCREASES, 


Made Effective March 2 by National 
Bureau; Guest Coverage Exclusion 
Among Changes in Rules 


BOTH DECREASES 


Revised rules and rates for private 


passenger and comercial auto bodily in- 
jury and property damage liability insur- 
ance, representing both increases and de- 
creases and varying according to terri- 
tory and classifications, became effective 
March 2 in thirty-cight states. These 
rate revisions, made by the National Bu- 
reau of C. & S. Underwriters, are effec- 
tive for all business written on and after 
the effective date. And with certain ex- 
ceptions the new rules are effective in 


all states other than Massachusetts, 
North Carolina, New Hampshire and 
Texas. 


The Bureau announcement called at- 
tention to a reduction in rates for bodily 
injury and property damage liability in- 
surance for school busses having a seat- 
ing capacity of not more than sixty 
school children. The reduction ranges up 
to 25% 


Important Rule Changes 


\ summary of the more important 
changes in rules for the automobile cas- 
ualty manual follows: Rule 22, commer- 
cial automobile classification table, has 
been reworded to read “fruit, vegetable 
or poultry dealers”, to replace the form- 
er classification wording which reads 
“produce dealers, fruit or vegetable 
growers, poultry dealers.” This revision 
is not yet available in New York. The 
new wording is a clarification, and defin- 
itely eliminates from the classification all 
farmers and growers who haul their pro- 
duce to market. In addition, an excep- 
tion has been placed under the new 
classification providing for Class 4 rates 
on commercial cars used within a twen- 
ty-five mile radius of the place of prin- 
cipal garaging provided the assured’s 
business is exclusively retail. This is a 
reduetion in rate from the rates provided 
for under the previous classification 
wording which required the application 
of Class 3 rates to such local retail oper- 
ations. 

The new classification requires long 
haul truckmen rates for trucks operated 
regularly and frequently beyond a fifty 
mile radius. 

The payroll eligibility requirement for 


schedule rating garage risks has been 
reduced from $25,000 to $20,000. This 
amounts to a liberalization of the sched- 


ule rating plan for garages and will make 
available the rate reductions possible 
under this plan to a larger number of 
risks. 

“The revised rule provides for the use 
of audited payroll figures for the nine 
months period ending three months prior 
to the effective date of the policy rather 
than payroll estimates by the assured of 
the payroll of his employes by classifica- 
tion. This change in the rule has been 
made to avoid the manipulation which 
was possible under the old rule of over- 
estimates in the pavroll for the non- 
hazardous classifications with corres- 
ponding underestimates in the payroll for 
the hazardous _ classifications. This 
change is essentially an attempt to ob- 
tain correct information on the basis of 
which the risk will be schedule rated. 


Exclusion of Guest Hazard Coverage 


Rule 75 makes available an exclusion 
of coverage for the guest hazard in con- 
nection with private passenger automo- 
biles and the operation of such automo- 
biles by automobile dealers and automo- 
bile repair shops, at an appropriate re- 
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R. T. CROWE WITH GLOBE 





Contract Bond Rupet Joins Its N. Y. 


Offices; Previously with Commercial 
Casualty and National Surety 

Raymond T. Crowe, contract bond un- 
derwriter of seasoned experience, has 
just joined the New York office of the 
Gilobe Indemnity in its fidelity-surety de- 
partment as superintendent of contract 
bonds. Mr. Crowe spent twelve years 
with the Commercial Casualty home of- 
fice as contract bonding superintendent 
and before that was with the National 
Surety home office claim department. He 
has also had practical highway engincer- 
ing experience. 


RETURNING FROM LONDON 

Returning this week from London were 
the four surety executives of American 
companies who have been conferring 
vith Lloyd’s of London underwriters on 
the brokers and bankers blanket bond 
reinsurance treaty. They are C. R. Mill- 


er, F. & D.; Hale Anderson, F. & C., 
T. Hartley Marshall, United States F. 
& G., and E. M. Biddle, Indemnity In- 


surance Co. of North America. 


D. C. COVERLEY’S NEW POST 


Dudley C. Coverley, former eastern 
disability supervisor of the Continental 
Casualty in New York City is now as- 
sociated with the Massachusetts Bonding 
in the New York branch office in a gen- 
eral production capacity. He will spe- 
cialize on the development of the local 
commercial accident and health depart- 
ment. 


duction in rate in accordance with the 
table of discounts at the end of the rule. 
This does not yet apply in New York. 
The discount varies by state depending 
upon whether or not the state has in 
effect a so-called guest law. In those 
states where laws of this type have been 
in effect the experience of the com- 
panies reflect the operation of the law 
and the rates for such states, therefore, 
do not provide as much for the payment 
of guest cases as do the rates for states 
which do not have guest laws in effect. 
It is for this reason that the discount 
from the manual rates is 15% for states 
which do not have guest laws in effect 
and 10% for states which have guest 
laws in effect. 

The remaining rule changes are either 
editorial or in the nature of clarifications 
in the language of the rule, or they have 
been made to bring the language of the 
rule into closer agreement with the cor- 
responding provision of the national pol- 
icy program adopted for automobile lia- 
bility policies by the members of the 
National Bureau during 1935 for per- 
missive use as of May 15, 1935, and man- 
datory use as of January 1, 1936. These 
standard provisions have already receiv- 
ed the approval of the Insurance Depart- 
ments of these states where approval is 
necessary. 








Leaves N. Y. Department 
To Go With The Excess 


NEW POST FOR ROBERT N. ROSE 


Was With Liquidation Bureau of Insur. 
ance Department Before Being 
Made Counsel 


Robert N. counsel of the New 
York State Department, has 


become vice-president and counsel of the 


Rose, 


Insurance 


Excess Insurance Co. of America. 
He is a graduate of Fordham Univer- 
bachelor 


sity, receiving the degrees of 





ROBERT 


. ROSE 


of arts and bachelor of laws from that 
After several years in the 
practice of law he joined the staff of the 
liquidation bureau of the Insurance De- 
partment. Superintendent Van Schaick 
appointed him Department counsel on 
December 15, 1933. He was reappointed 
by Superintendent Pink. In addition to 
his work as Department counsel Mr. 
was appointed a special assistant 
attorney general by Attorney General 
John J. Bennett, Jr., to conduct certaitl 
pending certiorari proceedings involving 
the Department. 

Superintendent Pink said this week: 
“Mr. Rose has done outstanding work 
as counsel to the Department. He has 
written a number of important opinions 
interpreting various provisions of the 
insurance law and has drafted many of 
the recent amendments to the statute. 
His work on legislative matters has been 
highly constructive. The Department 's 
sorry to lose his services.” 


institution. 


Rose 
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Launching of N. Y. Safety Council 
Achievement of 7th Annual Meeting 


Insurance Men Active in Its Formation; Many Platform 
Speakers Representing Casualty Companies; “In- 


telligent To Be Safe” Theme 


New 
March 3 


Greater 
held 
attracted 


The Seventh annual 


York Conference, 
to 5 at the Hotel Astor, 
tween 6,000 and 7,000 
interested in safety including many in- 
surance people both as speakers and ob- 
servers. At the annual dinner Wednes- 
day evening awards for outstanding 
safety records were presented. Dr. John 
H. Finley, N. Y. Times, talked and it 
was one of the high spots of the evening. 
Another was the ceremony by General 
Chairman Roger Williams of officially 
presenting the Conference to the recent- 
ly formed Greater New York Safety 
Council, Inc. This ceremony formally 
ushered in the New York Council as an 
effective unit in the safety work of the 
country’s largest city. 


Safety 
be- 


men and women 


Recognition is given to insurance men 
who have played a big part in the for- 
mation of the New York Council, the 
following serving on its organization 
committee and original board of direc- 
tors: Wallace J. Falvey, Massachusetts 
Bonding; Frank L. Jones, Equitable So- 
ciety, and Dr. D. B. Armstrong, Met- 
ropolitan Life. Mr. Jones is also chair- 
man of the executive committee. An- 
other director is the pioneer Lew R. 
Palmer of the Equitable Society. Sec- 
retary is Paul W. Garrett, General Mo- 
tors public relations director. On the 
Council’s board of sponsors are Fred- 
erick H. Ecker, Metropolitan Life; L. 
Edmund Zacher, Travelers; Edson S. 
Lott, U. S. Casualty; T. I. Parkinson, 
Equitable Society; A. Duncan Reid, 
Globe, and W. J. Pedrick, head of Fifth 
Avenue Association, who runs an insur- 
ance agency. 


Pastor Opens Conference 


In opening the conference Dr. Ralph 
W. Sockman of Christ Church, New 
York, declared that in almost everyone 
there is a dual personality of Dr. Jekyll 
and Mr. Hyde, and that the machine age 
merely makes the latter more dangerous. 
He declared that “we have made better 
progress in perfecting the horse power 
of our machines than in developing the 
man power of our control. As a result 
we have silent motors and lawless mobs.” 
Dr. Sockman was hopeful that the in- 
creasing interest in safety as shown by 
the growth of the New York Confer- 
ence will soon beget a human control 
able to cope with mechanical powers. 
Frankly, he felt the Jesse James gangs 
of a generation ago took a paltry toll 
of human life compared with the speed- 
maddened drivers of today. 

Following up this strong message such 
experts as Dr. Miller McClintock of 
Harvard’s bureau for street traffic re- 
search and Lew R. Palmer of the 
Equitable Society told why street and 
highway safety is the community’s prob- 
lem. Radio Station WJZ carried some 
of these talks locally. Dr. McClintock, 
said the community’s first responsibility 
is to attack its traffic problem on sound, 
scientific grounds, He strongly urged 
that all large cities should maintain traf- 
fic engineering staffs and that smaller 
cities should have a part-time staff. With 
such organization traffic technique and 
control will be more quickly a reality. 
As example of splendid work along this 
line Dr. McClintock cited results in 
Evanston, Ill, and in Chicago, where a 
metropolitan system of “ideal highway” 
is being planned. The speaker in clos- 
ing offered the thought that automobile 


traffic has grown so rapidly that people 
have not yet acquired the habits of cau- 
tion, courtesy and ccnsideration exist- 
ing in other fields. 

Silica Experiments on Animals 


Much interest was shown in the dust 
inhalation observations made by Dr. Le- 
roy U. Gardner of Saranac Lake, N. Y., 
which were accompanied by lantern 


slides showing effects of such inhalation 
upon animals. The speaker emphasized 
that inhalation of silica does not prevent 
a man from continuing his work as he 
may breathe the dust for many years 
without becoming affected. It depends 
upon his ability to throw off the effects. 
Other Insurance Speakers 

Safety engineers of some of the larg- 
est insurance companies in the casualty 
field gave speeches, including George E. 
Decker, Aetna Casualty & Surety; C. R. 
Chace, Travelers, and A. A. Arnurius, 
Hartford Accident. Mr. Decker gave 
the building operation and maintenance 
group thoughts on “Controlling Acci- 
dents to the Public.” Of the two types 
of accidents—catastrophe fire and those 
less spectacular—he said the latter, often 
resulting from poor maintenance and lax 
management, takes a toll in life and limb 
many times greater than those caused 
by fire. 

He emphasized that any preventative 
program to be at all effective must be 
specific. Each problem must be studied 
separately, for each type of building 
presents a different set of basic hazards. 
He suggested (1) regular inspections of 
premises to determine defects existing 
and anticipate what accidents may be 
caused by such defects; (2) analyze 
thoroughly all accidents and remove the 
basic cause; (3) organize entire build- 
ing force and share responsibility of pre- 
venting accidents with various depart- 
ment heads. 

*. R. Chace of the Travelers, talking 
before the hospital group, discussed eco- 
nomic aspects of accident prevention, the 
important position of accidents costs in 
the overhead expense of hospital opera- 


tion. Here is one of his significant 
statements: 

“Some years ago it was conclusively proved 
by cost figures developed from some 50,000 


accidents that the hidden or incidental cost of 
an accident to an employer was represented by 
a figure four times the cost for compensation 
and medical payments made to the injured per- 
son by the insurance company. This hidden 
cost cannot be passed along by means of any 
form of insurance now written and on _ the 
average is equal to twice the premium paid to 
This ratio holds true to 


the insurance carrier. 
no less an extent for hospital accidents than 
for industrial accidents. A moment’s thought 


will show you that the premium paid to your 
insurance carrier then is but one-third of the 
total tax that you must pay each year for acci- 
dents in your institution.” 


R. S. Elberty Led Small Plant Session 

At Session No. 1 on small plant prob- 
lems, led by R. S. Elberty, Fireman’s 
Fund Indemnity, one of the talks was by 
A. A. Arnurius of the Hartford & I. 
on “Practical Employe Training in Small 
Plants.” Placing emphasis on constant 
need for an organized safety program, 
Mr. Arnurius said in part: 

“As the fundamentals of safety are the 
same for any size plant, the small man- 
ufacturer can apply the principles even 
though he himself or his foreman rep- 
resents, to a large degree, the organiza- 
tion necessary for their application. The 
small plant man has certain advantages 
if he will use them. He is in closer 
contact with his men and can more defi- 
nitely apply the training he desires, as 
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CONFERENCE 





Safety Pioneer 


LEW 


R. PALMER 


Twenty-four years ago Lew R. Palmer, 
conservation engineer, Equitable Life So- 
ciety, organized the first cooperative 
safety conference in Milwaukee, which 
marked the beginning of the National 
Safety Council. This week appearing on 
the program of the Greater New York 
Safety Conference Mr. Palmer was paid 
tribute as “the country’s safety pioneer” 
by Lee J. Eastman, president, Packard 
Motor Co. of New York, who presided 
over the street safety group session at 
which Mr. Palmer spoke. 


) 


| Safety Sidelights 


_| 
Intelli- 
a hit, and many 
tied in 


The conference theme “It Is 
gent To Be Safe” made 
of the speakers at the 
with it. 


Sessions 


i“ - ss 

The attendance went over the 5,000 
mark on the opening day, and the pro- 
gram, planned months in advance, moved 
along smoothly under the general chair- 
manship of Roger Williams. The key- 
noter was Dr. Ralph W. Sockman, pas- 
tor of Christ Church, whose theme was 
“Dr. Jekyll and Mr. Hyde.” 

: = & 

One of the best attended opening 
sions was on Occupational Diseases, 
presided over by Dr. D. B. Armstrong, 
third vice-president, Metropolitan Life. 
Its speakers included the eminent Dr. 
L. U. Gardner, director, Saranac Labo- 
ratory, Saranac Lake, N. Y.; Dr. H. F. 
Smyth, U. of P. school of ni i and 
Dr. C. G. Lane, Boston. On Wednes- 
day L. A. DeBlois, consulting engineer, 
a past president of the N. S. C., led an 
occupational disease forum. Two of the 
experts represented were Ray Caverly, 
Fidelity & Casualty, and L. S. Senior, 
Compensation Rating Board chief. 


Sses- 


* * * 
insurance companies—the Aetna 
& Surety, Metropolitan Life 
Liberty Mutual of Boston—had 


Three 
Casualty 
and the 


exhibits. Stanley F. Withe, publicity di- 
rector, ran the Aetna show aided by 
Dr. Harry R. DeSilva, psychologist, who 


is on the Harvard street traffic research 
staff. Background of the Aetna exhibit 
featured a colored photographic enlarge- 
ment of its new highway safety demon- 
stration. The Aetna reactometer and 


Proper 
teaching 
and those 


himself. 
way in 
himself 


he can do much of it 
training goes a long 
each man to protect 
associated with him.” 





Aetna Reactometer 
In New York Museum 


NOW EXHIBITED IN RADIO CITY 
Great Demand for Co.’s Reaction-Time 
Testing Apparatus; Several 
Now on Road 
An Aetna Casualty “reactometer” will 
be installed today in the New York 
Museum of Science and Industry, Rock- 
efeller Center, which is one of the most 
fascinating places in the city and which 
is filled with mechanical and scientific 
apparatus. The museum’s new quarters 
in the Kk. C. A. Building of Radio City 
were opened only a few weeks ago and 
crowds are attending the special exhibi- 

tions there. 

The reactometer will be on exhibition 
for two weeks only. The Aetna has a 
number of these machines for deter- 
mining how long it takes a person driv- 
ing a theoretical automobile to react to 
a signal and stop the car, but the de- 
mand is so reat that all the machines 
are in constant use. The particular ap- 
paratus going to the museum is one that 
was in operation earlier this weck at th« 
New York Safety Conference in the Ho- 
tel Astor. Many famous persons have 
tested their split-second reaction time 
on the reactometer, including Sir Mal- 
colm Campbell, holder of the world’s au- 
tomobile speed record. 

The New York Museum of Science 
and Industry is New York City’s equiva- 
lent of the similarly named institution 
in Chicago or the venerable Iranklin 
Institue of Philadelphia. Younger than 
these, it has grown greatly during thx 
last few years during which it has oc- 
cupied increasingly larg yer quarters in a 
Forty-second Street building. For some 
time the organization hoped to raise 
funds for a building of its own but in- 
stead solved its space problem by taking 
over the Forum at the Sixth Avenue end 
of the main Kadio City building. This 
Forum was formerly the world’s largest 


private art gallery. 
In the main entrance hall of the mu- 
seum, a three-story pit with stairs run- 


ning all around it, there stands a replica 
of the Rocket, first successful steam lo- 
comotive, and on the walls are 144 work- 
ing models showing the elements of 
me echanis m—hundreds of gears and rods 
all clanking. 


glare blind tests were continuously 
given. 

At the Metropolitan Life booth a con- 
tinuous showing of the safety film “Once 
Upon a Time” was featured. It is esti- 
inated that eighteen million people have 
already seen it. On exhibit were the 
Metropolitan’s many safety aids, includ- 
ing literature, reports, posters and films 
Walter N. Clinton was in charge. W 
Graham Cole, safety director of the com- 


pany, was publicity chairman and also 
spoke. 
The Liberty Mutual showed exhibits 


of effective highway and plant safety 
activities and distributed a booklet giv- 
ing the tragic and bright sides of car 
driving with foreword by Bruce Barton 
\ safety engineer was on hand to an- 
swer questions. 

x * 

In addition to an exhibit of its educa- 
tional material, including the new book 
“Man and the Motor Car,” the National 
Bureau of C. & S. Underwriters had 
many of its safety experts as platform 
speakers: A. W. Whitney, as vice-presi- 
dent of the N. S. C. for education, pre- 
sided over the Child Education group; 
Dr. H. J. Stack was chairman of the 
session on Training Drivers in the High 
Schools; W. M. Graft ran the Safety 
Exchange group and was program chair- 
man, and H. Hammond spoke at the 
Modernizing Police Methods 
John J. Hall was also active. 


session 
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On the Production “Firing Line” 





Successful Father-Son Partnership 


Schenck and Schenck of Jersey City, N. J., One of Largest 
General Agencies in State, Observing 25th Anniversary; 
Wins Home Office Plaudits 


Schenck and Schenck of Jersey City, 
N. J., one of the largest multiple line 
general agencies in the state, is a father- 
son combination that has been unusually 
successful. The firm, which is twenty- 
five years old this year, is composed of 
Vincent R. Schenck, the father, seventy- 
six years old, who has been an insurance 
man for sixty years; R. Percy Scheack 
and Douglas S. Schenck, the two sons 
who established the business a quarter 
of a century ago on January 1, 1911. 
This milestone, an important one in any 
organization, was observed quietly and 
casually by the Schenck family in keep- 
ing with their idea of good taste. But 
the substantial achievements of this 
father-son combination call for more 
than casual mention. Hence this sketch. 

The patriarch Vincent R., workmen’s 
compensation pioneer and veteran pro- 
ducer, is still active. One of Jersey 
City’s most prominent citizens, he was 
recently the guest of honor at the fif- 
tieth anniversary dinner of the Carteret 
Club of that city as its chief organizer. 
He did not seek the spotlight and was 
quite overwhelmed by the tributes paid 
to him on that memorable evening last 
November. Three hundred attended the 
affair. 

Old-timers will remember Vincent R. 


for his good work in championing the 
stock insurance cause in the early days 
of workmen’s compensation following 
the passage of the first laws in New 
York and New Jersey. He made an ex- 
haustive study of their provisions, the 
rates, schedules and cngineering aspects. 
Thus he was able to pass along helpful 
information to his clients. In so doing 
he more than solidified his position; 
more than held his own in competition. 
The elder Mr. Schenck conducted his 
own agency in New York City up until 
January 1, 1912, when he became a gen- 
eral agent in Jersey City of the old Cas- 
ualty Co. of America. Three years later 
he sold his business to his sons and went 
into partnership with them in Schenck 
and Schenck. 
The Two Brothers 


The two sons, following in their fath- 
er’s footsteps, have made a definite place 
for themselves in the New Jersey insur- 
ance fraternity. Douglas S., the more 
active in outside insurance affairs, is at 
present chairman of the executive com- 
mittee of the Casualty Underwriters As- 
sociation of New Jersey and a member 
of the executive committee of both the 
New Jersey Association of Underwriters 
and the Hudson County Underwriters 
Association. He is a past president of 
the latter group. He has a natural gift 
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for organization work with the result 
that he is asked to serve on more com 
mittees than he can spare the time for 
from agency affairs. Both he and his 
brother, Percy, are past presidents of 
the Rotary Club of Jersey City, mem- 
bers of the local chamber of commerce, 
Carteret Club, Holland Society of New 
York and the S. A. R. for many years. 
They are Andover and Yale graduates. 
Percy interests himself in boys club and 
other charitable affairs, being on the 
board of directors of the Jersey City 
Boys Club. The elder Mr. Schenck gets 
relaxation in contract bridge while Doug- 
las S. is a trout fisherman, 
Stability and Helpfulness 

But for all their various outside in- 
terests nothing has ever turned any one 
of the Schencks away from their chief 
activity of building an insurance agency 
business. That it is now one of the 
outstanding offices in the state is un- 
doubtedly due to the unrevocable policy 
of the Schencks of putting their own 
interests secondary to those of their 
clients and of the companies which they 
represent. 

Two chief characteristics of the agen- 
cy are stability and helpfulness. By 
gradual rather than mushroom growth 
the agency now has an annual premium 
production of more than $500,000 in all 
lines, maintains separate brokerage and 
engineering departments and does busi- 
ness with more than 150 agents and 
brokers. 

The Schenck and Schenck partners are 
proudest of the fact that no company 
has ever found it necessary to cancel 
their agency because of dissatisfaction. 
They have represented Appleton & Cox 
of New York and the Ocean Accident 
for twenty-five years as general agents; 
the Fidelity & Deposit as general agents 
since February, 1912; the North River 
and United States Fire since January 5, 
1914; the Aetna Life for life lines since 
January 2, 1923; the Columbia Casualty 
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as general agents since October 3, 1928 . 
the Westchester Fire for the past eight 
years, and the American of Newark for 
the past year. 


Home Office Tributes 


That home office executives appreciate 
and are proud of such representation js 
shown by the following three tributes 
which were paid respectively by Henry 
Collins, United States manager, Ocean 
Accident, Francis M. Cox, vice-president 
Appleton & Cox, Inc., and Harold Junk: 
er, vice-president, U. S. Fire, upon 
occasion of the silver anniversary of 
Schenck and Schenck. Said Mr. Collins: 

“In my opinion Messrs. Schenck and 
Schenck is an outstanding agency. The 
members of the firm have built their 
business on sound principles and their 
representation of this company has been 
eminently satisfactory. They have not 
only served the company with distinction 
but they have rendered a service to 
agents, brokers and policyholders which 
is greatly to their credit. They are 
painstaking and thorough in everything 
they undertake, and they have a knowl- 
edge of the business which is rare even 
in these days of specialization.” 

Describing Schenck and Schenck as a 
perfect example of what a high class 
agency should be Mr. Cox said: 

“IT can truthfully say that I do not 
know of any connection of ours whom 
we regard more highly than Schenck 
and Schenck. They have been connect- 
cd with us as agents since 1910 when 
they first began business, first as auto- 
mobile agents and in later years as 
agents for all types of marine business, 
To our minds they are a perfect example 
of what a high class agency should be. 
Never in the entire period of our rela- 
tionship with them ave we had occa- 
sion to complain of any action they have 
taken as our representatives. 

“They have always conducted | their 
affairs on the highest possible plane, 

(Continued on Page 44) 
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90th Anniversary Party 
For E. B. Southworth 


AETNA’S SURETY MGR. 
Kept Busy March 2 2 Answering Dozens 
of Phone Calls and Congratulatory 
Letters; His 40-Year Career 


im XN. ¥. 


When E. B. Southworth, Jr., bonding 


manager in the New York office of the 
Aetna Casualty & Surety, reached the 
office Monday morning he had no idea 
that he was to be the recipient that 
day of dozens of phone calls, letters, 
flowers. and a fine ship’s clock. 3ut 
when Carl Boll and Harry Watkins, two 
members of his department, brought the 
entire personnel into Mr. Southworth’s 
private office at about 10 A, M. he re- 
membered that it was his twentieth an- 
niversary with the Aetna (March 1) 
which they were helping him to observe. 
As assistant manager of the department 
Mr. Watkins formally presented the 
ship's clock on behalf of the staff. It 
was inscribed “to our understanding boss 
and loyal friend.” For the rest of the 
dav Mr. Southworth was busy respond- 
ing to congratulations. His old asso- 
ciate, Col. O. Wilson Gott, also pre- 
sented him with a suitable “gift.” That 
evening an informal party was given in 
his honor. 

“Ned” Southworth, as he is familiarly 
known, has spent nearly forty years in 
the surety business and is a popular fig- 
ure along William Street. He is on 
the executive committce of the Casualty 
& Surety Club and a vice-president of 
the Surety Underwriters Association. 
His favorite hobbies are sword fishing, 
boat sailing, and attending amateur 
steeplechase meets. 

Spanish War Veteran 


A Spanish American War veteran 
(first lieutenant, 201st New York Volun- 
teer Infantry) and a veteran of the 23rd 
Regiment of Brooklyn, Mr. Southworth 
has also seen plenty of action in ‘he 
surety world. He started with the old 
City Trust Safe Deposit & Surety Co. 
of Philadelphia as a solicitor in New 
York City, later joined the American 
Bonding in the same capacity, and in 
1944 when the New York status of that 
company was changed from a branch 
to an agency 2 _ Southworth joined 
forces with H. T. E. Beardsley in run- 
ning the office. Six ; years later he joined 
the Equitable Surety of St. Louis as a 
New York producer, the late E. B. Me- 
Connell being in charge of the office. 
He was succeeded by James L. D. Kear- 
ney, now president of the Hartford A. 
& L, and Southworth was one of his 
best producers. 

When Mr. Kearney left the Equitable 
Surety to join the Hartford A. & I. he 
was succeeded as manager by Mr. 
Southworth. The company merged with 
the New England Equitable, and shortly 
thereafter it was reinsured in the Aetna 
Casualty & Surety. Ned Southworth 
was invited by the late Dan Gage, vice- 
president of the Aetna in charge of 
bonding, to join the New York branch 
office staff. He accepted and on March 
1, 1916, became associate manager of 
bonding lines with Wilmot M. Smith as 
manager of the department. Thus was 
Started a friendship which did _ not 
slacken when Mr. Smith was promoted 
to home office duties. 

Max Jamieson, now with the liquida- 
tion bureau of the New York Insurance 
Department, succeeded Mr. Smith as 
manager and, in turn, Mr. Southworth 
took the managership in 1927 and still 
holds it. 





B. J. McGINN ON THE JOB 


_B. J. McGinn, vice-president in charge 

of a claim department of the Ameri- 
can Surety, has returned to his desk 
from a sojourn in Florida, where he has 
been recuperating from a long illness. 
Mr. McGinn’s business associates gave 
him a most cordial welcome and_ his 
many friends and acquaintances will be 
glad to learn of his recovery. 
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A. O. PHELPS’ NEW POST 
Fidelity and Blanket Bond Man Joins 
N. Y. Office of Maryland Casualty in 
Charge of That Department 
A. O. Phelps, formerly in the Chicago 
office of Marsh & McLennan, joined 
the Maryland Casualty on March 1 as 
manager of the fidelity and blanket bond 
department in the New York office. Mr. 
Phelps spent three and a half years with 
Marsh & McLennan fidelity 
and surety business and prior to that 
was Chicago manager for John C. Litt 
& Co., New York City insurance brok- 

erage house. 

His early surety experience was ob- 
tained in the old New York Indemnity 
and in the National Surety Co., where he 
studied blanket bond underwriting un- 
der the guidance of William Twambley, 
manager for this line in the 118 William 
Street office and an outstanding under- 
writer. 


soliciting 


URGES COMPULSORY LAW 
Walter J. Mattison, one-time assist- 
ant city attorney of Milwaukee, advocat- 
ed compulsory automobile liability insur- 
ance in a recent speech at Watertown, 


Wis. 
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WESTERN SURETY GAINS 


Assets and — Migher at Year-End; 
Reserves Increased; Consistent Un- 
derwriting Profit 
The Western Surety of Sioux Falls, 
S. D., closed 1935 with total assets up to 
$1,178,466 compared with $993,416 the 
year previous. Nearly $150,000 increase 
was made in surplus which stood on 
December 31, 1935, at $296,232, voluntary 
reserve was $100,000, and capital stock 
$286,900, making a policyholders’ surplus 
of $683,132, compared with $518,852 in 

1934. 

Reflecting increased premium volume 
the unearned premium reserve (50% 
basis) stood at $193,293, compared with 
$188,006; loss and claim reserve at $271,- 
681, compared with $254,219. 

It is interesting that the Western 
Surety, thirty-six years old, has_ in- 
creased its assets by practically $1,000,- 
000 since 1917 when total assets stood 
at $189,846. The company has consist- 
ently produced an underwriting profit. 


DENNIS HUDSON ON COAST 
Dennis Hudson, president, Central 
Surety & Insurance Corp. of Kansas 
City, and Mrs. Hudson are visiting Cali- 
fornia. 
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SETTLEMENTS APPROVED 


Court and Creditors of C. Carlton 
Colyer, Newark, N. J. Insurance and 
Real Estate Man, Satisfied 
Settlements arranged by the receiver 
of four corporations controlled by C. 
Carlton Colyer, insurance and real estate 
man in Newark, N. J., to which creditors 
agreed have been approved by Vice 
Chancellor Berry. Creditors of C. Carl- 
ton Colyer, Inc., and Colyer Agency, Inc., 
will receive 100% Those of Colyer 
Homes, Inc., will wet 5744% and thos¢ 

of the Greylock Construction Co. 70%. 

Samuel Kaufman, counsel for the re- 
ceiver, William L. Brunyate, told the 
court that by arrangement with the trus- 
tee in bankruptcy the receiver worked 
out a plan whereby creditors of Colyer 
individually would be paid 50% of their 
claims. He stated all creditors had agreed 
to the terms and that Federal Court 
would dismiss the bankruptcy proceed- 
ings there. 

Vice Chancellor Berry congratulated 
Brunyate and Kaufman on their work. 
He allowed Brunyate $8,750, Kaufman 
$10,000 and Noah Bass, New York certi- 
fied public accountant, $5,000 in fees. 
Brunyate said Bass had been helpful in 
straightening out the affairs of the com- 
panies. 











RATE-CUTTING 


The most practical-and only ethical-way 
to ‘cut’ rates is to reduce losses. Casualty 
losses can be reduced by an increase in 
street and highway safety activity. 
Sponsor an organized safety group in 
your community! 


BANKERS INDEMNITY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 


Casualty Affiliate of The American Group 
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Schenck Anniversary 
Page 42) 


never considering their own interests 
but always protecting the interests of 
their clients and of the companies they 
represent. We are proud to be able to 
number them among our agents. It can 
truly be said that if all our agents were 
as satisfactory to do business with as 
are Mr. Schenck, Sr., and his sons, 
Douglas S. and Percy, we would have 
much less to worry about in the conduct 
of our business.” 

Paying tribute to the success, business 
integrity and high standard of profes- 
sional excellence of the Schenck organi- 
zation, Harold Junker, vice-president, 
United States Fire, said: 

“It has been our good fortune to have 
been represented by this agency for a 
goodly part of this twenty-five years and 
to have previously enjoyed business rela- 
tions with it. The pleasure of the re- 
lationship can be but inadequately ex- 
pressed and must always remain a per- 


(Continued from 


sonal possession. It is one we prize 
highly. 
“Messrs. Schenck and Schenck have 


brought to the business a_ professional 
knowledge, foresight and imagination 
that have kept them in front in the solu- 
tion of the constantly changing problems 
of the business. It has peculiarly en- 
abled them to truely represent their com- 
panies and at the same time understand 
and appraise and serve the needs of their 
clients. 

“We extend our hearty congratulations 
on this silver anniversary and well know 
that the coming years will show a con- 
tinued growth and the same keen ap- 
praisement of changing needs and op- 
portunities,” 


Services Many Large Concerns 

If Dougles S. Schenck had had the 
time a few weeks ago when a reporter 
of The Eastern Underwriter interviewed 
him he probably could have told some 
great human interest yarns about the 
early days of some of the nationally 
known concerns which have been serv- 
iced by his office for years. He feels 
that to be of the greatest benefit to a 
client the agent should be his insurance 
counsellor for all lines; that has been 
the constant objective of the Schenck 
and Schenck organization. “We have 
the entire confidence of many large con- 
cerns and are so departmentalized as to 
give them the protection they need in 
the strongest companies in existence,” he 
said. 

30th claim and engineering facilities 
are maintained by the Schenck and 
Schenck agency, the Ocean Accident 
having its own claim department in the 
office while the agency operates an en- 
gineering division separate and distinct 
from that rendered by the companies. 
The casualty chief engineer is Charles 
A. McGlone, who has been with Schenck 
and Schenck for twenty years. The fire 
chief engineer is A. A. Pierce, six years 
in this capacity. William E. S. Johnson, 
chief underwriter, is another veteran in 
the agency’s employ, and has executive 
supervision over the separate depart- 
ments maintained for fire, casualty, sure- 
ty and life lines. 

Well Known “Graduates” of Agency 

The personnel turnover has been very 
small over a long term of years, but it 
is interesting that “graduates” of the 
agency include Walter A. Schaefer, well 
known agent in Newark, N. J., who is 
on today’s program of the New Jersey 
Association of Underwriters in mid- 
winter session in Trenton, and Edward 
P. Apgar, manager of the compensation 
department of the American Surety and 
New York Casualty. John R. English, 
now vice-president of the Standard 
Surety & Casualty, was also a partner 
in the firm fifteen years ago. 

The thing that impressed Walter A. 
Schaefer most about Schenck and 
Schenck was their aggressive production 
policy and the thoroughness with which 
underwriting details were handled. In 
competition their procedure was to ac- 
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quaint themselves thoroughly with the 
service rendered by non-agency partici- 
pating companies and then to show 
wherein that service was different and 
more limited than that which they could 
render with the companies they repre- 
sented. This program of action made a 
big impression on Mr. Schaefer, whose 
own anniversary of “25 years an insur- 
ance man” is being observed this year. 

Mr. Schaefer further observes that it 
was a commonplace with Schenck and 
Schenck to prepare special typewritten 
forms to cover large fire lines. In other 
words, they custom-tailored the coverage 
on almost every large risk. He says: 
“Obviously the design of these forms had 
to be handled by one of the partners. 
There was no limit to the zeal and care 
with which underwriting detail was han- 
dled.” 

A staff of thirty-five today compares 
with one employe on the payroll when 
the Schenck Brothers started off twen- 
ty-five years ago. . 

It is to the credit of the Schenck and 
Schenck organization that so well 
versed are its principals and key men in 
company policies and underwriting re- 
quirements that the agency practically 
does all its own underwriting. Years of 
experience plus good practical judgment 
has brought about this ideal situation. 


THE EASTERN 
UNDERWRITER 
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N. Y. Legion Post 1081 
Meeting Next Tuesday 


Major W. S. Cavanagh, claims man- 
ager of the National Bureau of Cas- 
ualty & Surety Underwriters, and Cap- 
tain W. C. Kent, safety bureau, New 
York Police Department, are to be the 
speakers at next Tuesday’s safety cam- 
paign dinner meeting of American Le- 
gion Insurance Post 1081, New York 
City. The post is well along in its safety 
campaign with fifty companies now co- 
operating. Louis E. West is chairman 
of this committee. 


Illinois Dust Disease Bills 
In Hands of Governor 


The five occupational disease bills in 
Illinois, which will set up O. D. liability 
definitely by statute in place of common 
law liability, have passed both houses 
and are now in the hands of the Gov- 
ernor for signature. 





And back of it is an enviable record of 
an underwriting profit on business writ- 
ten year after year, depression or pros- 
perity. That’s a record any agent might 
well be proud of. 


March 6, 193% 


Not Authorized 


Oklahoma City, Okla., March 2, 19% 

To the Editor: As Insurance Com. 
missioner of Oklahoma and as one of the 
three members of the State Insurance 
Board of Oklahoma, I disclaim any re. 
sponsibility for the letter given by an 
official of the State Insurance Board to 
a local publishing company authorizing it 
to print and offer for sale’ at a price of 
$10 per copy ‘the insurance laws of Okla- 
homa. It is my understanding that 
letter soliciting subscriptions for one or 
more copies of the above insurance code 
of the State of Oklahoma has gone ont 
to the insurance attorneys, insurance de- 
partments, and insurance companies of 
the country. 

JESS G. READ, 


Insurance Commissioner 





38TH ANNIVERSARY PARTY 


The Maryland Casualty on March 3 
gave a thirty-eighth anniversary lunch- 
eon party to all employes. Nearly 40 
with service records of between five to 
thirty-eight years were congratulated by 
President Silliman Evans. George H, 
Carter, Negro porter, age 66, is the only 
one of the seven original employes of 
the company still alive and active. 

















AMERICAN 
SURETY 
COMPANY 


1884 


Home Offices: 





SAFETY A NATIONAL PROBLEM 


Automobile insurance covers only against financial 
responsibility and loss and was never intended as 
a recompense for human suffering and anguish. 


The increase in accident frequency with the attend- 
ant toll of deaths and injuries is a matter which 
affects us all, and no effort which may help to 
remedy this situation should be spared. 


It is well to bear in mind that in the long run it 
is not the insurance company, but rather the insur- 
ing public, that makes the premium rates. 


— Organized — 


Both Companies Write 


Fidelity and Surety Bonds and Casualty Insurance 


NEW YORK 
CASUALTY 
COMPANY 


1890 


100 Broadway, New York 
Branch Offices in Principal Cities 
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European General Made 
Fine Gains in 1935 


g 5S. BUSINESS PROFITABLE 
Increased Assets $1,968,169 to $17,028,697 
and Made a $500,000 Gain in Surplus 
to $2,000,000 








Reflecting a year of splendid progress 

the United States branch of the Euro- 
pean General Reinsurance Co. closed 
1935 with total admitted assets of $17,- 
028,697, an increase of $1,968,169 over 
1934. Bonds and stocks amounted to 
$13,139,385, the bond portfolio being by 
far the largest, and cash in bank and 
office $894,575. It is pointed out that 
on the basis of December 31, 1935, mar- 
ket values for all bonds and stocks, the 
company’s admitted assets would be in- 
creased by $584,151. 

The United States branch finished up 
1935 with net premiums written of $8,- 
207,027 and a total income of $9,039,919. 
Reserves, reflecting the growth of the 
company, were unearned premiums $4,- 
111,682; losses $7,036,885; commissions 
$1,020,603, and a special reserve of $1,- 
316,688 which represents a gain of $274,- 
8x0 over 1934. The deposit capital of the 
European General continues at $1,000,000 
but surplus over all liabilities now 
stands at $2,000,000, a gain of $500,000 
for the year. Surplus as regards policy- 
holders thus stands at $3,000,000. Fur- 
ther indicating the progress of the 
United States branch, a gain from un- 
derwriting of $512,301 was made in 1935. 

This year is the twenty-fifth anni- 
versary of the European General in the 
United States. 





SURETY BOND FRACAS 





Col. F. S. Greene in Strong Opposition 
to Reoux Bill Requiring State 
Work to Be Bonded 
The Reoux bill now in the New York 
legislature requiring surety bonds on all 
state public improvements, was hotly de- 
bated Wednesday in a Senate judiciary 
committee hearing. As was to be ex- 
pected Col. Frederick Stuart Greene, 
superintendent of public roads, strongly 
opposed the bill and made accusations 

against the surety companies. 

Appearing against the bill were Paul 

Blanshard, New York City commissioner 
ef accounts; Harry Hayes, State Con- 
tractors Association. In its favor Sam- 
vel Aronowitz, Albany lawyer, and Ed- 
ward H. Cushing, Philadelphia lawyer, 
spoke. 
_ The present law requires surety bonds 
for state building construction while 
such bonds are optional on highway con- 
tracts. 

Governor Lehman is supporting Col. 
Greene in his fight for discontinuance 
of bonds on state projects, and the gov- 
ernor’s ideas, it is understood, are em- 
bodied in the Ross bill which would 
eliminate private suretics and set up, 
instead, a fund of $1,000,000 paid by a 
1% deduction on each contract. 





REAPPOINT HOTCHKISS, BEHA 
William H. Hotchkiss, former New 
York Superintendent of Insurance, now 
an attorney at 150 William Strect, and 
James A. Beha, also a former Superin- 
tendent, both of whom were original 
members of the New York Insurance 
Board, whose terms are expiring, were 
this week reappointed by Governor Leh- 
man and immediately confirmed by the 
Senate. For both the new term is for 
three years, the longest tenure available. 





CREDITOR’S STATEMENT 

The Protective Committee for Unse- 
cured Creditors for the National Sure- 
ty Co. in a statement Wednesday said 
the New York Superintendent of In- 
surance should continue to hold the stock 
of the National Surety Corp. until a 
cash distribution can be made to cred- 
itors of the old company. 
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UNITED STATES FIDELITY 


AND GUARANTY COMPANY 
FINANCIAL STATEMENT 


IN CONFORMITY WITH THE REPORT TO THE INSURANCE DEPARTMENT OF THE STATE OF NEW YORK 


December 31, 1935 


Cash on hand and in banks - - - 
Bonds and Stocks—Book values - 
Loans secured by pledge of collateral 
Loans secured by mortgages - - - 


Premiums in course of collection (not more than 


Fe 


ASSETS 


Attorneys List Department subscriptions due - - 


Secured claims and reinsurance due 


Deposit with Workmen's Compensation Reinsurance Bureau - - - - 


Company's office buildings - - - 
Real Estate - - - - - - - - 
Interest due and accrued - - - - 


Funds held under reinsurance treaties 


Reserve for dividend on Preferred Stock 


Legal Reserves: 
Claims - - - - - - - - 


Taxes and expenses - - - - 
Commissions - - - - - - 
Unearned premiums - - - 


Total - - + 
Reserves for Depreciation: 
Company's office buildings — - 


Bonds and Stocks* - - - - 


Total ee ee 

Reserve for Contingencies - - - - 
Capital: 

Common Stock - - - - - 

Preferred Stock - - - - - 


Surplus - - - - - ----- 


Surplus as regards Policyholders . 


*This reserve represents the sum required to plac 


The preferred 


$339,000 are deposited to secure contingent liabilities. 


of the Company's 


st 
1 stock represents 800,000 shares (par value $1.00 per share 
Securities in the amount of $4,491 600 and cash of $50,500 in the statement are deposited with State and Federal agencies, 


Cro 


LIABILITIES 


ninety daysduc) - - - - 


$ 4,271,000.55 
- 32,163,256.52 
2,069,595.77 
- 323,010.43 
5,496,862.91 
71,786.43 
412,855.08 
125,353.31 
3,541,043. 30 
400,504.26 
245,929.32 
$49,121,197.88 





- - - = = $ 323,001.75 


15,000.00 


fi 


18,270,930.64 
779,509.64 
1,040,650.04 
13,271,507.17 





33,362,597.49 


$ 270,260.17 
3,578,055.66 





3,848, 315.83 
1,500,000.00 


$ 2,000,000.00 
800,000.00 
7,272,282.81 





xks and all of its bonds not amortized, or 
issued at $5.00 per 


10,072,282.81 
$49,121,197.88 





the basis of marker 


valuations 


share and redeemable at $5.00 per share. 


and securities in the amount of 
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NEW BRITISH COMMITTEE 


To Inquire Into Compulsory Third-Party 


Risks; Charles Hendry One of 
The Members 
Walter Runciman, president of the 


British Board of Trade, has announced 
the appointment of a committee “to con- 
sider and report whether any, and if so 
what, changes in the existing law relat- 
ing to the carrying-on of the business of 
insurance are desirable in the light of 
statutory provisions relating to compul- 
sory insurance against third-party risks 
and to employers against liability to their 
workmen.” 

The committee includes a number of 
prominent insurance men, among them 
being Stanley J. Aubrey, former chair- 
man of Lloyd’s; Charles Hendry of the 
London & Lancashire; Sir Percy Mac- 
kinnon, former chairman of Lloyd’s; 
W. W. Otter-Barry; Captain H. Balfour, 
M. P.; and G. S. W. Epps, Deputy Gov- 
ernment Actuary. The chairman is Sir 
Felix Cassell, K. C., Judge-Advocate- 
General to the Forces, 1916-34. 


RUBBER SPINES, TRICK KNEES 


Fraudulent Claim Experts Both Here 
and in England in Hands of Police; 
Insurance Co.’s Their Victims 
Like the “man with the rubber spine” 
who ended his fraudulent claim career a 
few days ago in a Newark, N. J., jail, a 
so-called claimant in Brittany, England, 
had a “trick” knee injury which he suf- 
fered when falling off buses. In a recent 
case he claimed permanent incapacitation 
and said suit would be brought against 
the bus owners for $3,300 damages if 
they did not pay. The owners passed 
on the claim to their insurance company, 
which discovered that numerous other 
insurance offices had received at various 
times claims for similar accidents, the 
injuries invariably being to the knee and 

the sum claimed $3,300. 

The police have now arrested M. Le- 
cuyer, the claimant, and a woman accom- 
plice. They have admitted the frauds 
and have said that before being exam- 
ined by doctors from insurance compan- 
ies Lecuyer poured hot water on_ his 
knee. The proceeds from these frauds 
are stated to run into five figures. 


H. J. HARGRAVE ON FRAUD 





N. J. Claim Investigator Notes Improve- 
ment in Auto Accident Faking But 
Not in L. & T. Public Liability 
Control of fraud is effective only 
through a properly conducted agency for 
investigation and prosecution of offend- 
ers, Herbert J. Hargrave, manager of 
the New Jersey Claim Investigation, told 
the New Jersey Claim Association at a 
recent dinner mecting in the Newark 

Athletic Club. 

Mr. Hargrave said an improvement 
had been made in stopping fraud in au- 
tomobile accident cases but there had 
not been the same improvement in land- 
lord and tenant public liability. 

Attempts to defraud are still being 
made in the workmen's compensation 
field, he said, adding that he had been 
assured of the co-operation of State La- 
bor Commissioner Toohey in making the 
field as clean as possible. 


HUNT WARS ON FLY-BY-NIGHTER 

Insurance Commissioner Owen B. Hunt 
of Pennsylvania in a series of radio 
broadcasts recently from Philadelphia 
Harrisburg and Pittsburgh, opened a new 
and more vigorous drive against the fly- 
by-night fake insurance companies. 

Estimating that racket companies are 
takine an annual toll of $5,000,000 from 
citizens of Pennsylvania annually, Major 
Hunt, in his educational campaign, 
warned against the taking of insurance 
from unlicensed agents and companies 

The Commissioner declared that more 
than 160 known racket companies are 
operating in Pennsylvania Last year 
the Department prosecuted twenty-seven 
cases. 
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Reception and Dinner Given 


By New York Comp. Board 


A housewarming reception and dinner 
was given Wednesday evening by the 
Compensation Insurance Rating Board 
of New York at its new offices in the 


Pershing Square Building, 125 Park 
Avenue, which was attended by many 
prominent casualty insurance people. 


The reception took place at the new 
offices followed by dinner at the Hotel 
Commodore. 

The affair was sponsored by the medi- 
cal and claims committee of the board in 
order that its members might become 
better acquainted with those of the older 
committees. George A. Dierauf on the 
executive staff of the board served as 
treasurer, and the committee on ar- 
rangements included Sam _ Kaltman, 
Aetna Life, chairman, supported by 
Stanwood L. Hanson, Arthur A. Inter- 
lied, Dr. Joseph W. Harris and Loring 
1D. Jones. 


THREE FOUND GUILTY OF FRAUD 


N. J. Jury Finds Lawyer and Two Clients 
Guilty of Trying to Defraud Bank- 
ers Indemnity of $38,000 

After five hours’ deliberation a jury 
before Common Pleas Judge Van Riper 
in Newark, N. J., brought in a verdict 
of guilty against a lawyer and twoclients 
for attempting to defraud an insurance 
company in an accident case. Irving 
Harris, Elizabeth attorney, and Mr. and 
Mrs. Julius Willpon of Elizabeth, were 
convicted of having attempted to ob‘ain 
$38,000 from the Bankers’ Indemnity 
through false pretenses. The jury made 
a recommendation for mercy for the 
Willpons. 

Harris, a witness for himself, denied 
he had asked two young women to make 
false statements and that he used these 
statements in an effort to make a settle- 
ment with the Bankers. Miss Mary Vi- 
tella and Mrs. Rose Durante Smith, both 
of Elizabeth, made statements that they 
saw Mrs. Willpon fall from the steps of 
her home, owned by Harry Monyck. 
They testified Harris induced them to 
make the statements, which they later 
repudiated. 

Mrs. Willpon fell May 29 last at her 
former home, 915 Roosevelt Avenue, 
Elizabeth. She was taken to Elizabeth 
General Hospital with a broken leg and 
was said to have told police at the time 
she fell over the kiddie car of her child 
on the sidewalk. Later, it is alleged, she 
told a doctor she fell on a defective con- 
crete step on the porch. The Bankers’ 
Indemnity was insurer of the landlord. 


RENEWS BELL CAB LINE 

The Bell Cab Co.’s fleet of forty-three 
cabs which were ordered off the streets 
of Richmond recently when it devel- 
oped that the American Fidelity & Cas- 
ualty, carrying its liability insurance, had 
canceled off the risk, are now operating 
again. The company has agrced to re- 
sume the risk. 
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Let Your Conscience Be Your Guide 


F, & C.’s Summary of Means Used to Reduce Motor Car Toll 
Indicates This Aim in Many Courts 


Punishing reckless motorists through 
their own consciences is the latest trend 
seen by the Fidelity & Casualty in a 
summary of various means used to re- 
duce the traffic toll. 

Like the ancient mariner, about whose 
neck was hung the albatross he had shot, 
the reckless driver in an Eastern city 
may be punished by having a skull and 
crossbones painted on the dashboard in 
his car. Officers check periodically to 
see that it remains, to remind him of 
his offense, and to warn him of the pos- 
sible consequences of future careless- 
ness. 

Other localities have tried stigmatizing 
the traffic violator in the eyes of the 
public, by marking his car with some 
readily recognizable device. In at least 
one community headlamps were marked 
with red strips. The effect was to warn 
the public of the approach of a “danger- 


AMERICAN MUTUAL’S SHOWING 


President Hodges Reports Premiums, 
Assets and Surplus Increased in 1935; 
Three Official Promotions Made 
Mutual Liability of 
Boston, one of the largest of the cas- 
ualty field, 
closed 1935 with aggregate premium writ- 
ings of $17,231,339, or 29% 1934. 
Of this gain premiums from compensa- 
tion insurance increased 34%, and from 
automobile and other lines 15%. Presi- 
dent C. E. Hodges, Jr., in reporting to 
policyholders at the company’s annual 
mecting recently, said the value of in- 
vestment increased to $18,390,230 and 
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Re-Insurance Co. 
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| DECEMBER 3lst, 1935 
' CAPITAL ... . . .  $1,000,000.00 
ee «se ee 8 4,044,764.57 
Voluntary Catastrophe Reserve 500,000.00 
Reserve for Losses . : 3,527,772.91 
All Other Liabilities 1,407,161.92 
TOTAL ASSETS . 10,479,699.40 


NOTE: Securities carried at $690,943.75 in the 
| above statement are deposited as required by law. 


. New York 
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ous driver,” as well as to make him the 
subject of unfavorable attention. 

Without endorsing any particular plan 
the F. & C. enumerates many of the 
widely varying ones which have been 
tried. Continuance of the heavy acci- 
dent record is cited, however, as regret- 
table evidence that no plan yet devised 
has been completely successful. 

Among the control measures and pun- 
ishments which are being or have been 
used, the F. & C. listed: 

Fines. Jail sentences. Oral warnings 
by officers. Printed warnings given by 
officers to mild offenders. Compulsory 
reading of gruesome accounts of auto- 
mobile accidents. Compulsory visits to 
morgue to view accident victims. Com 
pulsory visits -to hospitals. Revocation 
of drivers’ licenses, or where licenses are 
not required, legal restraint from driy- 
ing. Impounding of cars. Revocation 
of driver’s license until car is equipped 
with governor limiting speed. 


assets to $23,809,545. Statement values 
of securities were well below actual mar- 
ket values; the investment breakdown 
was 80.3% in bonds and 19.7% in stocks, 
both amounting to 77.2% of total assets, 
and cash to 14.1%. 

Surplus was increased by $520,492 dur- 
ing the year, and surplus to policyhold- 
ers accordingly raised to $4,384,567. 
Earnings exceeded the regular 20% divi- 
dend to policyholders by a_ favorable 
margin, according to President Hodges. 
Reserves for claims and unearned pre- 
miums increased along with expanding 
business, and* a $1,000,000 special con- 
tingency reserve is maintained. 

Three changes in the official staff of 
the American Mutual Liability were 
made known at the annual meeting of 
its board, namely: Frank R. Mullaney, 
new vice-president, in addition to being 
re-elected secretary; Theodore O. Nich- 
olson as new treasurer, succeeding Wil- 
liam H. Conway, and Eugene L. Parker, 
new assistant treasurer. They have all 
been with the company for ten years or 
more. 

Mr. Conway, retiring treasurer, was 
one of American Mutual’s oldest em- 
vloyes in point of service, having been 
with the company forty years. He was 
clected assistant treasurer in 1917 and 
treasurer three years later. 


W. M. PURCELL’S NEW POST 

The metropolitan office of the Eagle 
Indemnity, 77 John Street, New York, 
has appointed W. M. Purcell as special 
representative to service its agents m 
Westchester, Dutchess, Putnam and 
Rockland counties. Mr. Purcell is well 
qualified for his new post, having served 
in this territory as special agent for the 
Norwich Union Indemnity. Before that 
he was connected with the Travelers. 
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THE TRAVELERS INSURANCE COMPANY 


(Seventy-second Annual Statement) 



















































































ASSETS RESERVES AND ALL OTHER LIABILITIES 
United States Government Bonds . $248 437,624.45 Life Insurance Reserves . . . . $671,217,559.89 
S. Government Guaranteed Bonds 6,790,175 .00 Accident and Health Insurance 
Other Public Bonds 73,423 ,055 .00 Reserves . 9 651,416.17 
Railroad Bonds and Stoc ks , 61,451, 746.00 Workmen's Com ‘ 
‘7 pensation and Li- 
Public Utility Bonds and Stocks . 64,891 .578.00 ability Insurance Reserves 48.281 .435.15 
Other Bonds and Stocks 39,294. 804.40 
vs z Reserves for Taxes - se gs 4,231,141.86 
First Mortgage Loans 66,222 088.59 Other R : 1 Lial ‘lit 2321 383 34 
Real Estate—Home Office 12,195 819.98 ther Reservesand Liabilities . . . tan a4 
Real Estate—Other 46.054 .905.17 Special Reserve . . - . . . — 12,140,270.74 
Loans on Company’s policies 119, 860.667. 11 ae 
Cash on hand and in Banks 12,870,001 .31 Capital 6 wis $20 ,000 ,000 ,00 
Interest accrued. 8.861.115 .66 Surplus. . . 20 .067 . 784.56 
Premiums due and deferred 26,949 977.11 
All Other Assets ‘ 607 . 433.93 40.067 .784.56 
*TOTAL ae _ $787, 910,991.71 TOTAL tue Me eS 8 ee 
“THE TRAVELERS INDE MNITY COMPANY 
(Thirtieth Annual Statement) 
ASSETS RESERVES AND ALL OTHER LIABILITIES 
United States Government Bonds $4,782,097 .00 Unearned Premium and _ Claim 
Other Public Bonds 2,061 . 183.00 Reserves , ee ey $8 , 163 ,878 .43 
Railroad Bonds and Stocks 1,808 , 346.00 Reserves for Taxes _ ar 388 , 100. 39 
Public Utility Bonds and Stocks . 1,466 , 331.00 oe her a es and L iabilities oe 1 pag ts 
Other Bonds and Stocks 11,319 ,476.00 pecia —_— ae ay Sark oe: Se " ‘ ; 
Cash on hand and in Banks 2,389 .576.90 ae Ce ge a o 
Premiums in Course of Collection 1,817 ,658.85 a 6 Sess Ps 
Interest accrued 92,027.55 9 285,826.27 
*TOoTAL $25,736,696 30 | Tora. —s $25 736,696.30 
“THE TRAV EI — FIRE INSU RANCE “COMPANY 
Twelfth Annual Statement) 
ASSETS RESERVES AND ALL OTHER LIABILITIES 
United States Government Bonds $9 932.000 00 Unearned Premium and = Claim 
Other Public Bonds : 505 , 500.00 Reserves _ = » » » » »  SeaOee res.2e 
Railroad Bonds and Stocks , 1.379.850.00 Reserves for Taxes s << 512,716.38 
Public Utility Bondsand Stocks . 3.194.316.00 Other Reserves and Liabilities .  . 121,835.88 
Other Bonds and Stocks 2,924.676.00 Special Reserve . . . 8 2,549 , 682.43 
Cash on handandin Banks. 1,834, 284.93 Capital a. $2 000.000 00 
Premiums in Course of Collection 1,420.752 08 Surplus... 4,221,725 .33 
Interest accrued 126.440.13 
All Other Assets 21 .934.27 6, 221,725.33 
*TOTAL _ wt, 339,753 41 Tora — = $21.339,753.41 
“THE ‘CHARTE R OAK FIRE INSURANCE “COMPANY. 
(First Annual Statement) 
ASSETS | RESERVES AND ALL OTHER LIABILITIES 
United States Government Bonds $1,017,000 00 Reserves for Taxes ee ee ee $ 200 .00 
Cash on hand and in Banks 185,630.71 | Capital a — 00 
Interest accrued 5,348.45 Surplus. . £01 499.16 
1,207 ,779.16 
*TOTAL $1,207 .979. 16 TOTAL $1. 207.979. 16 
*Assets include securities deposited with State and other authorities, as required by low: 


The Travelers Insurance Company $19,354,817.00; The Travelers Indemnity Company $1,200,093.30; The Travelers Fire Insurance 
Company $605,790.00; The Charter Oak Fire Insurance Company $300,000.00. 


ALL FORMS OF 


LIFE, CASUALTY AND FIRE INSURANCE 

















THE EUROPEAN GENERAL 
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Twenty-Fifth Annual Statement United States Branch 
December 31st, 1935 

















ASSETS LIABILITIES 
Government Bonds ................-$ 1,731,637.35 Reserve for Losses (other than Lia- 
Municipal Bonds ................... 203,189.40 COT eT Ter $ 3,223,417.21 
Raiisond Bonds «... «66. cccccseccss 4,160,173.25 Reserve for Losses (Liability and Com- 
Public Utility Bonds................ 4,675,213.55 pensation) ...............ee eee 3,813,468.01 
Miscellaneous Bonds ................ 68. 144.80 Reserve for Unearned Premiums...... 4,111,682.19 
Railroad Stocks ................005. 442,250.00 Reserve for Commissions............. | 026,663.46 
Public Utility Stocks................ 1,.203,956.00 Reserve for Taxes and other Expenses. 386,778.16 
Miscellaneous Stocks ................ 654,821.00 Mortgage & Real Estate Reserve...... 150,000.00 
Convention Valuations Special Reserve .........-.ceceeeee: 1,316,688.11 
Real Estate Owned.................. 140,571.10 
a eer 1 ,038,521.69 $14,028,697.14 
$14,318.478.14 eapen ee Seen ees $1,000,000.00 
peeanae Surplus over Liabilities and 
Cash in Banks and in Office........... 894,575.66 Deposit Capital ...... 2,000,000.00 
ee ee 129,607.64 
Premiums in Course of Collection (not Surplus to Policyholders............ 3,000,000.00 
over 90 days) .............2eeeee- 1,655,253.59 
pS 2 ee 30,782.11 
$17,028,697.14 $17,028,697.14 


On the basis of December 31st, 1935 market quotations for all bonds and stocks owned 
this company’s total admitted assets would be increased by $584,151.65 
*Securities carried at $877,622.26 in the above statement are deposited with State 


Departments as required by law. 








CASUALTY, FIDELITY AND SURETY REINSURANCE 


THEODORE L. HAFF CLARENCE T. GRAY 
United States Manager Ass’t United States Manager 
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